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NSSIAN GOSSTRACH NOW 
INSURES 20,000,000 OF 


FARNS IN THAT COUNTRY 


Also On Books Are 37,000,000 
Heads of Cattle; Many Horses 
and Camels 


FIRE INSURANCE PROFITS 
Some of Its Funds Go Into Build- 


ing of Workmen’s Houses; 
Latest Insurance Report 





The latest report of The Gosstrach 
{Russian state insurance) gives some in- 
teresting facts. It shows considerable 
profits being made and that large sums 
are being used from these profits to fi- 
nance state trade and industry. For in- 
stance, for 1927-28 period more than 
seven million rubles, or about $3,500,000, 
were used for financing workmen’s 
houses; nearly five million rubles went 
to the state budget and more than six- 
teen millions for preventative measures. 

Fire insurance causes the Gosstrach 
more worry than any other branch “ow- 
ing to the preponderance of wooden 
buildings and straw roofs, which consti- 
tute a peculiar national misfortune.” 
However, fires in country places have de- 
creased considerably. It is worth men- 
tioning that the Gosstrach undertakes 
insurance on buildings belonging to the 
State institutions also on replacement pol- 
ly terms, and insurance of movable 
Property in towns on the principle of 
first risk. 

$21,000,000 Fire Insurance Profits 

_ Despite the large number of fires, fire 
insurance has been profitable with the 
Gosstrach. Fire insurance profits for 
1927-8 were $21,000,000. Hail and live- 
stock insurance have been unprofitable. 
Low rates are responsible for the hail 
and livestock deficit. The inadequate 
tates will be stiffened, so as to make 
the losing classes profitable. At the 
Present time rates for factory and town 
tisks are 214 times less than the rates 
. the pre-war insurance companies. 

Tansport insurance made a profit for 
the Gosstrach in 1927-1928 of $2,500,000. 

1 transport insurance the Gosstrach acts 
a average agents in ports and other 
mportant places of the U. S. S. R. and 
‘presents many foreign companies in 
that capacity. 

Lately the Gosstrach has introduced 
What is known as standardized so-called 
Peasant insurance. Results were satis- 
actory in life and accident insurance. 
tele Teinsurance the Gosstrach under- 
w €s risks of co-operative insurance in- 
‘tutions in the U. S. S. R. and of for- 
see iMsurance companies. This business 

gradually developing. 

fog arine insurance as direct business in 
edt trade of the U. S. S. R. is car- 
‘ by the Gosstrach only partly, as 
Cig part of these risks are cov- 
the by two companies abroad. One is 

€ Black Sea and Baltic General of 
(Continued on Page 34) 
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PHOENIX 


Assurance Company, Ltd. 
of London 


150 William Street, New York 


A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








DEPENDABLE 


Excellent Service and Facilities 
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Indemnity Company 


150 William Street, New York 
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The Supreme 
Underwriting Principle 


“There is one principle upon which we have stood, and stood unalterably, 
and that principle is that while the volume in growth is greatly to be desired,— 
while distribution of the benefits of life insurance to a larger group of the 
people of our country is the common ambition and the common mission of 
those of us who are engaged in the work of a mutual company,—there are 
some things that are finer and more important and more vital in this great 
movement of growth than mere volume of business. The quality of the 
business that we produce, and-the quality of the service that we render to the 
people who entrust us with their life insurance problems, are of greater 
importance than the importance of doing business on a mammoth scale.” 


(From stenotyped report of Vice 

President Hart’s address to 700 

Penn Mutual representatives at 

Quebec Convention, September, 
1929) 





Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 





The Penn Mutual Life Insurance Company 
Philadelphia 


Independence Square Founded 1847 




















JAMES A. FULTON WILL BE i 


HOME LIFE"S PRESIDENT; — 
E.1. LOW BOARD CHAIRMAN 


Latter Is Executive Head of the 
Company and in Charge 
Of Investments 


FULTON’S QUICK SUCCESS 


Made Reputation in New York 
Since 1927 When He Came 
From Delaware 


James A. Fulton, who came to New 
York City in March, 1927, to be super- 
intendent of agencies of the Home Life, 
will become president of that company 
on November 1. Ethelbert Ide Low, who 
became president of the Home Life 
about six years ago and under whose 
direction the company“has made remark- 
able progress, will become chairman of 
the board. He continues as executive 
head and chief investment officer of the 
company, and will have his office in the 
Home Life Building, 256 Broadway. 

The changes are interesting from sey- 
eral aspects, not only because of the 
unusually quick success scored in New 
York by Mr. Fulton, but also because 
of the fact that in life insurance it has 
not heretofore been customary for the 
chairman of the board to be also exect- 
tive head of the company. That has 
recently been the practice in some of 
the big Wall street banks and in some 
of the great industrials of the country. 

In the announcement made by Mr. 
Low of the agency organization of the 
Home Life, he said regarding Mr. Ful- 
ton: 

“It is our desire to make use of Mr. 
Fulton’s. ability and knowledge of the 
life insurance business to the fullest ex- 
tent. Our great increase in business 
during the last few years and our plans 
for the future will require many changes. 
As president Mr. Fulton will be in a 
position to give most effective aid in 
these changes. He will continue as head 
of the agency department. Mr. Fulton 
will take over certain phases of the 
work that I have heretofore handled. 
This will enable me to cencentrate with 
greater effectiveness on certain major 
problems of the company’s develop- 
ment.” » 

Early Career in Delaware 

Mr. Fulton was born in Dover, Del., 
went to school in that city and when he 
was eighteen years old started to become 
a life insurance agent. He sold his first 
insurance in the Continental of Wilming- 
ton, now the Continental American. The 
company at the time was less than three 
years old and had less than 100 policies 
in force. ; 

After some experience as an agent Mr. 
Fulton decided to study law, not neces- 
sarily to practice it but because he 
thought that legal training would be of 

(Continued on Page 14) 
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Reprinted from the Manhattan Life Bulletin 


WHY THE “OLD RELIABLE” 


OR twenty years I have heard the 
| pet nea Life Insurance Company 
spoken of as the “Old Reliable.” Some 
months ago I began to search through 
musty records of the yeagé that have passed 
since first the company began its career, 
in order to find out why it has acquired 
this name, . 


In reading the records of board meet- 
ings, policy records and such like, there is 
revealed a story of service to thousands of 
American people. There is found the rec- 
ord of the humble workman in the factory, 
who has practiced economy to carry his 
$1,000. of insurance to help his family as 
far as he could, and side by side is the 
name of the great capitalist John Wana- 
maker, who bought his millions of insur- 
ance because he realized the uncertainty of 
business but knew the certainty of an in- 
surance policy. ; 

Farther back throtigh the pages of his- 
tory I found the name of a man of whom 
the world never heard. I doubt if he was 
known beyond .the little county in which 
he lived. Side by side with his name is 
that of Grover Cleveland who held the 
highest honor that it is possible for the 
people of our country to bestow. Again 
there stands the name of a man who la- 
bored and loved, saved. and bought pro- 
tection for his loved ones. I doubt if ever 
his name was in print, for he dug his living 
from the soil of a hillside farm. By his 
side is found the name of another Presi- 
dent of this country, Benjamin Harrison. 


Volumes could be recorded from ‘the 
names of those who have asked the Man- 
hattan to help carry the burden, but I 
couldn’t see how this could give the name 
“Old Reliable” for the same history is on 
pages of many insurance companies. 

On and on I turned through page after 
page. I couldn't hélp but realize that each 
name stands for the. American ideals of 
home. As the early settlers guarded their 
homes from the ‘prowling Indians on the 
war path, so has’ man in the later years 
guarded the future of his loved ones by 
life insurance. 

But why “The Old Reliable’! 

Still the search on back until I realize 
that I am readihg the records of the six- 


ties when this country of ours was torn 
with strife, and war stalked across the 
land. On pages of the Policy Register are 
names of men of the North and men of 
the South. For almost four years there is 
a difference in these names, for in almost 
every case of the Southern names there 
are no payments credited during those four 
years. Money could not be sent across the 
line from the South to the North. Ac- 
cording to the strict letter of the contract 
the company was not obligated to pay ex- 
cept where policies were paid up or had 
paid up values. 

I became interested in following this up 
to see what final disposition was made of 
these cases. Here is the story as revealed 
to me: 

When the war clouds had rolled away 
the Manhattan took up the Herculean: task 
of locating all these policyholders. Those 
who were living were given the oppor- 
tunity to reinstate their policies without 
examination, for the company felt that cir- 
cumstances and not the policyholders had 
been responsible for the non-payment of 
premiums. 

Where policyholders had died, the com- 
pany paid all claims in same manner as if 
all premiums had been paid. The only 
subtractions made were for premiums due 
from time of lapse to date of death, which 
of course, was the only just way. This 
was an almost unbelievable thing for a cor- 
poration to do. At first many people doubt- 
ed the news, but as check after check came 
in to help restore the Southland, people be- 


gan to call the Manhattan “The Old Reli- : 


able” and in many places the word ‘“‘Man- 
hattan” was almost forgotten by the use of 
the words “Old Reliable.” 


This was not a bid for fame at the time . 


but characterizes the spirit of our company 
all through its seventy-nine years of service. 
When local catastrophes of communities 
have disrupted policyholders’ ability to 


transmit premiums, “The Old Reliable” has — 


ever been first on the ground to extend 
every service possible to its great family 
of policyholders. 

Its traditions and ideals have been built 
on the motto of “reliability” and as such, 
it has justly won the undying fame of 
“The Old Reliable.” 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


654 Madison Avenue at 60th Street 
“New York City 
Founded 1850 
THOMAS E. LOVEJOY, President 
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Louis F. Butler, President Of Travelers, Dead 


Louis F. Butler, one of the outstanding 
leaders in the insurance business, espe- 
cially in life, compensation and liability 
insurance, and who had risen to the 
presidency of the Travelers ‘from his 
humble start as a high school boy in 
the mailing division of the company and 
running errands for the accident. insur- 
ance ticket department, died in Hart- 
ford this week after an illness of two 
weeks. , 

A number of physicians, including two 
specialists from New York, worked hard 
to save his life but all hope was aban- 
doned early this week. Ulcers of the 
stomach, original cause of illness, caused 
hemorrhages and there were other com- 
plications. Two transfusions of blood 
failed to be successful. 

Mr. Butler died at 5 o'clock on 
Wednesday afternoon and news of his 
passing was flashed throughout the 
country to insurance men, causing wide- 
spread regret. 

Had Fingers on the Insurance Pulse 

One of the favorite pastimes of in- 
surance men is to discuss the leading 
_personalities of the business and grade 
them. It has often been said that upon 
such occasions no group of insurance 
men has in recent years ever sized up 
the leaders of the business without men- 
tioning Mr. Butler among the first three. 
_ He was outstanding in many ways. He 
had his fingers on the pulse of every 
division of insurance, with the possible 
exception of surety and ocean marine, 
which his companies did not write. His 
interest in fire insurance began in the 
summer of 1927, when the Travelers Fire 
Insurance Co. was organized as a com- 
‘panion to the Travelers Insurance Co. 
and the Travelers Indemnity. 

He was not only an insurance expert 
and a master at organization, but was 
aman of great force of character. Car- 
ing nothing about personal popularity, 
there was no more enjoyable companion 
if one were fortunate enough to have a 
long visit with him at his office, at his 
club or at his home. He was a great 
student of human nature and understood 
perfectly the motivations of men. He 
had an extraordinary amount of common 
sense and all of these attributes placed 
him in a position of great power and 
influence. 

When he had definitely made up his 
mind he could be moved only by logic 
and forceful argument. Expediency did 
Not interest him. He frequently took 
Independent positions but always was 
guided by his experience, his knowledge 
: the situation, and a look into the fu- 

re, 

Rarely Heard As A Speaker 

He rarely attended conventions, an ex- 
ception being made in the case of the 
Asociation of Life Insurance Presidents. 

€ was one of the bluntest of life in- 
surance presidents. In his time he turned 

own hundreds of invitations from gen- 

‘ral agents, managers of organizations, 
'0 attend dinners and make addresses. 
ay: of the few times he left Hartford 

0 talk was to appear before 250 brok- 
Dn at a six o’clock dinner at the old 

tig & Chemical Club, New York, a 
tumber of years ago. 

Soy Butler wrote many letters and was 

try frank in what he said in them. In 
the “mal he was particularly fond of 
War Flag of leaders in the World 
“a Many of the books of this type 

€ read were purchased in London. 
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king for men of the actuarial 
be of mind. 


he of the most interesting angles 


Butler surrounded himself 
he best organizations in the 
siness, largely because of his 
culty of sizing up men. His 
were high while there was 
about his personality which 
men of ability. He was very 


He had a. 


A Leader in Many Divisions of Insurance; Began Career 
With Company in Mail Division and Ticket Agency De- 
partment; One of Best Students in the Business and A 
Fearless Fighter; Remarkable Judge of Men 


was the loyalty to Mr. Butler felt by the 
great Travelers organization throughout 
the United States, and it extended from 
office boys to field managers and his as- 
sociate executives. They all felt that he 
had one of the big brains of the busi- 
ness and the entire institution of insur- 
ance was benefited by his administration. 
When he took a position on any subject 
or company policy, whether popular or 
unpopular in the field, they stood behind 
him to a man. 
Son of An Army Officer 

Louis F. Butler was the son of an 
army officer. Deciding to go to work, 
he went to see the president of a Hart- 








LOUIS F. BUTLER 


ford fire insurance company who was a 
friend of his father. This president was 
not impressed. Some time later he went 
to see another president of a Hartford 
company and this time it was James G. 
Batterson, head of the Travelers Insur- 
ance Co. Again he was turned down. 

However, he had decided to make his 
own way and that the Travelers Insur- 
ance Co. was the place he wanted to 
work, so after an interval he again went 
back to the company and this time was 
put on. He had a head for figures that 
was quite amazing. In addition to that 
he had an extraordinary power of con- 
centration and ability to grasp essentials. 

Mr. Butler walked with a limp, and; 
therefore, he did not indulge in ath- 
letics. While this lack of exercise might 
have been a handicap to most people, it 
proved just .the reverse so far as Mr. 
Butler was concerned, as it made him 
more of a reader, an observer and a stu- 
dent, contributing in a way to the de- 
velopment of his great mental powers. 

No man in the Travelers establishment 
ever worked so hard as Louis F. Butler 
did, or as many hours. The office was 
his club as well as the place where he 
handled his job. He saw liability and 
compensation go through all their devel- 
opments, including one period when the 
home office was divided in sentiment as 
to the advisability of doing liability busi- 
ness. 

At one time during the rather heated 
office discussions about liability Mr. But- 
ler was fired by President Batterson. 
His department head had been working 
up some arguments about liability with 
data which Mr. Butler prepared. They 
were presented to the then president of 
the Travelers, Mr. Batterson. Batter- 


son did not like them. He gave instruc- 
tions to prepare the figures in a differ- 
ent way in the future, but when the de- 
partment head next time came around to 
have the figures fixed up he told Butler 
to do them as he instructed him to do. 
When Batterson saw the exhibit he in- 
formed Louis F. Butler that he could 
consider his connection with the com- 
pany severed as he had violated Presi- 
dent Batterson’s instructions. 

Mr. Butler walked back to his desk in 
extreme depression but decided that he 
would not quit on the theory that he 
felt he was so unimportant in the estab- 
lishment that maybe the president would 
not notice for some time whether he was 
there or not. 

The next time that Butler came to the 
attention of Batterson was when one 
of the officers of the company presented 
recommendations for raises in salary and 
Butler’s name was on it for a $400 raise. 

“I thought I told that young man he 
was discharged,” said Batterson. 

The other officer argued that Butler 
was one of the most valuable young men 
in the establishment and he thought the 
order should be revoked. Butler got the 
raise. 


Toward the end of the year there has 
always been a scene of tremendous bus- 
tle in the Travelers offices at night be- 
cause for years the company made a 
practice of telegraphing its leading field 
representatives results of the year so that 
they would know them on January Ist. 
Because of that and various other rea- 
sons Mr. Butler made it a practice to 
work in the Travelers office on New 
Year’s eve, although, of course, he 
worked many other evenings. A short 
time before he died he made a state- 
ment that with two exceptions he had 
been at the Travelers offices every New 
Year’s eve for a period of thirty-seven 
or thirty-eight years. 

For a number of years Mr. Butler be- 
longed to a little club in Hartford con- 
sisting of men of whom he was very 
fond personally, and often after he left 
the office at night he would go to this 
club, sit around a table discussing mat- 
ters for hours. Outside of reading books, 
that was his principal recreation over a 
long period. 


In recent years Mr. Butler, in com- 
menting on his early experiences in the 
Travelers, told a number of amusing in- 
cidents about his work in the mailing 
room, where he licked stamps, and in 
the ticket department. Eventually, he 
got in the actuarial department and some 
of the old timers of the Travelers still 
remember him as being a hard-working 
young man perched upon a high stool 
at a high desk. Later, he was made 
actuary of the casualty department. 

Many people thought that Mr. Butler 
was a professional actuary. Upon one 
occasion he told the writer that this was 
erroneous; all the actuarial knowledge 
he had was what he had picked up. “I 
am not an actuary,” he said, “but any 
time I get a chance to hire a good actu- 
ary I will do so.” 

When the liability division was started 
and Walter G. Cowles, then head of the 
claim department, became head of the 
liability department, Mr. Butler was 
made assistant secretary. Later, he be- 
came secretary of the company and still 
later vice-president. He was known as 
“vice-president without assigned duties” ; 
in other words, he had many duties, and 
for several years was right hand man 
of President Dunham, whom later he 
succeeded as president. 


The president of the Travelers was 


very bald, had shaggy gray hair at the 
sides of his head, and his face was very 
strong and scholarly looking. He was 
fifty-eight years old and sometimes 
looked older. He had an unusually keen 
sense of humor. 


His bluntness was sometimes discon- 
certing. He had strong personal convic- 
tions about the personal lives of Travel- 
ers representatives and was impatient 
with men who lacked character. He also 
was insistent that Travelers managers 
lived up to ruies and regulations of as- 
sociations and bureaus and on several 
occasions discharged men who violated 
such rules. 

The Travelers president could not see 
any merit in taking business merely for 
volume or expediency. and frequently he 
told Travelers men that if a risk were 
of a type that the Travelers did not 
want they should waste no time about 
it but should say “No” without stalling. 

Although he probably traveled as little 
in this country as any of the insurance 
presidents, he knew what Travelers man- 
agers and other representatives were 
making good as well as those who had 
potential possibilities for future success. 
He would spend an hour or two in his 
office with a field man whom he respect- 
ed. He would not see one whom he 
didn’t; that is, not the second time. 
Some months ago he went to Europe. 
While there he spent several days look- 
ing over the Lloyd’s establishment. Its 
workings had always fascinated him from 
a distance and when he had a chance to 
give it the once-over he saw everything 
there was to see in the building and met 
many of the Lloyd’s underwriters. 


Always A Leader 


In every sense of the word Mr. Butler 
was a leader. Sometimes he led along 
lines that other companies did not like, 
such as his fights in the National Bureau 
of Casualty & Surety Underwriters as 
the proponent of auto merit writing and 
instalment payments. Frequently, he be- 
came peeved at opposition to the adop- 
tion of his theories, believing that some 
of the companies voted against the Trav- 
elers position as they wanted on general 
principals to be against the government: 
in other words, if the Travelers favored 
something there was a certain number 
of men who opposed it for that reason 
alone. 

He refused to become a member of the 
Casualty Chief Executives’ Association, 
giving as his reason that he thought the 
National Bureau of Casualty & Surety 
Underwriters should first be able to man- 
age its own affairs before there was an- 
other association consisting largely of 
the same membership which was organ- 
ized to control casualty insurance politics 
of the country. Mr. Butler’s casualty 
views were generally presented to the 
bureau by Vice-President Robert J. Sul- 
livan. ; 

When the Travelers Fire was started 
Mr. Butler found himself facing a brand 
new batch of problems. Soon the Trav- 
elers was a storm center, being attacked 
by the National Association of Insurance 
Agents in the latter’s opposition to non- 
policy writing agents. Mr. Butler had 
very positive views on fire insurance, 
believing that the man who got the busi- 
ness was the man who should get, paid 
for it. 

Mr. Butler believed that Travelers in- 
surance men should devote all their time 
to the Travelers Insurance Co., and was 
against the officers and department heads 
of the company becoming directors of 
banks, industrials or other corporations. 

The Travelers Insurance Co. had just 
passed its fiftieth anniversary when Mr. 


- Butler became president and the Trave- 


lers Indemnity Co. its ninth anniversary. 
In this half century the assets of the 
former had grown to $97,722,055. In the 
fourteen vears since then they have 
grown to $553,857,160. The assets of the 
Indemnity company have grown in the 
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same time from $2,626,769 to $20,601,806. 
The Travelers Fire, youngest of the tri- 
umvirate in the organization, was or- 
ganized during Butler’s presidency, and 
began business in 1925. Its last annual 
statement showed assets of $14,598,363. 

The total income the year before Mr. 
Butler became president was thirty mil- 
lion dollars and for the three companies 
last year it was more than 207 million 
dollars. The premium income of more 
than 180 million came from fifty lines 
of insurance in the twelve major divi- 
sions of life, accident and health, work- 
men’s compensation, public liability, au- 
tomobile, group, steam boiler, burglary, 
plate glass, machinery, fire: and wind- 
storm and inland marine. 

Accident prevention and safety work 
in connection with employers’ liability, 
workmen’s compensation and other forms. 
of insurance always had his hearty sup- 
port and frequently enjoyed his vigor- 
ous leadership. 

When Mr. Butler had been president 
ten vears the directors paid him a trib- 
ute by issuing a statement, reading in 
part: 


“Remarkable as is his mastery of the . 


infinite detail of the business affairs 
under his control, even more remarkable 
is his mastery of the affections, regard 
and loyalty of the official staffs of our 
companies and the great field organiza- 
tions which are the connecting links be- 
tween the companies and the insuring 
public and his tender and fatherly re- 
gard for the interests of everybody in 
the service of the companies, both in 
the home office and field.” 

Mr. Butler left a daughter and three 
sons, one of the sons, James, being with 
the Travelers. Another is at Yale and 
the third is at. Lawrenceville Academy. 

News Heard at Dinner 

At the Equitable Trust Co.’s dinner 
at the Astor Wednesday night news that 
Mr. Butler had died was communicated 
to many present. Former President Col- 
lins of the Life Underwriters Associa- 
tion of New York, and a Travelers gen- 
eral agent, was greatly shocked as he, 
in company with other Travelers general 
agents, had not known that Mr. Butler’s 
condition was so serious. Both Chair- 
man FE: I. Low of the Home Life and 
President Henry Moir of United States 
Life said that Mr. Butler was an out- 
standing figure whose death would be 
widely regretted in life insurance ranks. 





NEW YORK LIFE HOLDS DINNER 





Vice-President Robert Cox of Metro- 
politan Is Guest of Honor of 
Goodfellowship Club 
Vice-President Robert Lynn Cox of 
the Metropolitan Life was the guest of 
honor at a dinner and dance given by 
the Goodfellowship Club of the New 
York Life at the Commodore Hotel, New 
York City, Wednesday evening. This 
was the tenth annual meeting of the 
club, and by far the most successful, 
with over 2,000 in attendance. William 
H. Allen, president of the club, presided 

at the dinner and introduced Mr. Cox. 

In the course of his remarks, Mr. Cox 
spoke of ‘thé good féll6wship which ex- 
ists ‘between most life companies, which 
are supposed to be competitive, and of 
the splendid fellowship within the ranks 
of the company’s employes. He asserted 
that the company should act as an in- 
dividual in.a community, and acquire the 
same kind of confidence. ; 

Among those present were President 
Darwin P. Kingsley, Vice-President 
John C. McCall, Second Vice-Presidents 
Arthur Hunter. and Alfred L. Aiken, 
Secretary Leo H. McCall, and other of- 
ficers with their families. 





PRICE PRESENTED WATERMELON 

President: Julian Price of the Jeffer- 
son Standard Life was recently present- 
ed a one hundred and forty-six pound 
watermelon by one of the company’s 
Arkansas policyholders. After being put 
on exhibition in a Greensboro flower 
shop for several days it was sliced and 
enjoyed by Mr. Price and other members 
of the home office staff. 








that satisfies. 





The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 


Satisfying Service 


The MUTUAL BENEFIT LIFE writes 
policy contracts that meet the needs of the 
people; assists its agents in presenting these 
contracts; and gives to policyholders a service 








MRS. Z. Z. BROWN GETS C. L. U. 

Mrs. Zura Ziegler Brown of Fort 
Wayne, Ind., is the first Lincoln Na- 
tional Life agent to be awarded the de- 
gree of Chartered Life Underwriter. 
Mrs. Brown entered the life insurance 
business Feb. 1, 1924, and has been most 
successful in the work. Frequently, she 
has led all the Lincoln National women 


agents, and has often been featured with 
the ten leading men selling insurance for 
this company. Annuities and retirement 
income plans are her favorite policies. 


COTESIA AS ARR EET J ONT 


REVOKE WOMAN’S LICENSE 


Superintendent of Insurance. Albert 
Conway has revoked the license of Miss 
R. Pearl Hunter, Hotel Shelton, New 
York City, to represent the Mutual Life 
of New York, the Equitable Society, the 
John Hancock, The Prudential, and the 
Pacific Mutual. 





W. J. GRAHAM IN EUROPE 
William J. Graham, second vice-presi- 
dent of the Equitable Life Assurance 
Society, -arrived in Europe this week, 
having sailed on the ‘Ile de France.” 











be done about it? 


last. 


earning capacity 
longer. 
his education fund.” 





ANGELO PATRI says:— 


“The. children must be educated, and father and mother have to provide 
for that purpose. The public schools help out until adolescence is reached, 
and then comes the specialized training, without which it is becoming harder 
and harder for beginners to enter the earning stage. 
money, in the homes where there are children, is usually scarce. 


"I would start the education fund when the first child is born. 
relatives usually make the child presents on christening days and birthdays 
and high occasions, and gift money ought to be used in some way that is to 
Why not in the education fund? In that way the money keeps growing, 
and by and by it will go toward the college course and so last forever. 


“But the basis of the fund must come from the family savings fund, and 
lately I have noticed various insurance companies advertising schemes for 
saving the education fund for the children. 


“That seems a fine thing. Money put in such fund is going to be there 
for the child even if you should die. 
secure, no matter what becomes of you. 


“Every year that a child spends in school adds proportionately to his 
and his earning and growing period lasts much 
It is that longer and richer life you give the child when you establish 





Lire INSURANCE COMPANY 


oF BOSTON. MASSACHUSETTS 


(Copyright by Angelo Patri and reprinted by permission) 


That costs money, and 
What is to 


The 


That means the child’s education is 
That seems to me a wonderful idea. 
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PHILADELPHIA MANAGERS MEET Mf. 
Life Managers’ Committee Hold Firs 
Of Six Training Classes Under 
John Holcombe’s Direction 
The Managers’ Committee of the jm MA! 
Philadelphia Association of Life Under. Had 
writers has inaugurated a six-lesson 
managers’ school under the direction of 
John M. Holcombe in co-operation with 
the Sales Research Bureau. The first Th 
of the meetings was held this week a Im Yo"! 
the Bellevue-Stratford, with onc of the Carl 
largest attendances that the committer jm '°! 
has ever had. The subjects discussed § "° 
were, “Recruiting Better Human Mate. i! 
rial,” “Sources of New Men,” and “Se. . : 
lecting New Agents.” “ ; 
The topics for the other five meetings ty 
are: 
November—“Describing and __ Selling boar 
the Job.” a1 
January—“Training the New Agent” by tl 
February—“Supervision of Agents; by 
Developing the Agent’s Personality.” a 
March—“Agency Contests; Agency com 
Meetings.” “T 
April—“Organizing Manager’s Time; fH tion 
Planned Agency Building.” gt 
conti 
OLD COLONY LIFE SOLVENT stock 
capit: 
Circuit Court Finds That Florida Lands i ‘utp! 
Are Valuable; Making Sufficient On 
Surplus ance 
The Old Colony Life of Chicago has bo 
been found solvent since the injunction I res. 
restraining the company from operating H 00; 
was dissolved last week, and the com- i S00 
pany was turned over to its present of- 
ficers for operation. The court thus ac- n 
cepted the finding of the master that 
the company, instead of a deficit, had Ci 
a surplus of assets over liabilities of $1; "E 


209,166, which surplus was made possible 
when the Old Colony proved that its 
principal assets other than the home of- As 


fice building was Florida acreage bear- § ircu 
ing valuable deposits of phosphates. circu 

The suit for receivership was brought [MM Richt 
by the state upon the allegation that jg court 
the company had a deficit of more than the c 

5,000. When the action was brought gm agent 
on April 27 the state obtained an injunc- Ji office 
tion restraining the company from doing @ time 


any business during the pendancy of the Many 
suit. However, this was amended soa 
to permit the company to pay claims 
as they were presented. 











COSMOPOLITAN DISORGANIZING ff Ti 
Michigan Judge Orders Disbursement of - ‘ 


Assets of Detroit Life Company; 





Stockholders Lose Out 





Disbursement of the assets of the Cos cn 
mopolitan Life, ill-fated life compat HM pi, 
promotion project of several Detroll MM policy 











men, was ordered last week by Judge 


Charles Collingwood in the Lansing, 
Mich., circuit court. The company nevel 
got beyond the organization stage, aM 
when it became apparent about a yeal 
ago to Commissioner Livingston that the 
proposed carrier would never materializt 
petition for a receivership was filed a" 
the department has since been liquidat 
ing the remaining assets. The compat! 
had been in process of organization sinc 
1921. 

Professional men in various parts 0 
the state, some of whom expected a 
pointments to the legal and medical sta 
of the company, are the chief losers # 
they bought most of the stock dispose 
of by the promoters. Under the o 
bursement just ordered, the stockholder 
will receive approximately one-third ° 
their original investment, the dividen 
per $100 share being $33.39. 


PRUDENTIAL SERVICE RECORD! 
Joseph-Coyne, asistant superinten oe 
of the Pittston, Pa., district of f 
Wilkes-Barre branch of The Prudeas 
has completed thirty-five years % pen! 
tinuous service with the company. Ag 
George J. Case of the Allentown, 4 
district has completed thirty years 
continuous service. 
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MEET pilot Life Re-Ins. Co. 
d Faw Will Be Liquidated 








of the fq MARKET CALLED UNFAVORABLE 
Under. J ad Twenty-One Stockholders Who Are 
x-lesson Directors of European Insurance 
ction of Companies 

nes = The Pilot Life Re-insurance Co., New 


York City, the president of which is 


we at i Carl Schreiner, one of the best known 
mie reinsurance men in the world, is going 
: 4 into voluntary liquidation. The company 
i, has issued a statement as follows: 
. ao “In view of the unfavorable condition 
nd “Se- in the life re-insurance market which 
< precludes a satisfactory development of 
neetings HH the company in the near future, the 
; board of directors of the Pilot Life Re- 
Selling # insurance Co. at a meeting held October 
Aged” 21, 1929, passed a resolution, proposed 


by the president, to discontinue business 
Agents; and to take proper proceedings for a vol- 
ity. untary liquidation and dissolution of the 
Agency #@ company. 
: “The company was a closed corpora- 
s Time; # tion. The shares are held by directors 
of a few insurance companies on the 
continent of Europe. The number of 
JENT stockholders is only twenty-one. The 
capital of the company is $500,000; the 
Ja Lands a surplus on September 30, $570,000.” 
cleat On the other hand, the Pilot Re-insur- 
ance Co. (which does a fire re-insurance 
business), of which Mr. Schreiner is also 
Meh head, has been making satisfactory prog- 
njunction HM ress) The assets are more than $5,000,- 
operating 7% 000; the capital $1,500,000; surplus $1,- 
the com- fm 910,000 on June 30, 1929. 
esent of- 
{hus NOTE EXTENSION INVALID 


ic “ Circuit Court at Richmond Rules That 


‘hi Extension Did Not Continue Pro- 
e possible i : n 
that its tection on Life Policy 
home of- As pointed out by the United States 
age bear- Circuit Court of Appeals for the fourth 
hates. circuit in an opinion handed down at 
s brought {Richmond recently reversing the district 
tion that # court at Charlotte where a verdict for 
nore that Mm the company was directed, the insurance 
s brought MM agent was not one of certain executive 
an injunc- {MM officers to whom the power to extend the 
rom doing #M time for paying a premium or to accept 
icy of the Many note in payment thereof was ex- 
ded so as MM Pressly restricted by provisions of the 
ay claims @M policy. The district judge held that the 
agreement for extension of the note was 
invalid because of this policy provision. 
A NIZING fm Lhe appeal court was of the opinion that 
the case should have been submitted to 
-sement off "e jury to determine whether authority 
mpany; to waive the provision of the policy had 
it actually been conferred. 
sf the Cos- The case in litigation was in North 
ia Carolina, A woman sued the Philadel- 
compa™ Be hia Life for recovery on her husband’s 
al Detrol\ MM policy, she being the beneficiary. The 
by Judge @ company defended the suit on the 
Lansing, ( Sund that the policy had been forfeited 
pany never by failure to pay a note for part of the 
stage, an’ #™ Second annual premium when due. The 
sut a year fm "dence showed that before the note 
sn that the MM "88 due an agent of the company agreed 
naterializt, Mth the beneficiary to extend the time 
s filed ang ‘Ot payment of the note to a date sub- 
1 liquidat MM Sequent to the death of the insured. 
e compaty 
vation since 


cago has 











SUBSTITUTES FOR TAGGART 








1s parts 0! — 

pected ap- William H. Kingsley of Penn Mutual 
edical sta Addresses Pennsylvania Fraternal 

f losers ‘ __ Congress in Philadelphia 

ck disper William H. Kingsley, vice-president of 
er the he ¢ Penn Mutual Life, spoke at the ban- 
tockholee (et at the annual meeting of the Penn- 
me-thits ‘ ‘ylvania Fraternal Congress held this 
ve divide" MA Week at the Bellevue-Stratford, Philadel- 






F %, substituting for Insurance Commis- 
Oner Taggart. He declared that the 
























RECORD” T conception that antagonism ex- 
yerinten ws between the old line life insurance 
ict eyanies and the fraternals was incor- 
Pre f cot He He feels that each has a par- 
ars 0 Aget! cular field to cover and that the fra- 
a “I ent i$ In many cases prove to be an 
ntow ars OM; ‘ting wedge for the old line compa- 
ty ye ‘s Samuel H. Hadley, Protected 





ome Circle, was elected president. 

















HISTORIC 
HARD 


JOBS 







Atlas, carrying the world on his 


shoulders. King Canute, seeking to 


stem the ocean tides. 


Hercules, 


cleaning the Augean Stables. Joshua, 


commanding the sun to stand still. 
David, Defying the Giant Goliath. 


BUT 


All of these were as child’s play, 


compared with the task 


facing a destitute widow 
who is trying to make good 





citizens of small children. 


The 
Prudential 


Insurance Company of America 


Home Office: Newark, New Jersey 
Epwarp D. Durmetp, President 





Presents Annuity in =~ - 

Attractive Manner 
GUARANTEED SAFE - INCOME 
Occidental Life Agent Believes Contract 


Superior to Band or Stock Owner-: 
ship as Investment dis 








An admirable sales approach for an an- 
nuity contract, a little out of the: ordi- 
nary, is suggested by M. C. Drumeler 
of the Occidental Life of Los Angeles 
in a recent issue of “The Occidental Bul- 
letin.” In his descriptionof the contract, 
which he classifies as “participating life 
income with principal. sum payable at 
death,” he says as follows: 


“I. want to tell you about.an investment 
which will pay you an attractive income 
for life, the income to be paid either 
monthly, quarterly, semi-annually or an- 
nually, and then upon your death will 
pay the full purchase price to your bene- 
ficiary. 

“The investment I am going to tell you 
of is as safe as a government bond, and 
yet does not fluctuate in value with the 
rise. and fall of interest rates and listing 
values. It is safe because legal reserve 
life insurance companies organized under 
the laws of California are under strict 
jurisdiction of the state insurancé de- 
partment. This jurisdiction embraces the 
limitation of insurance investments to 
certain types, and the general supervi- 
sion of the accounts, statements and 
methods of doing business of the com- 
pany. The entire resources of the Oc- 
cidental Life are behind the investment. 

“The principal is not reduced by the 
amount of the income payments made, no 
medical examination is required, and the 
purchase price is the same at every age. 
Other forms of investment may, fail; 
bonds may be in. default, stock certifi- 
cates may become worthless, but this 
investment cannot go wrong. 


An Example 


“An example will help to explain this 
investment more clearly. The purchase 
price for $10,000 face amount of this 
investment contract is $10,000. This 
amount of investment is called one unit. 
The company guarantees to pay interest 
at the rate of 314% per annum on each 
unit purchased. Each interest payment, 
however, is subject to such dividends 
from surplus interest earnings-as the 
company shall determine and apportion. 
At the present time the. total rate paid 
is 5%. The interest payments. to you 
would continue as long as you live. 

“Upon your death the full amount of 
the unit. would..be paid to your benefi- 
ciary, eitherin>one sumor in 
payments. as.shown in the. schedule. It 
is well to note that this amount would be 
paid immediately upon receipt of due 
proofs of your death, arid would-be paid 
directly to the one you choose, and thus 
would be free from court costs and the 
time and expense an ordinary investment 
liquidation takes. 

“If the holder lives to receive the in- 
terest income for twenty years he would 
have received the guaranteed amount of 
$9,547.20 plus dividend earnings from the 
company, and then should he die, the 
$10,000 principal. sum would be paid to 
his beneficiary, making the guaranteed 
total of $19,547.20 as a total return on the 
original investment of $10,000. This in- 
vestment is called the ‘Participating Life 
Income With Principal Sum. Payable At 
Death,’ and is recommended to you as a 
safe and sure means to provide an in- 
come to yourself while living, and either 
a cash payment or an income to your 
beneficiary upon your death.” 





BUFFALO LIFE FIGURES 
Buffalo life insurance sales for the 
third quarter of this year totalled $26,- 
653,721, according to'a report made pub- 
lic by the statistical department of the 
Chamber of Commerce of that city. 
Third quarter sales in 1928 were $21,- 
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Insurance Committees 
Ass’n Of England Meet 


URGES MORE MEDICAL SERVICE 
Passes Resolution Protesting Against 
Health Ministry's Negotiations With- 
out Consultation with Ins. Committees 





The seventeenth annual conference of 
the National Association of Insurance 
Committees in England was held recent- 
ly in London. Three hundred and eighty 
representatives of insurance committees 
were present when the president, T. All- 
sop, opened the conference. Mr. John 
Hutton, vice-president, was unanimous- 
ly elected president for the ensuing 
year, and Sir William E. Hart was elect- 
ed vice-president. 

The report of the executive council 


on the work of the year stated that 
the association renewed its demand for 
an adequate nursing service, to be avail- 
able to all insured persons entitled to 
medical benefit. The association has 
long recognized the necessity for a com- 
plete medical service to be available to 
the insured class, and now strongly 
pressed, as an immediate instalment, for 
the extension of expert medical advice 
and treatment for insured persons and 
laboratory services. 

Several important resolutions were 
passed. Mr. Walker Davies moved a 
resolution maintaining the right of in- 
surance committees to the unimpaired 
control of medical benefit committed 
by Parliament to their charge, and pro- 
testing against the growing practice of 
the Ministry of Health, in negotiationg 
with other representative bodies without 
consultation with insurance committees. 
The resolution was unanimously car- 
ried. 

In an address on the second day of 
the conference President Allsop said the 
additional benefits which had been af- 
forded by approved societies to their in- 
sured members had been an incalculable 
advantage to the members, but the lack 
of uniformity in giving additional benefits 
had caused confusion and misunder- 
standing among the insured population. 
All these additional benefits should be 
made statutory, be administered by the 
insurance committee, and form part of 
the insurance included in the term med- 
ical benefit. He would also extend those 
benefits to the dependents of insured 
persons. He would be glad to see the 
insurable age reduced to fifteen, when 
the school-leaving age was raised to that 
point. 


Committees Losing Power 


On a resolution relating to prescribing 
by insurance practitioners, Mr. F. T. 
West proposed that the association 
again urge the Ministry of Health to 
amend the regulations in such a man- 
ner as to provide for insurance com- 
mittees being associated in the investi- 
gation of the prescribing of insurance 
practitioners from the commencement. 
The Minister of Health, he said, had 
given them a central panel committee 
for dealing with prescribing costs, and 
in this way the power of the insurance 
committees was being filched from them. 
This resolution was adopted. 

Mr. W. A. Platt moved that the as- 
sociation protest against the arrange- 
ment under which additional benefits of 
the Navy, Army and Air Force Insur- 
ance Fund are now being administered 
without consultation or reference to the 
insurance committee. He said the in- 
surance committees existed alongside 
the homes of the men in these Services, 
and were more acceptable to them than 
a department in London. This resolu- 
tion was also adopted. 

A resolution was moved by Mr. J. 
Hutton reaffirming the opinion that the 
scope of maternity benefit should be 


extended so as to make available to 
insured women and the uninsured wives 
of insured men during pregnancy and 
childbirth, the services of a doctor and 
a midwife, and any specialist, labora- 
tory, or institutional treatment that 
might be. required; that there should 
be free choice of doctor and a mid- 
wife under arrangements made by in- 
surance committees as an extension of 
National Health Insurance services; and 
that as regards specialist, laboratory and 
institutional treatment, insurance com- 
mittees should be empowered to make 
arrangements with local authorities and 
other bodies of persons for the provision 
of these facilities. Mr. Hutton said the 
present cash benefit should not be inter- 
fered with at all. If the scheme of the 
British Medical Association, with ad- 
ministration through the local authori- 
ties was put into force it would be a 
step towards the wiping out of the in- 
surance committees. The resolution was 
unanimously approved. 


INSURANCE MOVIE IS SHOWN 





Connecticut Mutual Film Depicts 
Growth of Company; Also Shows 
Home Office Operations 
The Connecticut Mutual film, “The 
Growth of an Idea,” was given its first 
showing in the home office in Hartford 
on October 16, before a group of quali- 
fied new agents who were present for an 
intensive three-day educational confer- 
ence, and members of the home office 
staff. The film, which is the culmina- 
tion of several months’ effort, was made 
under the personal supervision of E. 
Chester Sparver, supervisor of publica- 

tions. 

Comprising five reels of the regulation 
safety film, the story begins with the 
early history of Hartford and the found- 
ing of the company, and traces the 
growth of the Connecticut Mutual up 
to the present time. The latter portion 
of the film deals with the operation of 
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LIFE INSURANCE 


ONE HUNDRED BILLION DOLLARS of Life Insurance in force 


is striking evidence of the important part Life Insurance 


When any part of this great sum becomes due and pay- 


able through the maturity of a Life Insurance Policy, proper 


CONSERVING 


Companies take in the creation of estates. 


| By cooperation between Life Insurance Companies and 
{ 


Trust Companies, these funds may be properly conserved for 


the beneficiaries through the creation of Life Insurance 


Trusts. 


IRVING TRUST COMPANY 


handling of these funds is most important. 


New York. 


AA A RI REY IN EAE ERNE eA ARE. tesamnaneD 





NEW PITTSBURGH SECRETAry 





Homer L. Andrews Becomes Associate 

with Pittsburgh Life Underwriters; 

WwW Milligan Joins Life Agency 

Homer L. Andrews has been chosep 
executive secretary of the Pittsburgh 
Life Underwriters Association, to sy. 
ceed William M. Milligan who has re. 
signed to become agency secretary with 
the Pittsburgh agency of the New Eng. 
land Mutual Life. Mr. Andrews, who 
is a graduate of Washington and Jeffer- 
son College and active in college activi- 
ties there, has been teaching at the Uni- 
versity of Pittsburgh for several years, 
Mr. Milligan has been the executive sec- 
retary since March 1, 1928. 








the home office; depicts the many mod- 
ern and efficient labor-saving devices in 
use; and shows the progress of an ap- 
plication from the time it is received in 
the mail room until it is dispatched by 
train or air mail to its destination. 
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Illinois Rules Against 
Assessment Stock Plan 


ATTORNEY GENERAL’S OPINION 





Would Disapprove Agreement Giving 
Assessment Company Policyholders 
Right to Subscribe to Stock 
Company Shares 





In reply to an inquiry from George 
Huskinson, superintendent of insurance 
for Illinois, Oscar E. Carlstrom, attor- 
ney general, gave his opinion that the 
Insurance Department should disapprove 
any agreement whereby the policyholder 
of an assessment company would be giv- 
en a right to subscribe to certain shares 
of stock of a company yet to be organ- 
ized. He says that it does not appear 
in either the agreement or the resolution 
whether this is an exclusive option to 
policyholders or whether such stock will 
be offered to the public, and from the 
facts presented it must be concluded that 
the option is limited to those who own 
policies or who make application for 
policies and would therefore become an 
inducement or part of the consideration 
in the purchase of the policy, and there- 
fore in contravention of several statutory 
provisions. : 

It is obvious, continues Mr. Carlstrom, 
from the wording of the resolution and 
the agreement that no preliminary steps 
have been taken to organize the corpora- 
tion which the resolution and the agree- 
ment contemplate, in giving the rights 
to certain policyholders to subscribe for 
stock, and that the corporation which 
they propose to organize will not be or- 
ganized until some time in the future. 

The provisions of the resolution and 
of the agreement plainly do not com- 
ply with the act of 1921 concerning the 
organization of stock insurance compa- 
nies, and would therefore in that respect 
be illegal, continued Mr. Carlstrom. The 
act of 1921 concerning the organization 
of insurance companies provided in sec- 
tion 2-A, in substance, that no person, 
firm or corporation, for the purpose of 
Organizing or promoting any insurance 
corporation to be organized or proposed 
to be organized under the laws of this 
or any other state or country, shall sell, 
or agree to attempt to sell within this 
State any capital stock in such insurance 
corporation unless the contract of sub- 
scription or of sale shall be in writing 


and contain such provision as prescribed 
in said section. 


What Law Holds 


Moreover, the act of 1891, concerning 
abuses and unjust discriminations, pro- 
vides in part as follows: 

“Sec. 1. That no life insurance com- 
Pany or association organized under the 
laws of this state * * * shall make or 
Permit any distinction, etc. * * *; nor 
Shall any such company or its agents 
Pay or allow to any person insured any 
special rebate or premium, or any spe- 
cial favor of advantage in the dividends 
or other benefits to accrue on such pol- 
Icy, or promise the same to any person 
as inducement to insure, or promise to 
lve any advantage or valuable consid- 
eration whatever, not expressed or speci- 
ed in the policy of such company.” 

he above acts were cited by the at- 
‘orney general in reply to the Illinois 


commissioner’s letter in which he en- 
closed an agreement, the principal par- 
ties of which are the holder of a policy 
of life insurance issued by an assess- 
ment company and the company itself, 
in which agreement the policyholder as- 
signs and transfers a certain sum of 
money to be declared as a dividend by 
the company, to a trustee, which sum is 
to be held by the trustee for the purpose 
of purchasing stock in a legal reserve 
life insurance company to be organized. 
The agreement is non-negotiable, and 
payable only from a certain benefit cou- 
pon attached to the policy of insurance 
issued, and is to be executed after the 
taking effect of the policy of insurance 
referred to in the agreement, but it pro- 
vides further that if such policy should 
be canceled or for any other reason not 
to be in full force and effect or not de- 
livered, then the agreement or contract 
shall be surrendered, and no obligation 
thereunder shall be assumed. 


Mr. Huskinson stated that a number 
of assessment life insurance companies 
operating under the provisions of “An 
act to incorporate, regulate and control 
assessment life insurance companies,” ap- 
proved July 14, 1927, are now employing 
such agreements to induce persons to 
apply for insurance. 

Mr. Huskinson also enclosed with his 
letter a copy of a resolution purported 
to have been passed by a company 
wherein it provides that when the aggre- 
gate amount of insurance in force of the 
said company reaches a certain figure, 
then, by a vote of the policyholders, the 
said assessment company may be rein- 
sured into a stock company, the capital 
of which said stock company to consist 
of not less than 4,000 shares, of $25 per 
share, to be sold at not less than $30 
per share. It is further provided in this 
resolution that each of certain policy- 
holders at the time such company is 
reinsured into a stock company, shall 
have the right to sttbscribe for shares 
of capital stock in said stock company 
and may use the dividends which have 
accrued on their policy, in payment of 
the same. The copy of the resolution 
which apparently is attached to the pol- 
icy designates the number of shares for 
which the holder of the policy may sub- 
scribe, and it further states that the 
payment for the shares of stock speci- 
fied in the copy of the resolution shall 
be made only out of dividends accrued 
and credited to designated policy and 
that the certificate is not transferable. 
It provides further that in the event any 
policyholder shall not elect to take stock 
in said company he may take said divi- 
dends in cash and thereby shall forfeit 
all right to subscribe for stock in said 

stock company. 


Huge Group Contract 
For Southern Railways 


OFFERED TO 60,000 EMPLOYES 





Equitable Society and Pfovident Life & 
Accident Writing Pension, Accident 
and Health Contracts 





The Employes’ Association of the 
Southern Railway System has entered 
into a pension, accident and health con- 
tract with the Equitable Society and the 
Provident Life & Accident Insurance Co. 
of Chattanooga for the benefit of its 60,- 


000 employes. The contracts for under- 
writing these two plans of insurance pro- 
tection are unusually large, affording in 
conjunction with a plan of group life in- 
surance now available to the Southern’s 
employes complete protection against the 
hazards of death, disability and depend- 
ant old age, producing an annual pre- 
mium in excess of $2,000,000. 

The details were engineered and 
worked out by W. J. Graham, vice-presi- 
dent, and G. P. Hamilton, director of 
pensions of the Equitable for the pension 
scheme, and H. C. Conley, vice-president 
of the Provident Life & Accident for 
group accident and health protection. 

All employes of the Southern and its 
affiliated companies with a continuous 
service record of two years who are un- 
der seventy years of age are eligible for 
membership in the pension scheme. All 
employes of such companies, regardless 
of length of service, age, sex or color, 
at time of application actively in the 
service of such companies, are eligible 
for membership in the group accident 
and health plan without medical exami- 
nation, provided application for member- 
ship is made within sixty days from No- 


vember 1, 1929, or within sixty days after 
entering the service. 

Southern Railway Co. has delegated A. 
H. Plant, assistant to president of that 
company, as the officer of Southern Rail- 
way System to direct and handle such 
of the details of the pension plan as 
devolve upon the railway organization. 

The individual companies, the employes 
of which are eligible for such protec- 
tion, are as follows: 

Southern Railway Co. 

Alabama Great Southern Railroad Co. 

Cincinnati, New Orleans & Texas Pacific Rail- 
way. 

Georgia Southern & Florida Railway, Co. 

New Orleans & Northeastern Railroad Co. 

Cincinnati, Burnside & Cumberland River 
Railway Co. 

St. Johns River Terminal Co. 

New Orleans Terminal Co. 

Northern Alabama Railway Co. 

Harriman & Northeastern Railroad Co. 

High Point, Randleman, Asheboro & South- 
ern R. R. Co. 

Carolina & Northwestern Railway Co. 

Chattanooga Station Co. 

Danville & Western Railway Co. 

Winston-Salem Terminal Co. 

Columbia Union Station Co. 

Durham Union Station Co. 

Birmingham Terminal Co. 

Blue Ridge Railway Co. 

Yadkin Railroad Co. 

Carolina & Tennessee Southern Railway Co. 

State University Railroad Co. 

Sievern & Knoxville Railroad Co. 

Atlanta Terminal Co. 





Cc. L. U. REQUIREMENTS 

In view of the requirement for the C. 
L. U. degree that a candidate must be 
a graduate of a high school, arrange- 
ments have been made by the Home 
Study Department of Columbia Univer- 
sity to make up such a deficiency 
through home study. 





“The Appeal of Value Knows no Boundary, 
and 
Quality speaks a Universal Tongue” 
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appiness of its representatives. 
BERKSHIRE LIFE IN 
Pittsfield, Massachusetts 





| 1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


sk any Berkshire Agent” 
SURANCE 
Incorporated 1851 





COMPANY 
FRED. H. RHODES, President 
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Insurance in Force 


Over ONE HUNDRED MILLION DOLLARS 
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Unique Three Day Conference 


Equitable Trust Of New York Holds A Convention; Speakers Include 
Insurance Presidents, Tax, Advertising, Trust And Sales 
Service Experts; Big Banquet At Astor 


The Equitable Trust Co. of New York, 
with which was recently merged the 
Seaboard National Bank, pulled off a 
novelty this week. It was a three-day 
trust development conference held at 
the Hotel Astor, attended by representa- 
tives of banks and trust companies and 
of life insurance companies holding the 
Equitable Certificates and agreements for 
service. There were distinguished speak- 
ers, including the presidents of two in- 
surance companies, prominent insurance 
agents or general agents, tax men, ad- 
vertising men, trust men and sales serv- 
ice experts. It wound up with a big ban- 
quet in the big ballroom of the Hotel 
Astor. The two life insurance presidents 
were Thomas I. Parkinson of the Equit- 
able Society and E. I. Low of the Home 
Life. 

The Equitable Trust has spent two 
years in active pioneering in the field 
of life insurance trusts. The manager 
of the insurance trust division is E. M. 
McMahon, former general agent of the 
National Life of Vermont in this city. 

Richard R. Hunter and Peter S. Dur- 
yee were respectively chairman and vice- 
chairman of the Equitable conference 
committee. 

Theme of the Conference 

The subject of the conference was 
“Utilizing the Ownership of Life Insur- 
ance to Secure Trust New Business,” 
and it was divided into three principal 
divisions as follows: 

1. The service which the modern trust 
company has for sale. 

2. The organization for the sale. 

3. The facilities essential for putting 
the business on the books. 

About 100 persons attended the first 
day’s conference on Monday. They were 
welcomed by Arthur W. Loasby, chair- 
man of the board of the Equitable Trust. 
He told the progress the trust companies 
have made in handling of estates. It 
seems to him a mere beginning has been 
made in the move for creation and con- 
servation of wealth. 

At the banquet the presiding officer 
was Chellis A. Austin, president of the 
Equitable Trust. 


Life Insurance and Large Estates 


Ethelbert I. Low, president, Home 
Life, in his address cited various exam- 
ples of the vital importance of life in- 
surance to large estates, in his address 
before the conference. 

“A man died leaving an estate of $11,- 
000,000 mainly invested in the stock of a 
large corporation of which he was the 
head,” said Mr. Low. “It was war-time 
and the appraised value of that stock 
was a war-time value, for the product 
of that Company was a war-time neces- 
sity. The arts of peace have made that 
stock worth more today than it was 
when that man died but a large part of 
it his heirs do not now own. They had 
to sell it at post-war deflated prices to 
pay the inheritance taxes and expenses. 
An $11,000,000 estate was nearer $4,000,- 
000 when the heirs got it. 

“One partner died. The surviving 
partner found himself, to all intents and 
purposes, in business with his deceased 
partner’s widow, a woman he had never 
liked and whose one idea of business 
was the spending of the proceeds. The 
bank or trust company official, who, by 
his sound advice, had helped avert these 
troubles, would have been in an enviable 
position with the survivors. 

“A business man comes to the socially 
warm but financially cold official of the 
modern “friendly” trust company and 
borrows $100,000 on good collateral. The 
loan is a good sound one for the com- 
pany and the borrower will use the 
money well in his business. Has the 
company official done his duty as finan- 


cial advisor of the borrower? Should 
he not say, ‘John, as far as this com- 
pany is concerned, this is a first class 
loan, but how about Mary and the chil- 
dren if you step in front of a taxi after 
you get this $100,000 well ploughed into 
your business. Why don’t you take out 
$100,000 of life insurance to cover it?’ 
If John does step in front of that taxi, 
the trust company will have its $100,000 
paid back promptly, will have $100,000 
more in John’s estate to manage, and 
Mary and the children will be more than 
$100,000 better off because John’s busi- 
ness will not have to be sacrificed to pay 
off the loan. 

“That business men are beginning to 
become aware of the necessity of life 
insurance is evidenced by the number 
of large policies that are being written 
and by the tremendous increase in life 
insurance in the last few years. A _ be- 
ginning has been made, but it is only a 
beginning. The real increases will come 
as the younger business men, the men 
who will be the leaders in the future, 
realize the necessity of starting their life 
insurance estates early when premiums 
are low and they can pass the physical 
examinations.” 


President Parkinson’s Address 


Thomas I. Parkinson, president, Equi- 
table Life Assurance Society of the 
U. S., addressed the conference on the 
subject “Advantages and limitations of 
the options of settlement as applied to 
the conservation and most effective dis- 
tribution of life insurance proceeds.” In 
the course of his address Mr. Parkinson 
said, “A very large number .of. men seek 
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Educational and Helpful 


The trained man is superior to the untrained. We believe 
this; experience and figures prove it. 


The Seventh Educational Conference for qualified new 
agents has just come to a most successful close. 
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to provide for their families not merely 
enough to keep the Sheriff away during 
the first year after death, but enough to 
enable their beneficiaries to carry on 
and develop a substitute earning power. 
Therefore, there is an increasing number 
of policy-holders owning substantial 
amounts of insurance; and a consequent 
problem of conserving and securing its 
application to the insured’s real pur- 
poses. 

“The custody and administration of life 
insurance funds, whether by the life in- 
surance companies, under the option or 
by the trust companies under deeds of 














Fostering 


The Guardian was one of the earliest among Life Companies to 
avail itself of the services of the Life Extension Institute, whose vital 
work in prolonging life through the periodical health-check-up has 


become universally appreciated by the insuring public, as well as by 


the Life Insurance profession. 


This valuable Health Service is available free to all Guardian 
policyholders, regardless of size of policy. It is felt to represent by 
no means an unimportant factor in the consistently low mortality 


experience enjoyed by The Guardian for many years past. 


Send for Publication 289, outlining this and other features of 
The Guardian’s Service Program—of use to the Policyholder while 
living—to the Beneficiary thereafter. 


THE GUARDIAN LIFE INSURANCE COMPANY 
of AMERICA 
“The Company that Guards and Serves” 


50 UNION SQUARE 


Longevity 


NEW YORK CITY 
































trust constitutes one of the most sacred 
obligations of the business world. These 
funds have in many instances been ac- 
cumulated through the insured’s  self- 
sacrifice, self-discipline and high sense 
of service to those associated with or 
dependent upon him. Trusteeship of 
such funds affords an opportunity for 
service with incidental good-will but 
it should not be taken to provide oppor- 
tunity for profit. 

“In asking the present generation to 
be thrifty and save, we appeal in most 
instances to that which is highest and 
best in human nature. The average man 
does not save merely to create an estate. 
He saves that he himself may not be- 
come dependent or that those associated 
with him either in his domestic relations 
or in business may have the benefit of 
his accumulations. Notwithstanding that 
we have both made some progress it is 
still true that we have only scratched 
the surface of the possible. We in the 
life insurance field realize that our hur- 
dred billions of life insurance in force 
insures to life insurance beneficiaries 4 
sum equal to only one year’s income 0 
the American people. 

“Our task is to widen the knowledge 
of life insurance, to increase public con- 
fidence in it and to multiply the number 
of policyholders who assure to their de- 
pendents not merely the necessities of 
existence immediately following the i- 
sured’s death, but a reasonable oppor 
tunity for readjustment, education and 
ultimate usefulness. 

“We are grateful to the trust comp 
nies and the banks for the very greal 
assistance which life insurance has: 0 
rived from recent emphasis on the crt 
ation of estates and the establishmet! 
of life insurance trusts. Your coopett 
tion has been definite, practical am 
helpful.” 


Major Hull’s Talk 


Major Roger B. Hull, managing direc 
tor, National Association of Life Under 
writers, in his address before the CoM 
ference said: “I think the institution ° 
life insurance itself has also been remiss 
in respect to trust service education. | 
look forward to the day not so far 
tant when each one of our great lite 
insurance companies may have its ow? 
insurance trust department, properly % 


.. ficered and equipped just as it is in this 


great financial institution whose gues 


we are today. Then, and in my opinion 
only then, will we have set up the rene 


tial machinery for the correct sta 
ment of a/far-seeing and far-reac 
program of training and education 
this field of co-operative endeavor. 

Reuben A. Lewis, Jr., executive ma? 
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ager, trust company division, American 
Bankers Association, in his address, said: 
“Today the life insurance trust is re- 
garded as the fastest growing form of 
trust service. There is perhaps no bet- 
ter way to tell you of the sweeping 
strides that the life insurance trust has 
made than to give you the high lights 
of two national surveys. The first na- 
tional survey to determine the amount 
of insurance deposited under trust agree- 
ment was conducted in the Spring of 
1928. A questionnaire was sent out to 
more than 3,000 institutions, embracing 
all trust companies and banks with ac- 
tive trust departments. They were re- 
quested to state the number of insurance 
trust agreements and the total amount 
of insurance deposited under these for 
the years 1927, 1926, 1925, 1924 and 1923. 

“Returns .to the questionnaire were 
made by more than 1,500 banks and trust 
companies but only about 400 reported 
at that time having obtained life insur- 
ance trusts. The total amount of insur- 
ance reported for 1923 was $28,842,954 
and $32,907,801 for 1924. It was in 1925 
that the movement started showing real 
results, as $64,795,650 was reported for 
that year; $138,005,667 for 1926 and 
$276,785,000 for 1927. As it was known 
that not all of the trust companies and 
banks which had been named as trustee 
under insurance trust agreements re- 
sponded to the questionnaire, it is only 
fair to state that these totals were most 
conservative. 

“The second annual survey disclosed 
that more than $700,000,000 in life insur- 
ance had been deposited under trust 
agreements during 1928 and it is believed 
that the results for 1929 will be even 
better than for the preceding year. From 
these figures, it may be estimated that 
more than $2,000,000,000 in life insur- 
ance will have been brought within the 
protection of trust agreements by the 
end of the present year.” 

Old Age Pension System Growing 

Joseph N. Babcock, vice-president of 
the Equitable Trust, speaking on “Trust 
Service and Life Insurance,” asserted 
that the true mission of life insurance 
cannot be overstated. 

“It is estimated,” said Mr. Babcock, 
“that over three billion dollars are spent 
annually in the United States in welfare 
work. It is known that in the City of 
New York alone there are over twelve 
hundred institutions, most of which are 
engaged in caring for the derelicts of so- 
ciety and those who are unable to sup- 
Port themselves, and it is estimated that 
one hundred millions are annually ex- 
pended by those institutions. 

Many states have established systems 
of old age pensions and this movement 
8 growing rapidly. The funds required 
or these purposes are in the final analy- 
818 taken from the income of our people 
and constitute a serious drain on our 
fconomic resources. The creation of 
estates by insurance and their conserva- 
tion by insurance trusts will have an 
Mportant effect on the reduction of de- 
pendency and will release large sums for 
the economic benefit of society, available 
'o carry on the processes of industry, to 
secre the utilization of discovery and 
'o raise the standard of living of all our 
People. 

: Professor Huebner estimates the life 
pe of American citizens, based on 
dred fone power, at twenty-four hun- 
Gam illions,—twenty-four with eleven 
= ers after it. The amount of life in- 
bil in force is about one hundred 

— dollars, which is only 4% of the 
o fstimated life value. The prac- 
ink Placing insurance proceeds in 
he as a method of replacement of the 
tdlsts power of the insured and as an 
: iu, or the beneficiaries should mean 
wh Stantial increase in that percent- 


RELIANCE LIFE EMPLOYES ASS’N 
of Pe Mansmann was elected president 
dati € Reliance Life Employes’ Asso- 
lon of the Reliance Life, Pittsburgh. 
Reh. officers are: Vice-president, J. V. 
tren Here taty, Anna Jordan; treas- 
nr A. Grab, and board of govern- 
ps J- Kenmuir,. Jr., A. D. West and 
reisinger, 
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ATNA LIFE INSURANCE CO. 


165 Broadway, N. Y. CORtlandt 5181 
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Keane-Patterson Opens 
60 John Street Branch 

FOURTH IN NEW YORK CITY 

Jecaph'L. MaAvey aad: We. Ml: Whalen, 


Joint Managers, Had First Expe- 
rience in Other Selling Fields 





The Keane-Patterson Agency, Mas- 
sachusetts Mutual, New York City, has 
opened a new branch office in the down- 
town insurance district at No. 60 John 





JOSEPH L. McAVOY 


street. This office is under the joint 
management of Joseph L. McAvoy, for- 
merly general manager of the Royal 
Typewriter Co. of Canada, and William 
. H. Whalen, formerly sales director of 
the Laurelton Co., and the Dominion 





WILLIAM H. WHALEN 


Copper Products Co. of Canada.’ Both 
have had previous life insurance experi- 
ence in this city. 

This is the fourth office of the agency 
in New York City. The main office at 
No. 225 West Thirty-fourth street was 
opened in 1925; the second, the Leyen- 
decker branch, at No. 225 Broadway, was 
started in 1927 and the Bronx Division 
Office was established at 556 Courtlandt 
Avenue in February of this year. 


The Keane-Patterson Agency had a 
remarkable first year, paying for $10,000,- 
000 in 1925-26. It has already paid for 
$20,000,000 in 1929, having exceeded 1928 
by 50%. 
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Tells How They Combat 
Lapsation In Texas 


A VERY BIG PROBLEM THERE 





L. K. Johnson Discusses Conservation by 
Direct Mail Before Insurance Adver- 
tismg Conference 





Combating lapsation in Texas was the 
theme of the address of Luce K. John- 


son, assistant general agent of Cra- 
vens, Dargan & Co., a general agency of 
Houston representing the American 


Provident Life and the Northwestern 
National Life, delivered at the Insurance 
Advertising Conference in Cleveland. 
He said the lapse ratio in Texas is 
unusually high, so that agents in this 
state have had to give much thought 
to the subject of conservation. 

There are two basic reasons for the 
unusual lapse rate. First, there is the 
Robertson law, passed many years ago, 
which controls the investments of com- 
panies doing business in Texas so 
closely that many withdraw from the 
state rather than admit the correctness 
of its principle, thus leaving the state 
without their stabilizing influence. Sec- 
ondly, the organization of a large num- 
ber of local Texas companies, has had 
great influence. These companies be- 
came highly competitive and adopted, or 
invented, high first year commissions. 
High commissions, as is well known, 
make for high pressure business, re- 
bates, and other poor quality business 
which does not stick. 

Mr. Johnson chiefly discussed his 
agencies” methods in handling conserva- 
tion by direct mail. They send policy- 
holders: the usual number of notices, 
very much in the established routine of 
all companies. The first notice goes out 
20 to 30 days before the premium is 
due. The second leaves ten days before 
grace expires; the third notice, in the 
shape of an individually typed letter, is 
mailed five days before grace expires. 
The agent, if he is still with the agency, 
gets copies of the two grace notices. If 
the policy is a large one, the policy- 
holder is telephoned or telegraphed on 
the last day of grace. 

If the premium still remains unpaid, 
the agency sends a form letter, then an- 
other. When the agent is still with the 
company his aid is enlisted, but unfor- 
tunately in most instances the agent has 
left the agency, lured away by 5% more 
commission plus a bonus. Therefore, 
reinstatement must take place by mail. 
This_is chiefly done by personally dic- 
tated letters. These letters are based 
on the: policyholder’s individual status, 
as. well as can be judged. The policy- 
holder’s sex, age, occupation, income, 


place of habitation, race, beneficiary, all 
enter into what is written. 

Thus, a railroad man who appreciates 
the necessity for being on time is written 














“IT’S A GOOD POLICY” | 
MORE NEW POLICIES 


Retirement Income Policies 
(income to the insured) 


LOW COST PREFERRED RISK POLICY 
NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


clearly define contractual rights of all parties interested 


COMPLETELY REVISED PLAIN ENGLISH POLICY FORMS 
that will particu 38 g a o roe ge underwriter. 


Philadelphia Life Insurance Co. 
111 North Broad Street, Philadelphia 








SASKATCHEWAN MANAGER 
‘M. B. Farr, Former Imperial Life Man- 
ager, Becomes General Manager of 
Saskatchewan Life 


The Saskatchewan Life has announced 
the appointment of M. B. Farr as gen- 
eral manager, succeeding the late T. F. 
Conrod. Mr. Farr has been branch man- 
ager at Regina for the Imperial Life. 
He is a Chartered Life Underwriter, has 
always taken an active part in life un- 
derwriters’ association work and has a 
vast and varied experience in the life 
insurance business. The Saskatchewan 
Life has its head office in Regina and 
is the only life company with a head 
office within the province. 





HONOR LONDON LIFE OFFICER 





Edward E. Reid, Managing Director of 
London Life of Canada, Completes 
Thirty-five Years with Company 

Edward E. Reid, managing director of 
the London Life of Canada, completed 
thirty-five years’ service with the com- 
pany on October 1. He celebrated his 
anniversary by appearing at his office at 
the accustomed hour of 8:30 a. m., at- 
tending to his usual multifarious duties 
throughout the day. Mr. Reid has con- 
tributed much to the growth of London 
Life, besides contributing in general to 
the life insurance business through the 
Life Officers Association, the Life In- 
surance Management Association, and 
other organizations. 





FORT WAYNE SPEAKERS 


Members of the Fort Wayne Associa- 
tion of Life Underwriters, Fort Wayne, 
Ind., heard at the last dinner meeting 
Roger B. Hull, managing director of the 
National Association; Mansur B. Oakes, 
president of the Insurance Research and 
Review Service and secretary of the In- 
diana association, and Paul W. Simpson, 
president of the state association. 








about the importance of sending his pre- 
miums on time. A merchant who usu- 
ally has trouble with unpaid customer 
accounts is approached on the basis that 
he will want his family to keep up with 
their bills after he is gone. 





Provident Mutual 
Life Insurance Company of Philadelphia 


‘Founded 1865 





NEW WEST COAST AGENCY 





William R. Spinney Opens First Pacific 
Agency for the State Mutual 
f Worcester 


William R. Spinney has the honor to 
be the first general agent of the State 
Mutual Life of Worcester, Mass., to have 
a Pacific Coast agency for the company. 
Mr. Spinney, who opened a branch office 
at San Francisco recently, came to the 
State Mutual August 15, 1929, from his 
position as superintendent of agencies 
for the Union Mutual of Portland, Me. 

Immediately after his graduation from 
Bowdoin in 1913, Mr. Spinney took up 
the rate book and started selling life in- 
surance for the Union Mutual. In 1920 
he became associate state manager, in 
which capacity he served until June, 
1924, when he was made superintendent 
of agencies. He was successful during 
his term of office in building and main- 
taining a splendid organization. 





TO STUDY PENN. TAX LAWS 


A strong committee has been named 
by President Kingsley, of the Insurance 
Federation of Pennsylvania, to study the 
Pennsylvania insurance tax laws and 
make recommendations at the conclu- 
sion of its work to the Federation. The 
first meeting of the committee will be 
held early next month at which time the 
committee will decide on the course to 
follow in its investigation. The com- 
mittee is composed of President William 
H. Kingsley, vice-president of the Penn 
Mutual Life; G. R. Dette, resident vice- 
president of the Pennsylvania Surety 
and the Triangle Fire; W. Freeland 
Kendrick, president of the Common- 
wealth Casualty, and Frank T. Buser, of 
the Fidelity Mutual Life. 





BUFFALO AGENCY HOLDS DINNER 


Charles Langmuir, third vice-president 
of the New York Life, was the principal 
speaker at a dinner held by the Buffalo 
branch of the company in the Hotel Stat- 
ler on October 18. James J. Briggs, in- 
spector of agencies of the eastern divi- 
sion, and Edward Garnett, former gen- 
eral agent at Buffalo, now retired, also 
were speakers. Warren B. Smith, the 
present general agent, presided at the 
dinner. 


———_—_—____, 


Advocates Direct Mail 
For Greater Life Sales 


SYSTEM REQUIRES DIAGNOSIS 





Register Life Sales Manager Believes 
Agents Must Make Very Careful 
Selection of Names 





Getting the life agent to properly un- 
derstand and apply the principles of di- 
rect mail advertising is a problem of the 
life companies today, declared L. J, 
Evans, manager of sales development of 
the Register Life, before the recent In- 
surance Advertising Conference in 
Cleveland. He said that experience has 
proved that direct mail advertising can 
do much toward increasing life insur- 
ance sales. 

He believes that direct mail advertis- 
ing can aid the sale of life insurance in 
two main respects: first, through the use 
of inquiry obtaining letters it will or- 
ganize the salesman’s prospecting and 
obtain interviews under favorable sales 
conditions; secondly, through its various 
forms it can help educate a selected 
group of prospects in what life insur- 
ance can do for them. It may also es- 
tablish in the minds of these prospects 
the name of the company, and in some 
instances the name of the salesman. 

Selling the direct mail idea to his 
companys’ agency force only met with 
indifferent success. Enlisting the aid of 
supervisors helped some, he said, but it 
was only when a representative of the 
department went into the field and 
worked the plan from start to finish in 
each agency that results began to come. 

One important field task was to prove 
that direct mail inquiry leads were worth 
while. The first step was to teach how 
to select names for lists. We showed 
the men, he said, how poorly selected 
lists resulted in wasted money and effort. 
We showed them that if their lists would 
represent only their best logical market, 
that their entire sales effort would be 
on a sound foundation, and that in com- 
piling such lists they would automatical- 
ly organize their prospecting on a proper 
basis. : aa 

Where the inquiry obtaining letter 
makes use of a gift or expensive book- 
let, we feel it is extremely important 
that only prospect-tested names be sub- 
mitted for circularization. We insist, he 
said, that our men subject each name 
submitted to three primary tests. The 
tests are: first, is the prospect a goo 
citizen, appreciative of his responsibili- 
ties of life; second, has he a need for 
life insurance; third, has he the money 
and health with which to buy it? After 
a prospect has passed these three tests, 
the salesman is in a position to deter 
mine what type of letter should be sent 
—a “Retirement Income” or a “Complete 
Program Proposal,” for instance. 


ad 








However Hard 


a Life Insurance Agent may work to produce business, 
his chances of success. are better when he represents 
a fine old institution such as the 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 


Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Force 
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Boston to New 


York via. Air— 


In | Hour 37 Minutes 


By FRANK L. ARMSTRONG, Editor, 
The Insurance Age-Journal of Boston 


Oct. 15. On board Plane “Nemissa,” 
Colonial Air Transport, Inc. En route, 
Boston to New York. 





Business men are. becoming air- 
minded ! 

I don’t blame them! 
way myself! 

This morning I arose from a refresh- 
ing night’s sleep at my home in King- 
ston, Mass., four miles from historic 
Plymouth. I commuted to my office in 
Boston, arriving about 9:45 a. m. The 
morning mail from New York was 
opened on my desk. A letter on top 


I am getting that 





FRANK L. ARMSTRONG 


of the pile contained the startling in- 
formation that if I were in downtown 
New York not later than 2:30 p. m. the 
chances were good for closing a very 
advantageous deal. The letter had been 
delayed. It should have reached me the 
morning previous. What to do. I 
wanted the business. I could not make 
the trip in time either by train or auto- 
mobile. 

On the corner of my desk was a lit- 
tle advertisement clipped out of a recent 
Morning paper. 

“New York by Air! One hour and 
forty-five minutes flying time!” 

There was the answer to my problem! 

In less time than it takes to write it 

had the Colonial Air Transport, Inc., 
@unit of the Aviation Corporation Sys- 
tem, on the phone. There was a seat 
available. The bus to the flying field 
would leave the Parker House in about 
an hour. And I would be landed at the 
eet Pennsylvania in New York at 

“0 p. m., in ample time to make my 
appointment, 
Pa here I am on the “Nemissa,” of 

€ Colonial Air Fleet, sailing grandly 
along over the smoothest highway ever 
travelled from Boston to New York, or 
anywhere else, 


Fil my first trip by air. It is won- 
meptave ridden on and written about 
etty nearly every form of conveyance. 
ia Al to the bottom of the sea 
the aa ot naan I have speeded through 
be < t in the North country in the 
tb a locomotive; I rode in the first 
ity Propelled automobile that made 
appearance in Boston some thirty 
eri years ago; but this is my first ex- 
€nce in the air. 


‘an hardly determine which thing 


about it impresses me most. Whether 
it be the “take-off,” one of the funny 
sensations in connection with air travel, 
or whether it be the marvelous pano- 
ramic view of the earth below that 
spreads out carpet-like before my won- 
dering eyes. Miles on miles of it; con- 
stantly changing; indescribable! 

The “take-off,” the first unusual sen- 
sation, comes of course, as you leave the 
air-port. You hardly realize that any- 
thing has happened. Then the first 
thing you know you are gaily sailing 
along over the smoothest route you have 
ever traveled. 

But I cannot keep from the window. 
Here, after all, is where I get my great- 
est thrill. I open it and look out and 
down. Such clean, pure air; my whole 
spirit and body thrills to the soaring, 
gliding smoothness of motion; to the 
steady roar of the high-powered motors; 


to’ the matchless panorama of ever 
changing scenes below. 


Way up here in the sky, old Mother 
Earth takes on new, and undreamed of 
beauties; becomes as it were a verit- 
able .painting—a richly colored work of 
art. I have gained a new perspective. 
I am soothed, refreshed, inspired; men- 
tal strain has vanished. I am free as 
a bird. 


As I look back Boston is dropping 
from sight. My last glimpse was a 
flashing glint from the golden dome on 
Beacon Hill, and the fine almost im- 
perceptable line, almost needle-like in its 
smallness. 


After a while we are picking up New 
Haven. The college grounds are plainly 
visible, and the Yale Bowl appears for 
all the world like a brown earthen 
saucer. Bridgeport, Conn., is breaking 
into view; Stamford, then Rye, N. Y., 
the lazy, snaky Hudson, Fort Slocum. 


Now in the ‘distance the big town— 
Little Old New York. How small it 
looks. You can encompass it all in a 
glance. The taper-lined sky-scrapers, 
sheltering millions of workers; below the 
water on which float the great steam- 
ers; smaller now than row boats; but 
picturesque beyond describing. From up 


here they appear to be hardly moving; 
but their low-lying plumes of smoke, and 
curling, graceful snow white wakes, as 
they push their way out through the 
narrows, are faintly tangible evidence 
that they too will soon be hull down on 
the long trail. 

Now the landing field at Newark is 
breaking through the haze that is com- 
ing im on us. The plane slows. The 
speed drops to 100 miles, to 90 miles, 
and the altitude gauge shows 1500 feet, 
1000 feet, 800. The wings change their 
level and then comes the sensation of 
tipping as the pilot “banks” her in the 
long swing to head down for the field. 
It seems as though the earth is coming 
up to slap you in the face. She 
straightens out, slides gently down, her 
tail wheel hits the earth, the forward 
wheels strike, and you spin along to a 
slow stop. And there you are. Two 
hundred miles as the crow flies in one 
hour and thirty-seven minutes. You can 
hardly realize it. Your head hums a 
bit. You cannot hear a thing. You 
speak to your fellow passenger and 
while you know you are talking you can- 
not hear a sound. In a few minutes your 
head clears. The attendant cries: “All 
out. Step lively for the bus to New 
York.” 





MISSOURI 
STATE 
LIFE 


The Progressive Company 

















N Thirteen Years, the Mis- 
souri State Life has grown 
from One Hundred Million Dol- 
lars of insurance in force to 
over One Billion Two Hundred 
Million. .. It took twenty-four 
years to reach the first hundred 
million. .. The Company to date 
in 1929 is 30% ahead of its paid- 
for production over the same 
period last year! 


HILLSMAN TAYLOR, PresiweNt 
St. Louis, Missouri 











Admitted Assets Over 
$131,000,000.00 


Insurance in Force Over 


$1,200,000,000.00 
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Practicat Suggestions to Help the Man With the R 





The 
Procrastinating to the 
Young Man 


young man 
prospect who thinks 
it is belittling to buy 
a policy of $1,000 or $2,000, who wants 
to wait until he can take a substantial 
one, thus losing the benefit of any pro- 
tection in the meantime. “The Phoenix 
Mutual Field,” cites an actual case, 
where the agent was able to overcome 
this prevalent objection. 

The prospect was a young man, only 
twenty-three, earning $24 a week, but 
like all young fellows expected to do big 
things later on. When the life agent 
came to see him, he said he wasn’t go- 
ing to buy any $1,000 policy. “Why,” 
said he, “when I’m thirty years old [’ll 
take $10,000, for then I'll be earning 
$15,000 a year, but a $1,000 policy! No.” 

So the agent picked up his papers, put 
them in his pocket, buttoned up his coat 
and prepared for departure. But before 
leaving he turned to the young man and 
said: “Young man, I want to give you 
a little bit of advice. You don’t want 
to buy a $1,000 policy, but are going to 
wait until you can take a $10,000 policy. 
Why don’t you resign from your posi- 
tion, go away and not came back until 
your concern is ready to pay you $15,000 
a year?” 

A good bit of sales psychology, using 
the man’s own argument. And it brought 
results, for the young man took the point, 
bought a $1,000 policy and the agent took 
the check. 

oe ee 


Tying up life in- 


Effective surance savings with 
Bankbook bank savings has been 
Approach done effectively by 


A. H. Kahler of the 
Indianapolis Life. His practical “bank- 
book approach” is given in a recent edi- 
tion of “Progress,” an organ of the In- 
dianapolis company. 

“Mr. Brown, consider for a moment 
that I am the cashier of your bank and 
am making you the following proposi- 
tion: 

“Mr. Brown, I hold in my hand one 
of the deposit books we use in our bank. 
You will notice I have written your 
name on the cover. I have entered a 
deposit of $5,000.00 to your credit. Now 
remember, this is our money. If it were 
your money we would pay you 3% in- 
terest on it but it is ours. Therefore, 
we will agree that if you will pay us 3% 
interest while you live, we will turn the 
bankbook over to Mrs. Brown any time 
you die and she can start checking 
against it. 

“Would that interest you? It would, 
but suppose we told you that you 
wouldn’t have to pay this interest be- 
yond twenty years and that any time 
you live beyond twenty years from 
today we would carry the money on 
hand free of charge and still give your 
widow the bankbook whenever you 
died, wouldn’t you think that was won- 
derful? And I don’t suppose it has 
taken you long to figure that twenty 
payments of 3% would only be 60% of 





te 
Book Increase His Income and General ELffickency 


The life underwrit- 
er frequently runs in- 


the $5,000.00 that you are sure to get 
in case of death. 

“In addition our bank will pay you 
a small interest check each year after 
the twenty years are up. 

“It may be that twenty years from 
now you will be the survivor of your 
family. We know you will be twenty 
years older and suppose you say to us, 
‘I wish I had the money I paid you all 
these years.’ Do you know what we 
would do? We would give you back 
every dollar of interest you paid and 
call it square. 

“Now, Mr. Brown, no bank could make 
you that proposition but our Life Insur- 
ance Company can and I have simply 
been presenting a 20 Payment Life Pol- 
icy to you in a different way so that 
you could realize what a_ wonderful 
proposition it is.” 

* * * 
Philip Burnet, pres- 


On Seeing ident of the Conti- 
Five People nental American Life, 
Every Day has suggested a svs- 


tem by which he be- 
lieves that the average agent can build 
up an income of $25,000 a year if he 
merely will stick to his planned pro- 
gram. He says: “If you want to be- 
come an expert in Life Insurance, or in 
anything else, all you have to do is to 
make a large number of trials and make 
them frequently. This means that your 
particular problem is reduced to the sim- 
ple factor of seeing at least five people 
a day, for at least five days a week, for 
at least fifty weeks every year. Do that, 
and the question of learning how to 
write Life Insurance, and to write it in 
large volume, will take care of itself, be- 
cause the repetition of the many trials 
at such frequent intervals will disclose 
to you, as nothing else can, precisely 
how to do it, how to do it effectively, 
and how to do it effectively in a really 
big way. 
“Figure it out for yourself: Five days 
a week, for fifty weeks every year, means 
250 days; and five real interviews every 
day means 1,250 interviews a year. On 
the average, you can hardly avoid get- 
ting applications in 10% of the cases, 
125 applications in all; and if your ap- 
plications average only as much as 
those of the Company as a whole, they 
will average about $5,000 each, so that 
your 125 applications will yield a total of 
$625,000 applied for.’ Making liberal al- 
lowance for those not examined, declined 
and not taken, you are sure of at least 
$400,000 a year of paid business if you 
are only an average man; if vou are 
better than the average, you will close 
better than 10% of your people and 
you will write them for an average of 
more than $5,000 each. ; 
* 


Why — should _ so 
On Faulty many men and wo- 
Mental men who are carry- 


Attitude ing the rate book 
possess an inferiority 

complex as to the nature of their busi- 
ness? Why should they hesitate, falter, 


side-step, apologize and bow themselves 











Policy Holders 


| Holders 








Established 1879 


Total New Life Insurance on Policy 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


Des Moines, Iowa 








out of a picture in which they should 
be predominant? We know not, says 
the “Life Underwriter,” the organ of the 
Pittsburgh Life Underwriters’ Associa- 
tion. Is it because of that bugaboo, “Old 
Man Fear?” 

Life insurance agents a nuisance? We 
think not. Ask the countless widows 
and orphans of this country what their 
opinions are of life insurance? 

Ask the old men who, economically 
dead, are now dependent upon an en- 
dowment or a retirement life income plan 
of coverage whether they welcome the 
thought of the life insurance agent’s 
work? 


Ask the stockholders of hundreds of 
corporations whose executives have 
passed on and the proceeds of the busi- 
ness life insurance were poured imme- 


diately into the coffers of the concern’ 


whether they believe in the work the 
insurance men and women are doing? 

May we not, in justice to our profes- 
sion, ask what we ourselves think of life 
insurance and whether it is worth while? 
That answer will point the way for 
greater and better possibilities and ac- 
complishment. 

No doubt some of the timidity and 
fear experienced in the presence of pros- 
pects is due to our own lack of appre- 
ciation of the tremendous importance of 
life insurance in the lives of people. 








TO BROKERS 


GUARANTEED INCOME 
POLICY in any amounts 


without medical examination 
—worth your while to inquire 


For Particulars Phone 
CANADA LIFE ASSURANCE 
COMPANY 


W. H. JONES, Mer. 


110 William Street 
New York City 
Beekman 5058-6691 
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Eighteen Million Plus on the 
Lives of Policy Holders 


January 1, 1929, to July 31, 1929, inclusive 
Percentage of Total New Life Insurance. .. 25 
Total Number Applications on Lives of 








HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 
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size. 


its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 


“In This Way We Measure” 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
degree of its service. In such a way it is measuring now as 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 
success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 
of New York 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


and 
Manager of Agencies 
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Japanese Company 
Makes Rapid Strides 


49% GAIN IN NEW BUSINESS 





Members of Imperial Family Hold Stock 
in Osaka Company; Fortieth An- 
nual Report Published 





The largest life insurance company in 
the Orient, the Nippon Life Assurance 
Company of Osaka, Japan, has just is- 
sued its fortieth annual report. The new 
business for 1928 amounted to 130,223,100 
yen, showing the remarkable increase of 
346% over the previous year. The in- 
surance in force at the end of the year 
amounted to 705,492,935 yen, being 11.7% 
over the previous year. 

Interesting is the fact that members 
of Japan’s Imperial Household own 
shares in this company, this being an 
unprecedented honor given to Japanese 
life companies. The president, S. Hirose, 
was also pleased to announce in his 
annual report that the company was able 
to contribute the sum of 250,000 yen out 
of the year’s surplus to the Social Wel- 
fare Work Foundation, which was 
founded in 1924 in honor of the wedding 
of the emperor and empress. 

The Nippon’s total income for the year 
amounted to 191,619,263 yen, as against 
the total outgo, including outstanding 
claims of 183,428,174 yen. The premium 
income amounted to 27,761,759 yen, while 
the income from interest, dividends and 
rents was 11,672,358 yen, showing in- 
creases over the previous year of 3,045,- 
22 yen and 751,370 yen respectively. The 
net income from investments was 11,- 
888,545 yen, showing an increase over 
1927 of 792,951 yen. The average rate of 
interest earned was 6.8%. 

The favorable mortality of the assured 
which has characterized the company’s 
business has been maintained, the death 
rate in the number of lives being 74% 
Soh anticipated by the company’s 
table. 

Classification of Insurance 


l. According to the kind: 








Amount 
Kind Policies Yen 

Whole life .... 79,059 109,285,603 
Endowment ..551,893 596,021,732 
Pure Endow.. 346 185,600 

otal: ives 631,298 705,492,935 
2. According to the sex of the lives: 
Amount 

Sex Lives Yen 
Male ities 428,859 567,563,640 
Memale 2.022. 148,260 137,929,295 
mOtal= icy gs 577,119 705,492,935 

3. According to the amount: 

Classes of Amount 
Amount Lives Yen 
100 and under. 34,002 1,954,954 
200 and under. 14,168 2,655,613 
300 and under. 8,691 2,505,273 
300 and under. 84,652 42,137,553 
1000 and under.280,868 234,678,121 
2,000 and under.101,809 146,954,085 
3,000 and under. 40,194 134,398,454 

10,000 and under. 9,023 67,972,929 

20,000 and under. 2,861 39,197,855 


30,000 and under. 491 12,097,935 
40,000 and under. 111 3,822,680 





neo and under. 106 5,170,075 
00,000 and under. 111 8,105,760 
150,000 and under. 29 3,321,150 
WO and under. 3 460,498 
Mme hs 577,119 705,492,935 





’ 1. H. OFFNER DEAD 

Be H. Offner, formerly of New York 

mn connected with the Mutual Benefit, 
More recently manager at Milwau- 


ite for the Massachusetts Mutual Life, 
ted last week. 





TAATES TORONTO SPEAKER 
Mas n W. Yates, general agent for the 
aegis Mutual at Detroit, spoke 
<a ay at the monthly meeting of the 
ig “ae Life Underwriters Association, 
olica Opic being “The Beauty and Ap- 

tion of Life Insurance.” 


Life Medical Directors 
Hold Annual Convention 


DR. J. ALLEN PATTON PRESIDES 





Fortieth Conference in Session in New- 
ark; Representatives Present From 
United States and Canada 





The fortieth annual convention of the 
Association of Life Insurance Medical 
Directors of America is in session this 
week in Newark, N. J., at the home of- 
fice of The Prudential. Dr. J. Allen 
Patton, medical director of the Newark 
company, is president of the organiza- 
tion. The annual dinner was held last 
evening at the Robert Treat Hotel with 
Judge Harold B. Wells of Bordentown 
as the guest speaker. 

The meeting held yesterday morning 
was opened with an address by the presi- 
dent. Papers on “Functional Tests of the 
Circulation” were read by Drs. Lewis 
MacKenzie, Philip V. Wells, Edwin G. 
Dewis and Lauritz S. Ylvisaker, all of 
The Prudential, and discussion followed. 
“Cardiography and Oscillometry in Life 
Insurance Selection” was presented by 
Dr. Frederick G. Brathwaite, Equitable 
Society. Dr. Herbert Old, Provident Mu- 
tual, and Dr. Gordon Wilson, Maryland 
Life, participated in the discussion. 

Among other subjects in discussion in 
the convention are “The Photo-Electric 
Scopometer,” “The Determination of 
Acetone in the Urine and Its Signifi- 
cance in Life Insurance Examinations,” 
“Surgery of the Digestive Organs,” “Tu- 
berculosis of the Gastro-Intestinal Tract” 
and “Disability Insurance on Digestive 
Complainants.” 

“Women As Life Insurance Risks” is 
being presented today by Dr. Faneuil S. 
Weisse and Wendell M. Strong of the 
Mutual Life, who will give the experi- 
ence of their company. There will be 
discussion on this subject by Dr. Angier 
B. Hobbs of the New York Life, Dr. 
George Cullen of the Illinois Life, Dr. 
Samuel B. Scholz of the Massachusetts 
Mutual, and Dr. Henry A. Baker of the 
Kansas City Life. 





AETNA WRITES HUPP GROUP 





Over 95% of Employes Take Advantage 
of Group Life, Sickness and 
Accident Contract 


The Hupp Motor Car Corporation has 
effected through the Aetna Life of Hart- 
ford a combined plan of group life, sick- 
ness and accident insurance for the bene- 
fit of 7,000 employes in its divisions, sub- 
sidiaries and affiliated companies. The 
amount of group life insurance involved 
is $15,000,000 while the group sickness 
and accident insurance will have an an- 
nual premium approximating $75,000. The 
cost of the plan is shared by the cor- 
poration and the employes. 

The plan was presented simultaneous- 
ly at the various plants including the 
executive office and original property at 
Detroit, the American Gear and Maihu- 
facturing Company at Jackson, Mich., 
also the Hupmobile Michigan Sales Cor- 
poration of Detroit. Furthermore, the 
newly acquired plant and body works at 
Cleveland were included under the new 
plan. No insurance whatever had for- 
merly been operative at these points so 
that the combined life and sickness pol- 
icy was offered to the employes for the 
first time on the new basis. 

The response was extremely favorable 
at every location as soon as the plan was 
announced and well over 95% of all pres- 
ent employes immediately took advan- 
tage of the opportunity made possible 
for them by the corporation. 





PHILA. UNDERWRITERS MEET 


The 1929-30 season of the Philadel- 
phia Association of Life Underwriters 
opened last evening with a dinner-meet- 
ing at the Bellevue-Stratford. The prin- 
cipal speaker of the evening was Clay 
W. Hamlin of Buffalo, whose subject 
was, “My Method of Selling.” 
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LVew York Life 


Durectors 


The success of any Company is primarily a matter of 
management—that is, of MEN. Following is a list of 
Directors, New York Life Insurance Company, the most 
recently elected being Calvin Coolidge: 








LAWRENCE F. ABBOTT 


Beh) atned Director Valentine & Co. 
JOHN E. ANDRUS a 


PER Parra) 25 foo RNS be ele Manufacturer 


gens Commission Dry Goods 
MORTIMER N. BUCKNER } Chairman of Board, New York 
Trust Co. 
THOMAS A. BUCKNER................... Vice-President 
NICHOLAS MURRAY BUTLER. Pres’t Columbia University 
CALVIN COOLIDGE | Former President of the United States 


GEORGE B. CORTELYOU ...... Pres’t Consolidated Gas Co. 
WALTER W. HEAD......... Pres’t State Bank of Chicago 
CHARLES D. HILLES.. .............. Insurance Manager 
ALBA B. JOHNSON............. Retired, Philadelphia, Pa. 


PERCY H. JOHNSTON . Pres’t Chemical Bank & Trust Co. 


Trust Co. 
ERARWEN B. RINSE EW: oe oo eke. President 
RICHARD I. MANNING... . Farmer, Columbia, So. Carolina 
Cie e Gy RNG os So ae Lawyer 
GERRISH H. MILLIKEN.......... Deering, Miiiiiken & Co. 
FRANK PRESBREY........ Frank Presbrey Co., Advertising 
JOHN J. PULLEYN...... Pres’t Emigrant Ind. Savings Bank 


* FLEMING H. REVELL..... Fleming H. Revell Co., Publishers 


{ Chairman of Executive Committee, 


GEORGE M. REYNOLDS | Continental 
Illinois Bank & Trust Co., Chicago 
HIRAM R. STEELE....... Steele, DeFriese & Steele, Lawyers 


JESSE ISIDORE STRAUS. President R. H. Macy & Co., Inc. 


RIDLEY WATTS .....§ Ridley Watts & Co., Dry Goods 
l Commission 
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Home Life Election 


(Continued from Page 1) 


value to him no matter in what line of 
activity he engaged. Therefore, he went 
to the University of Maryland law 
school from which he was graduated 
and was admitted to the Maryland bar. 
He did not practice but returned to in- 
surance, 

Philip Burnet, president of the Con- 
tinenta!, had been a fellow townsman 
of his in Dover, Del.; they were warm 
friends and were happy in the associa- 
tion. Starting as an agent, Mr. Fulton 
went through the ranks of the Continen- 





— — 


Feder Photo 
ETHELBERT IDE LOW 


tal until he became agency manager and 
thén vice-president. 
The Home’s Progress 

Mr. Fulton had not been with the 
Home Life long before he began to at- 
tract attention throughout the field. His 
ability as an agency man and organizer 
was quickly recognized. When he went 
with the company it had agencies in 
fifty-seven cities. He decided to weed 
out some of the detached points and con- 
centrate more in the larger cities. At the 
present time it has agencies in thirty- 
nine cities and is doing 50% more volume 
than it did with the larger number of 
cities. One of the best phases of agency 
building was in New York where the 
business has been tripled since March, 
1927. Last year the company paid for 
$43,000,000, and this year it will pay for 


more than $60,000,000. 

When Mr. Fulton went with the Home 
Life he was supervisor of agencies. He 
was then advanced to vice-president and 
in May this year was made a director. 


Was Distinguished Lawyer 


Mr. Low, after leaving college, became 
managing clerk in one of the best-known 
law offices in New York; that of De 
Forrest Brothers, which office handled 
a great deal of corporation business and 
estates. Later, he had his own office in 


JAMES A. FULTON 


he was active in the New York Guard. 
association with two partners. For years 
In August, 1918, he wound up the af- 
fairs of his firm, his two partners having 
previously enlisted, and he himself en- 
listed as a private in the field artillery. 
He became captain in the Field Artillery 
Officers’ Reserve Corps. 

A paragraph in the statement given 
out by the Home Life regarding the 
changes mentioned in this story, reads 
as follows: 

“The combination of an active chair- 
man of the board who is in the prime 
of life and the type of able executive 
that Mr. Low has proved himself, and a 
president, who is a vigorous builder such 
as Mr. Fulton, should result in great 
things for this splendid sixty-nine-year- 
old mutual company.” 











PULLMAN COMPANY COVERAGE 


The Prudential has written one of the 
largest group cases in insuring 34,000 
employes of the Pullman Co., the cover- 
age amounting to approximately $00,- 
000,000. The plan is especially interest- 
ing to insurance because it not only in- 
cludes life insurance with total and per- 
manent disability benefits but in addition 
to this it provides for health and non- 
occupational accident insurance, as well 
as accidental death and dismemberment 
benefits. 


LARGE POLICY ON AMAN ULLAH 

A policy for 1,000,000 Italian lire or 
about $50,000 in U. S. currency has been 
taken out in the Istituto Nazionale delle 
Assicurazioni through its Rome agency 
by Aman Ullah, the recently dethroned 
ruler of Afghanistan, who is now living 
quietly in a villa on the Via Nomentana 
in Rome with his wife and eight chil- 
dren. Aman Ullah was understood to 
be slated, to become Afgha ambassador 


‘ in Italy in case his general, Nadir, should 


choose to keep the throne for himself. 


BEST’S 1929 LIFE REPORTS 





Twenty-fourth Annual Edition of Stand- 
ard Work More Comprehensive 
Than Ever 
The twenty-fourth annual edition of 
“Best’s Life Insurance Reports,” the 
standard reference work, appears this 
year with more comprehensive statistical 
and general information than ever. For 
the special use of the life underwriter is 
also published “Best’s Illustrations,” 
showing the net costs, cash values, pre- 
mium rates, and policy condition of most 
of the legal reserve life insurance com- 
panies operating in the United States. 
The life company reports are detailed, 
and give reliable figures showing the 
financial status and comparative stand- 
ing. There is a summarization of the 
change in the surplus account for all 
companies. There is also at the back 
of the book the fraternal and assessment 
tables which include most of these as- 
sociations now in operation. A table in 
the same section is devoted to. Canadian 
companies. All of this is in addition to 
the regular reports upon all legal reserve 
companies, fraternal societies and assess- 
ment associations transacting business in 

the United States. 





PENN. AGENCY INCORPORATES 


A Pennsylvania state charter has been 
granted incorporating Green-Rovine- 
Toomin, Inc., of Philadelphia, 
agency for various insurance companies. 
The corporation has $5,000 authorized 
capital stock, consisting of fifty shares 
of $100 par value. Alexander L. Ro- 
vine, Philadelphia, is treasurer and one 
of the incorporators. Other incorpor- 
ators are Maurice Roomin, Philadelphia, 
and Samuel Green, Lansdowne, Pa. 





GEORGE H. ZIMMERMAN DIES 

George H. Zimmerman, district man- 
ager for the John Hancock at Chicago 
District No. 1, died recently, following 
an operation and a very brief illness. 
Twenty-three of his forty-seven years 
were spent with the John Hancock. He 
began his career in New York, serving 
there as an assistant manager, and in the 
same capacity in Chicago before his ap- 
pointment as district manager two years 
ago. 





GENERAL AGENT AT BUFFALO 


Paul E. Orr has been appointed gener- 
al agent of the Union Central at Buffalo, 
succeeding C. H. Jackson, who will open 
a general counsellor’s business in Buffalo. 
Mr. Orr was secretary of the New York 
City Life Underwriters’ Association in 
1922 and since that time has been assist- 
ant manager of the New York State In- 
surance Fund. 
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Now You Can Sell 
the 


Thrift Plan” 


can now meet the 
great popular de. 
mand for this method 
of buying life insur- 


ance. 


place the business 
with your own com. 
pany and receive the 
regular commissions 
and renewals direct 
from your own com- 


pany. 


receive the full credit 
on your business and 
you control the ac- 
count. 


YOU 
THIS 


Call and get the facts concerning 
this unusual method of selling 
life insurance. You will be 
amazed to learn what a great sales 
help the THRIFT PLAN is. 


is the only THRIFT 
PLAN operating 
for the benefit of 
regular life insur- 
ance agents. 


This is your THRIFT PLAN. 


Assured Thrift Service Inc. 


570 - 7th Ave., New York City 
Longacre 7611-7612 











back of every door bell. 


Independence Square 








THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 
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GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
CORtlandt 8300 





MANAGERS 


INSURANCE CO. wie 





Home Office, 50 Union Square, New York City 
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Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 
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| Slumbering Prospects— 


Bios oem 
ee | eH employer who has fifty or more*employees is a prospect for Group Life insurance. 
. A Public Utilities, newspapers, mercantile establishments, banks, etc., as well as manufac- 
4 turing companies are adopting this plan. 

It is extremely likely that some of the fire, compensation, burglary, business life and other 
risks now on your books are also slumbering prospects for Group insurance. 
lers Possibly you have waited to wake them up until you could polish up a bit on Group insur- 
ary ance. But why wait until some other agent or broker steps in and closes them? Just get in 
lay. touch with the Manager, Life, Accident and Group Departments of the nearest Travelers office 
and ask for the services of a Group specialist to help you close these cases. He will supply 
knowledge and sales ability if you will furnish the introduction. You, of course, will receive full 
credit for the case. 
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SPLENDID WORK OF INSURANCE 
INSTITUTE 


Twenty years ago, or on April 23, 
1909, to be exact, the Insurance Institute 
of America, Inc., was organized in Phila- 
delphia to promote insurance education 
among the employes, local agents and 
other representatives of insurance com- 
panies. On Tuesday of this week the 
Institute celebrated its twentieth anni- 
versary, marking a score of years of 
helpful and worthwhile instruction to 
the young men and women in this busi- 
ness. The Institute is now considered 
a most valuable adjunct of insurance and 
its steady expansion and success are 
splendid tributes to the progressive spirit 
behind the forces that are working to 
place greater educational facilities with- 
in the easy reach of the younger gen- 
eration in the business. 

Today the Insurance Institute holds 
classes under the auspices of insurance 
clubs or societies in eighteen different 
cities in all parts of the United States 
and also in Winnipeg, Canada. Last 
year Institute examinations were taken 
by students living in over two hundred 
different towns and cities in this country, 
another splendid testimonial to the 
growth of the organization. Secretary 
Edward R. Hardy reported at the an- 
nual meeting this week that the total 
number of registrations for examinations 
this spring was 1691, compared with 1012 
in 1927 and 1054 in 1928. 

It is to be hoped that the expansion 
of the Institute continues unabated for 
many years to come. Those insurance 
men and women who give of their time 
and energy to this educational work de- 
serve high praise and that growing army 
of students which undertakes to study 
the courses given by the Institute is 
to be congratulated heartily upon its 
ambition and desire to forge ahead in 
the great business in which it is engaged. 





A THREE DAYS’ TRUST MEETING 

That a keen interest is being taken 
in the development of the insurance trust 
business by life insurance as well as 
by trust companies was proven this week 
when the Equitable Trust Co. had a three- 
days’ conference at the Hotel Astor, the 
speakers including some of the most rep- 
resentative men in both the life insur- 
ance business and in the trust compa- 
nies. 

If anyone had said a few years ago 
that it was possible to find enough sub- 
jects to enlist the interest of several 


hundred men in such a convention for 
as long as three days the suggestion 
would have been sceptically received. 
The Equitable Trust congress, a success 
in every: way, was attended by several 
hundred people. 


Thomas I. Parkinson, president of the 
Equitable Life Assurance Society, dis- 
cussed the advantages and limitations of 
the options of settlement as applied to 
the conservation and most effective dis- 
tribution of life insurance proceeds, and 
President E. I. Low of the Home Life 
took as his topic what the insurance 
trust means to life insurance, the policy- 
holder and his beneficiaries, as he saw 
it. 

Among other topics, each handled by 
a representative speaker, were the fol- 
lowing: “The living trust and safe- 
keeping accounts and by whom they can 
best be utilized,” by E. V. Nelson, trust 
officer, Equitable Trust; “Federal and 
state inheritance and income taxes and 
their bearing upon insurance trusts and 
other forms of trusts,” J. B. Ryan, man- 
ager tax department, Equitable Trust; 
“Legal aspects of trust agreements and 
an examination of specimen forms used 
by the Equitable Trust,” Archer P. 
Cram, Murray, Aldrick & Webb; “Pro- 
visions which the advanced underwriter 
expects to find in a personal trust agree- 
ment if the best interests of the insured 
and his beneficiaries are to be served,” 
Clinton Davidson, Estates Planning Cor- 
poration; “Provisions which the ad- 
vanced underwriter expects to find in a 
partnership liquidation trust plan if the 
best interests of the partners are to be 
served,” Irwin D. Herzfelder, technical 
advisor, George H. Beach, Inc.; “Pro- 
visions which the advanced underwriter 
expects to find in a close corporation 
stock purchase trust plan if the best 
interests of the stockholders are to be 
served,” by John A. Stevenson, general 
agent Penn Mutual Life. 





Three New Committees 


At the meeting of the. executive 
committee of the American Life 
Convention in Cincinnati last Fri- 
day three important committees 
were named. One is to study the 
tax situation; another is to review 
the investment situation with a view 
of recommending uniform invest- 
ment laws; and the third committee 
will make an exhaustive study of 
mortality trends. 

















| The Hivnien Side 


of Insurance 
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E. A. HENNE 


E. A. Henne is the recently appointed 
vice-president of the America Fore 
Group with headquarters at Chicago, 
where he has charge of all recording 
underwriting and field activities of the 
companies in the group. Mr. Henne 
joined the Continental in 1912 as execu- 
tive special agent and in January, 1921, 
was appointed secretary of the Ameri- 
can Eagle in charge of the company’s 
Western department. When the compa- 
nies were put under unit management in 
1925 Mr. Henne was given supervision 
and direction of the Eastern division of 
the territory. 

ee 


James Elton Bragg, New York Uni- 
versity, who was chief program engineer 
of the last annual convention of the Na- 
tional Association of Life Underwriters, 
will not map out the program of the 
International convention in Toronto next 
year. 

: ee ee 


John G. Borthwick, Canadian man- 
ager of the Caledonian, will retire from 
that post on May 15, 1930. He is now 
on a trip to the Coast with F. G. 
Cameron, general manager of the Cale- 
donian. : 

* * * 


O. Rey Rule, most prominent San 
Francisco agent, has been elected presi- 
dent of the Pacific Finance Co. He suc- 
ceeds Lee A. Phillips, who has been 
elected chairman of the board. 

ee. We 


A. Sherman Christenson of the division 
of commercial laws, Department of State, 
has prepared a review of conditions in 
foreign countries having to do with entry 
of foreign companies. 

He predicts an expansion of business 
by American life companies in Latin 
America. 

oe ee 


George L. Truitt, formerly vice-presi- 
dent and manager of the Northwestern 
Casualty & Security of Milwaukee, Wis., 
is behind the new Trans-America Mo- 
tor Club of Chicago, which advertises 
that it is a motor club for insurance 
agents. 

Ce 


William B. Wiegand, chief examiner 
of insurance companies in New Jersey 
and who holds a commission in the fi- 
nance reserve corps of the United States 
Army, has been called for a tour of ac- 
tive duty at the army base in Brooklyn, 
N. Y., for fourteen days beginning No- 
vember 1. 


Mrs. Bessie P. Brueggeman, ch:irman 
of the United States Employes Com. 
pensation Commission, Washington, was 
subject of a sketch in the Sunday New 
York “Times” as one of a group of 
women “who man our ship of state.” A 
St. Louis woman, wealthy in her own 
right, she formed and captained an am- 
bulance unit during the war. She did 
well, won considerable prestige, and was 
elected a delegate to the 1920 Republi 
can convention, later becoming a member 
of the Republican National Committee, 
President Harding appointed her to her 
present job. 

* * * 


John Newton Russell, manager of the 
Home Office agency of the Pacific Mu- 
tual Life, and John H. Russell, his son, 
are receiving condolences because of the 
death of Mrs. John Newton Russell 
Mrs. Russell had many friends in the 
National Association of Life Underwrit- 
ers as she had attended conventions with 
her husband and son. 

+ eS 


T. H. DeGraffenreid, Virginia state 
agent for the North British & Mercan- 
tile group, who recently was severely in- 
jured in an automobile accident near 
Charlottesville, Va., when his car skit- 
ded and turned over in a ditch, is now 
convalescent and hopes to be back in the 
field soon. 

a ee 


Miss Elizabeth McClung Gibson, daugh- 
ter of George A. Gibson of the Rich 
mond, Va., local agency of Gibson, Moore 
& Sutton, was married October 12 to 
John Delafield DuBois, prominent young 
attorney of New York. 


“* * * 


Willard I. Hamilton, vice-president anl 
secretary of The Prudential, is one o 
the incorporators of the New Jersey At. 
vertising Co., with offices at 605 Broal 
street, Newark. 

* * * 


L. C. Irvine of the Rio de Janeiro 
fice of the American Foreign Insurance 
Association returned to Brazil on th 
“Eastern Prince,” leaving New York 
“Eastern Prince.” He was accompanict 
by Mrs. Irvine. 


Ce 


| 
| 
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H. H. STEINER 


H. H. Steiner, vice-president of ; 
Connecticut Mutual, is in St. Lm 
Hospital, New York City, recové 
from an operation. 
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Stresemann’s Last Official Act 
It was interesting to read the other 
day that the last official act of Ger- 
many’s Foreign Minister Stresemann 
before he died a few weeks ago was to 
give his support to a bill to compel em- 
ployers to insure employes against un- 
employment. This bill was up for dis- 
cussion in the Reichstag and Stresemann 
had been warned that the People’s Party 
industrialists threatened to vote against 
It. 

His face flushed with fever, Strese- 
mann went to the meeting; party lead- 
ers heard him alternately threaten and 
cajole; the result, like the result of hun- 
dreds of similar meetings, was victory 
for Foreign Minister Stresemann. It 
as after he had returned to his home 
that his condition took a turn for the 
yorse and early the next morning he 
passed away. 

aki ce 


Dick Thompson’s Round-the-World 
Chronicle 


Richard H, Thompson, third vice- 
president of the Maryland Casualty, has 
oined the literary ranks of F. W. Pascoe 
Rutter, governor of the London & Lan- 
ashire insurance fleet, and other insur- 
ance men in writing a book discussing 
ncidents in a round-the-world trip. 
plarting with a description of the vine- 
ards of the Island of Madeira, Mr. 
Thompson’s chronicle is of exceptional 
luman interest; he has something out 
bf the ordinary to say about every coun- 
ty he visited, and winds up with a 
Mapshot of himself standing on the rim 
me crater of the volcano Kilauea, the 
eenth hole of an interesting golf 
purse, from which you can drive a golf 
if you have one to spare, into the 

ler of the volcano. 
‘fumber of interesting pictures are 
mded in the booklet. These pictures 
mew Mr. Thompson holding a tiny lost 
roe at Nazareth; leaving the Church 
p Mie Holy Sepulchre; mounted on a 
Ps POsing as part of a Bedouin es- 
fof four women; outside the tomb of 
ut; on an elephant at Jaipur; 
Tas in front of the marvelous Taj 
iow at Darjeeling near Mt. Everest; 
He of a native hut at Penang; shak- 
dS with a chief wild man of Bor- 
an ocean trip; atop the Great 
*® 0 China; feeding sacred deer in 
a Watching the crowd from the 
ee the god Daibutsu at Kamakura; 
, ig pineapples in Honolulu. That 
0 de enough variety to last any 

a lifetime. 

ompson had many adventures, 
S a tiger hunt in Bengal; and 
© Some money on the races at 


KO 
= “ 
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He was surprised that Singa- 
: = so tame; watched the kite fly- 
; et outside of Bangkok; was 
pa to learn that the King of Siam 
Bini Y one wife; got an eyeful at Mt. 
4 a famous bathing beach of Colom- 
‘he S fascinated by the cobra tamers 
Streets near the famous templed 








section of Siva, and was amazed to find 
girls of twenty in India considered too 
old to be very attractive. 

In Shanghai he got a thrill, finding it 
“the toughest city I have ever been in. 
No lady or ladies should go around 
Shanghai unguarded. In fact, the ways 
are so evil in that evil city that I should 
say it was not safe for a man to go 
around it alone, except in the Occidental 
section. We were glad when we got 
back to the ship to find that none of our 
party had been ‘Shanghaied.’” I won- 
der if he really was glad. With such 
a collection of adventure, it would have 
been thrilling to have had just one more: 
shanghaiing. 

An interesting booklet from a very 
observant insurance executive. 


* * * 


Inspection Reports on Movie Stars 
in Demand 


How the inspection reports on the 
movie stars can be guarded against 
widespread and unauthorized circulation 
is a problem not only of the inspection 
companies but of the life and casualty 
companies which get such reports. Re- 
cently, in one of the insurance offices it 
was noted that when reports were called 
for on certain movie stars, such as Clara 
Bow and Mae Murray, it was difficult 
to find them, or when they were found 
the reports were almost worn out from 
constant handling and reading. An in- 
vestigation showed that a favorite rec- 
reation of clerks is to take sensational 
reports, read them and pass them on to 
others in the office. Some of these re- 
ports make most exciting reading «as 
they go into the private lives of stars 
calling a spade a spade. One of the 
most popular of the stars, said to be ad- 
dicted to strip poker parties, has a pres- 
ent as vivid as her past. 


One of the inspection bureaus has is-... 


sued a new order which will keep a 
closer check on these reports after they 
leave the file and until they are returned. 
Young women in the establishment are 
told that the reports are not to be dis- 
tributed for office reading or for any 
other reading except the responsible per- 
son who asks for them. In some way 
or other there are reports on movie peo- 
ple which leak to the general public, and 
have a wide circulation. It is presumed 
that a clerk will make a copy of such 
a report and hand it over to friends for 
their amusement. This has considerably 
disturbed the inspection people as con- 
fidence is their long suit. 

Considerable space has been given in 
Los Angeles and other papers to the 
manner in which the inspection bureaus 
get “the low-down” on the movie people 
as it has been reported that they obtain 
much of this information from “the chat- 
ter writers,” as the women film gossip 
reporters of Los Angeles are called. I 
understand that most of the informa- 
tion is really dug up from theatrical 
booking agents. 


Insuring Horses For American 
Thoroughbred Association 
_ Owners of fine thoroughbred horses 
in Kentucky are interested in a group 


‘plan of insurance for their stock. This 


plan of insurance is being written by the 
Hartford Live Stock Insurance Co. of 
which F. A. Forsythe of Lexington, Ky., 
is the agent in that city and generally 
in Kentucky. The insurance is for all 
thoroughbreds located on farms such as 
Stallions, mares and other stock. The 
initial premium is 214% for coverage, 
if there should be a loss then there 
would be deducted from the payment of 
the loss additional 21%4% and after de- 
duction there will be no further deduc- 
tions. The stock is fully covered at_all 
times. In this way breeders in case of 
no fatality would have a very light cov- 
erage, and in case of a fatality the ad- 
ditional charge is only a trifle. The 
stock is fully protected, and the breeder 
pee a very small proportion of the 
oss. 

The conditions are that there must be 
at least ten head of stock insured, the 
insurer placing the value on his hold- 
ings individually. The insurance is being 
gotten through the American Thorough- 
bred Association, which has its offices 
in Lexington, Ky. 

* * * 


Europeans Studying Insurance 
Methods Here 


I am impressed with the considerable 
number of Europeans who have visited 
this country of late to study the Ameri- 
can life insurance business. Europe has 
been admittedly slow in responding to 
modern conditions of life insurance as we 
find them in this country. But some 
countries are making plans for expan- 
sion, with their eyes upon the United 
States with its $100,000,000,000 in force 
as an example. They realize that the 
Americans must be using insurance for 
many more purposes than they are. To 
discover these purposes and methods of 
selling these purposes to the public, the 
European is now on the outlook. 

Among the most recent visitors was a 
progressive and enthusiastic German in- 
surance man from Leipsig, Director Al- 
fred Schmidt, manager of the Gotha Life. 
Mr. Schmidt was greatly impressed with 
the important part insurance plays in the 
life of the average American, and came 
to see why Germany which has compa- 
nies much older than ours, has not ad- 
vanced more rapidly. 

He told me that German insurance men 
were anxious to find out how Americans 
educated the public to such a desire for 
coverage. He found that the average 
American wants as much protection as 
he can possibly buy, but the average 
European has no such incentive, for he 
hasn't “seen the light.” His trip to 
America led him to one reason, the work 
of the trained agent. Over there, the 
agent has not much more equipment than 
rates to fight with. He never thinks 
of applying insurance to a need basis 
as we do. He hasn’t been made to un- 
derstand what direct effects insurance 
can have on a man’s affairs. In fact, 
Mr. Schmidt said that probably the only 
phase of service the German was well 
acquainted with is the retirement income 
idea. The endowment policy has been 
very popular in Germany. But trust 
funds, mortgage coverage, and other 
modern developments in this country is 
a new field yet to be exploited by the 
Germans, while business insurance is still 
in its infancy. 

It surprised me to see how enthusiastic 
Mr. Schmidt was about conditions in this 
country. Usually the European is some- 
what reserved in his praise of the un- 
familiar, hesitates to display too much 
enthusiasm about this younger country. 
But Herr Schmidt had no such reticence. 
He was greatly impressed with the 
United States, its gigantic business op- 
erations, and the country he had seen. 
He went back home with an entirely new 
idea of America, where he was delighted 
with the cordial receptions given him 
from coast to coast. 


Fotograms 


WADDILL CATCHINGS 
Waddill Catchings Again 


The magazine “Time” succeeded in 
getting a picture of Waddill Catchings 
Goldman Sachs parner, whose direc- 
in action at Wall Street but on the golf 
links. His picture is rarely published as 
the answer to reporters and camera men 
who go to Goldman Sachs & Co. with 
a request that they be given a photo 
or a chance to make a snap is No. Be- 
cause of the present prominence in the 
insurance field of Goldman Sachs, and 
its recent spreading out on the Coast 
where it is the center of many rumors 
relative to life insurance company hold- 
ings, Catchings, a decidedly important 
partner in the New York banking firm, 
is one of the personalities of Wall Street 
of most interest to insurance men.. He 
is on the board of the Insuranshares 
Corporation, among other connections. 
“Time” has this to say about him: 

“Many is the financier who numbers 
his directorates in dozens. J. A. Mange 
of No. 33 Liberty Street is a director of 
104 corporations, but there are not many 
men on the street who are directors of 
twenty-nine corporations. Such a fi- 
nancier is Waddill Catchings, potent 
Goldman Sachs partner, whose direc- 
torates include Goodrich Co., 
Warner Bros. Pictures, Inc., Postum Co., 


Cluett, Peabody & Co.” 
a 


Article On WTIC 

The new sending station of WTIC, 
the Travelers radio broadcasting station 
at Hartford, has attracted a great deal 
of attention in radio circles. “QST,” the 
official organ of the American Radio 
Relay League, and one of the most im- 
portant of radio publications, has as its 
featured article in its October issue a 
detailed description of the plant. It is 
called “America’s most modern broad- 
casting station.” The article is by Jamés 
J. Lamb, technical editor of the paper. 
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E. U. A. Acts Upon 
All Risks Floaters 


TO STRENGTHEN CONFERENCES 


Does Not Want Upset in Fire“ Business 
Through Lack of Uniformity in 
These Lines 


The Eastern Underwriters Association 
at its meeting Wednesday took up the 
question of how to control various forms 
of floater business so that they may not 
lead to over disturbance of the whole 
business of fire insurance. The E. U. A. 
is desirous of having these ticklish cov- 
ers handled properly before real trou- 
ble arises. 

The discussion brought out the fact 
that companies write all risks, jewelry 
and fur floaters, and some other spe- 
cial classes in different ways. Some 
handle them through their fire depart- 
ments, others through their inland ma- 
rine departments, and still others through 
special division departments. Many 
companies do not write them at all, but 
the representatives of these companies 
were interested in avoiding any disturb- 
ance to their fire business and were 
seeking information. 

Finally the association took strong ac- 
tion looking toward the strengthening of 
the conferences exercising jurisdiction 
over all risks fur floaters, all risks jew- 
elry floaters, jewelers’ block policies, 
parcel post policies and tourist floaters. 

Contrary to expectation, the New 
Jersey situation did not take much time. 
Manager Sumner Rhoades reported the 
progress of separation in the state as 
shown by the reports of individual mem- 
ber companies to him and representatives 
of several companies told from the floor 
what progress they were making. On 
the whole, high satisfaction was ex- 
pressed with the manner in which sepa- 
ration is working out. 

December 5 was selected as the date 
of the annual meeting. President Bis- 
sell will name a nominating committee, 
but has not done so yet. The Home- 
seekers Fire of Wheeling, W. Va., was 
elected to membership in the associa- 
tion Wednesday. The attendance at the 
meeting was unusually large, nearly all 
the company members being represented. 





AMERICAN F. & M. CAPITAL, 


To Be Increased To $1,500,000; Rights 
For Stockholders; Banking House 
May Buy Block 

Stockholders of the American Fire & 
Marine of Galveston will meet on Oc- 
tober 31 to act upon recommendation 
of the directors that the authorized capi- 
tal be increased to $1,500,000, consisting 
of 150,000 shares of $10 par, and that 
holders of the present 60,000 outstanding 
shares be given rights to purchase three 
new shares for each two shares now held 
at $17 a share and that stockholders 
agree not to dispose of their shares at 
boom: than $25 a share prior to May 1, 
1 


The reason for this last provision is 
explained in the following paragraph 
in the letter of the directors: 

“Your board of directors have received 
a tentative proposal from an Eastern in- 
vestment banking house, to purchase for 
$20 net per share to the company, at the 
earliest possible psychological moment 
when in their opinion the Eastern insur- 
ance investing public will absorb the of- 
fering, from 30,000 to 50,000 shares of 
the capital stock of your company which 
they anticipate marketing at approxi- 
mately $25 per share provided the stock- 
holders do not dispose of their stock for 
less than $25 per share before May 1, 
1930.” 


Neal Bassett Reports 


On Separation Results 
LOSES ONLY 634% 


At Same Time Companies Have In- 
creased Their New Jersey Premiums 
25% Over Last Year’s Figures 


OF AGENTS 


Neal Bassett, president of the Fire- 
men’s of Newark, and the leading figure 
in the fire and casualty companies affil- 


iated with the Firemen’s, has this week 
issued a definite statement to the local 
agents of New Jersey on the results of 
separation in that state. He says that 


the Firemen’s group fire companies had. 


1,239 agents in New Jersey before Octo- 
ber 1 and in the first fifteen days after 
that date only seventy-nine, or 6.38% 
had resigned in favor of companies affil- 
iated with the Eastern Underwriters 
Association. At the same time Mr. Bas- 
sett states that his group has increased 
its New Jersey premium income 25% 
this year. 

It was expected that the Firemen’s 
group would not be a heavy loser in the 
separation campaign. As the largest of 
the non-affiliated groups, with headquar- 
ters in Newark, which has been a cen- 
ter of dissatisfaction with the commis- 
sion policies of the Eastern Under- 
writers Association, the Firemen’s com- 
panies have been in a most formidable 
position. President Neal Bassett has a 
large following among New Jersey agents 
and his chances of losing agents through 
a separation movement were much less 
in New Jersey than in some of the 
other states of the East where his com- 
panies are not as well known. 

Following is the statement issued by 
President Bassett: 

Text of Neal Bassett’s Statement 
“To New Jersey Agents: 

“We have been so repeatedly quer- 
ied as to the results of so-called ‘sepa- 
ration’ in New Jersey as applied to our 
organization, and there have been so 
many incorrect statements, advertently 
or inadvertently made regarding this 
matter that we feel it desirable to re- 
cite the facts, now that the date upon 
which the so-called ‘separation’ was to 
become effective (October 1, 1929) is 
past. Prior to this time a statement re- 
garding this subject would be of neces- 
sity have been on an estimated basis; 
now it is exact. 

“On October 15, 1929, two weeks after 
the final date named for ‘separating,’ the 
results for us (*our group) are as fol- 
lows: 

“Before the ‘separation’ campaign we 
had 1239 agents. Of these 79 have re- 
signed because of ‘separation.’ In other 
words, because of ‘separation’ 6.38% of 
our New Jersey agents have resigned. 

“After making full allowance for the 
premiums lost through resignation of the 





flues cleaned. 








Fall Fires 


Many things start in the fall. Business activity, 
school and college, social events, football— 
Fires also are apt to start. ' Long neglected flues may 


give trouble when furnace fires are rekindled. You 
should remind your clients and friends to have their 


Fall months are excellent months for insurance sell. 
ing. Returned vacationists and tourists are ready to 
talk business. Why not suggest that they start out‘on 
the right foot by having their insurance needs looked 
after. Offer to review their policies and check up on 
the values to see if their insurance meets their needs. 


THE HALIFAX FIRE INSURANCE CO. 


59 Maiden Lane, New York, N. Y. 








79 agents our New Jersey premium in- 
crease for the year 1929 is at the rate 
of 25.28%. 

“We know that you will be very glad 
to learn the foregoing results, and that 


.you will be fortified thereby in your 


firm determination to stand by the prin- 
ciples of self-determination and self re- 
spect, and not to be led astray by the 
un-American program of ‘Separation.’ 
“*The results do not include the Mil- 
waukee Mechanics’ Insurance Co. be- 
cause that company has only reported to 
Newark since July, 1929, and therefore 
we have not the necessary data for com- 
parison. However only 440% of its 
agents have resigned and we therefore 
feel justified in believing the results will 
be equally as satisfactory for that com- 


pany.” 





RECEIVER FOR CAR MUTUAL 

Alvin S. Keys of Springfield, Illinois, 
has been appointed receiver for the 
Motor Car-United Underwriters, Chi- 
cago, pursuant to an order of the Cook 
county circuit court. 


aS 
Established 1879 


. The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 80 John Street, New York 


J. A. KELSEY, General Agent 


GEORGE Z. DAY, Ass’t General Agent 


U. S.—Statement December 31, 1928 


‘United States they have 


Crum & Forster Buy 
Transportation Co 


ADD THREE UNITS TO FLEE 


W. H. McGee & Co. Will Continue 
Handle Inland Marine Risks; Tw 
Companies to Be Merged 


The Crum & Forster group of ins 
ance companies has acquired a large! 
terest in the Transportation Insurait 
Companies and Messrs. John F. Fost 
J. Lester Parsons and David G. Walt 
man, representing Crum & Forster, ¥ 


become members on the board of ditt 


tors of these companies. : 

The three Transportation Compailt 
while only organized about a year 
a half ago, have done remarkably ™ 
and will be a valuable addition to! 
already splendid fleet of the Crum 
Forster group. 

It is the intention to merge the Tt 
portation Insurance Company and 
Transportation Reinsurance Compal 
a very early date, thus making a fire’ 
marine company of $5,000,000 combi 
capital and surplus. Crum & Fo 
will take the entire fire management 
the merged companies while the ™ 
marine business will be continued by! 
firm of Wm. H. McGee & Co., Inc. 
Transportation Indemnity Company 
be merged by the Crum & Forster im 
ests and will be their first indemmly ‘ 
terprise. With their fire compe, 
‘splendidly established throughout 
a remat™ 
possibility to develop a preferred in™ 
‘nity business. Tr 
' The boards of directors of the : 
portation Companies, which include § 
of New York’s most able financt 
are to be congratulated upon this 4 
ciation. : 

Joseph S. Blume was the ! 
diary in the transaction. 
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Companies Speeding 
Up Separation in N. J. 


MUCH PLEASED WITH RESULTS 


Members of the E. U. A. Say Reports 
On Over 3,000 Agents Are Heavily 
In Their Favor 


The statement of Neal Bassett, presi- 
dent of the Firemen’s of Newark, on 
the results of separation in New Jersey 
as they have affected his large group of 
fire companies, was read with interest 
by fire insurance company executives in 
New York city. While there is, of 
course, no attempt being made to doubt 


A Sketch Of A. Bruce Bielaski 


New Head of Arson Investigation Activities of National Board Has 
Had Colorful and Dramatic Career as Chief of Bureau of Investi- 
gation of Dep’t of Justice at Washington; Appointment 
Pleasing to Fire Insurance Companies 


The National Board of Fire Under- 
writers is to be congratulated heartily 
upon securing for the benefit of the 
property owning public of this country 
the services of A. Bruce Bielaski as head 


_ of its arson investigation activities. He 


is one of the most prominent criminal 


sults of fires started by “racketeers” in 
the building construction game. 
Has Dealt With All Types of 
Lawbreakers 
The insurance fraternity’s estimate. of 
Mr. Bielaski’s worth is based upon the 
splendid reports of results achieved by 


years ago the arson bureau of the Na- 
tional Board had fewer than a dozen in- 
vestigating special agents. Now there 
are about sixty such highly trained men 
in the department. Less than five years 
ago most states of the country had laws 
dealing with the crime of arson which 
were of such a nature that it was almost 
impossible to convict persons accused of 
this heinous crime. Today twenty-seven 
of the forty-eight states have adopted 
the model arson law of the National 
Board of Fire Underwriters and the Na- 
tional Fire Protection Association. The 
passage of these laws makes it worth- 
while to bring arson cases to trial with 
real hope of securing convictions and 
jail sentences. 
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may the veracity of Mr. Bassett’s figures investigators in this country, and a him while he was chief of the Bureau Career of Mr. Bielaski F 
You showing that his companies have lost Prominent lawyer as well, and should be of Investigation of the Department of The grandson of a Polish nationalist : 
their [only about 6% of their agents up to Oc- of inestimable value to the National Justice at Washington for a number of who came to this country and served 

tober 15, those companies supporting the Board Committee on Incendiarism and years. He was a leader in the Federal on the staff of General Grant in the 

separation campaign declare results so campaign against German and Austrian Civil War and the son of a Methodist 

far are likewise wholly satisfactory to spies during the World War period of minister, Alexander Bruce Bielaski was 
sell. them. 1914-1918 and since then has successfyl- born in Montgomery County, Maryland, 
ly to Of more than 3,000 reports already ly matched wits with bucketshop opera- on April 2, 1883. He was educated in 
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received from New Jersey by companies 
affiliated with the Eastern Underwriters 
Association an overwhelming majority of 
them show that the local agencies have 
cleared in favor of the association com- 
panies. Even in the northern counties 
or the state, including those centers of 
activity, Hudson, Essex and Bergen 
counties, the affiliated companies are 
making satisfactory and comparatively 
rapid headway according to their own 
clams. Some affiliated companies have 
had executive officers in the New Jersey 
field in the last two weeks to aid the 
special, general and state agents in their 
asks of visiting a large number of local 
agents and getting them to arrive at a 
lefinite decision on separation. 

While the figures of the Firemen’s 
group and those of the affiliated compa- 
mies would appear at the outset to be 
somewhat contradictory, the explanation 
is that in the first place the affiliated 
ompanies have not previously been rep- 
resented in many agencies writing for 
he Firemen’s companies, thus not bring- 
ng the two groups into conflict, and in 
he second place the returns on separa- 
lon are not complete. Among the hun- 
reds of agencies not yet heard from are 
2 large number acting for both union 
and non-union fire companies. These 
Agencies, having a difficult problem to 
solve, are carefully weighing the ad- 
fantages and disadvantages that will ac- 
Tue whatever their decisions are and 
‘ill not act hastily. 

Officers of the affiliated companies 


Underwood & Underwood 
A. BRUCE BIELASKI 


Arson in its efforts to reduce the large 
number of crooked fires that occur 
every year, with heavy loss to life and 
property. F. R. Morgaridge, who holds 
the title of assistant to the general man- 
ager, will continue with the arson bu- 
reau in the same capacity as heretofore. 

When the appointment of Mr. Bielas- 
ki was made public two weeks ago, to 
become effective next Friday, November 


tors, smugglers, bootleggers and other 
types of crooks. His activities have car- 
ried him to every corner of the United 
States while in the service of the Fed- 
eral Government. In his private busi- 
ness he has worked in Mexico, Panama, 
Costa Rica and Cuba. 

Mr. Bielaski is far from being what 
one might consider a typical criminal 
investigator and man-hunter. Although 
an athlete who competed successfully in 
numerous sports while in college, and 
who is today fond of outdoor activities, 
Mr. Pielaski does not represent in phy- 
sical appearance the huge, domineering, 
strong-arm type who. would instantane- 
ously throw fear into the hearts of those 
who might involuntarily come into con- 
tact with him. Instead he is soft- 
spoken, gentle-mannered, has a most en- 
gaging personality and is certain to 
make a fine leader for the large force 
of investigators that will work under 
his direction on the National Board of 


_ Fire Underwriters. 


When not working for the United 
States Government Mr. Bielaski has 
practiced the legal profession and today 
has his law offices at 17 John street, 
New York City, which he will leave next 
week to take up his headquarters at 85 
John street, in the National Board 
Building. He is a member of the Am- 
erican Bar Association and other law- 
yers’ organizations. A strong supporter 
of American college life, Mr. Bielaski 
has been interested in college fraterni- 
ties for many years, having served as 


West Virginia and in the public and 
high schools of the District of Columbia. 
He was graduated from Columbian Uni- 
versity, now George Washington Uni- 
versity, in 1904 with the degree of LL.B. 
After being employed in the Govern- 
ment Printing Office at Washington for 
three years, Mr. Bielaskisjoined the De- 
partment of Justice in 1905. He was 
later made a special examiner with the 
task of conducting investigations of the 
offices, records and conduct, of United 
States attorneys, marshals and other of- 
ficers. 

In 1909 Mr. Bielaski was made assist- 
ant chief of the Bureau of Investigation 
by Attorney General George W. Wick- 
ersham. Three years afterwards he be- 
came chief of that department, which 
post he held until the close of the World 
War. A man of rare courage and clev- 
erness in dealing with crooks, Mr. Bie- 
laski led one of the big drives against 
bucketshops, offices which onerate ille- 
gally in the buying and selling of in- 
vestments. Through the work of his de- 
partment hundreds of these operators 
were eliminated, many court convictions 
were secured and a record number of 
fines collected for the District of Co- 
lumbia. 

During the period from 1914 until 1917 
before the United States entered the 
World War the work of combatting the 
illegal activities of those in the employ 
of the warring nations could not be 
handled as openly and with the same di- 
rect action as was possible when this 


Insuratjmeontend that the separation movement |, fire insurance executives and loss de- president of the national organization country became one of the Allies. The 
F. Fost New Jersey is not directed as a hos- partment heads were quick to express of Delta Tau Delta and as chairman a Bureau of Investigation had to operate 
G. Waigmile offensive against any particular their delight. They feel that there is few years ago of the Interfraternity Con- carefully and much of the success gained 
‘orster, METOUP or groups of companies. Rather 0 one more capable than Mr. Bielaski to ference. He has his home at Great Neck, was due to Mr. Bielaski and his asso- 
d of dintim@hey claim that separation is a defensive take hold of the job of running down ~Long Island, where he is well-known in  ciates. When the United States entered 















and breaking up arson rings and gangs 
of crooks attempting to defraud insir- 
ance companies. One of his tasks may 


step taken to curtail the flow of pre- 
erred business from the books of their 
ompanies to those of other companies 


the war Mr. Bielaski was offered a com- 
mission as an intelligence officer with 
the American Expeditionary Forces in 


connection with local activities for pub- 
lic. development and improvement. He 


Compan has four children. 








a year # : De 1 ° ° < : Py 

ably ying higher rates of commission in the be to watch the insurance companies’ Mr. Bielaski’s appointment comes at a France, but the attorney general at 
son {01 same agencies. These companies state interests in the Bronx apartment house time when the forces operating against Washington refused consent, believing 
e Crum hat they are not out after a greater fire losses. There have been charges those who commit arson are stronger that Mr. Bielaski’s capabilities could be 


Proportion of the New Jersey fire pre- made that these big claims are the re- than they have ever been before. A few employed fully in this country. He is 


the Trat 
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lums than they have but wish to pre- 
erve the high class risks already on 
eir books, Separation, they contend, 





“The most successful businesses are 


credited with doing splendid work here. 
In 1925-1926 Mr. Bielaski served as a 
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THE YORKSHIRE GROUP 
The Yorkshire Insurance Co., Ltd. 
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hills. The bandits did not disturb any 
other person in the automobile, feeling 
that their sole captive would command 
On the third 
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The Yorkshire Indemnity Co. of N.Y. 





HOME OFFICE: 
12 Gold Street, 
New York, N. Y. 


HOW TO WRITE RIGHT? WRITE TO WRIGHTEM! 








away while his captors slept and crawl- 
ing through underbrush for several 
miles in the darkness escaped his 
pursuers entirely. Finally he found 
refuge in a Mexican village that housed 
a Federal garrison and from there safely 
rejoined his family. 
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America Fore-Niagara 
Changes On The Coast 

OFFICES TO BE CONSOLIDATED 

Parrish and Merritt To Be Vice-Presi- 


dents of All the Companies; Other 
Promotions Are Made 








The Pacific Coast departments of the 
America Fore Group of fire companies 
and the recently acquired Niagara and 
Maryland insurance companies are to be 
merged. Edwin Parrish and Alfred L. 
Merritt have been made vice-presidents 
of all the companies; Charles V. Mc- 
Carthy has been appointed secretary and 
John A. Carlson assistant secretary. Ef- 
fective about December 1, after neces- 
sary alterations to the America Fore 
buildings have been made, all the com- 
panies of the group, including the Con- 
tinental, Fidelity-Phenix, Niagara, Amer- 
ican Eagle, First American and Mary- 
land, will be housed at 60 Sansome street, 
San Francisco. 

C. C. Trowbridge, at present in charge 
of the Niagara’s San Francisco city de- 
partment, will assume a similar position 
in an enlarged city department for all 
the companies. Harvey A. Allen, here- 
tofore manager of the Niagara’s auto- 
mobile department, will be manager of a 
joint automobile department for all com- 
panies, assisted by J. W. Montmeny. 
Harry Nason will be, as_ heretofore, 
agency superintendent, specializing in re- 
porting cover and brokerage department 
business; Willis Weymouth will be 
agency superintendent of the first de- 
partment for all companies. 


No Changes In Field Force 


In addition, it is anticipated that other 
important members of the Niagara or- 
ganization will join the enlarged new 
group. No changes are contemplated in 
the field force of any of the companies 
at this time, except such as are inci- 
dent to usual re-adjustments. 

The re-alignment of these two import- 
ant Pacific Coast offices will bring to 
agents and brokers an increasing degree 
of usefulness and service, and will give 
the officers in charge a broader oppor- 
tunity for the extension of their per- 
sonal acquaintance over the territory 
covered by their departments. 

Vice-president Edwin Parrish, whose 
entire insurance career has been spent in 
Pacific Coast territory, came to the Ni- 
agara as a field man in 1901. He was 
elected sole manager in 1912 and vice- 
president of the Niagara and Maryland 
in 1926. 

Mr. Merritt has also spent his entire 
insurance career in Pacific Coast terri- 
tory. He was appointed agency super- 
intendent of the America Fore group 
in 1919 and was made assistant secretary 
in 1920. Since 1925 he has been secre- 
tary in charge of the joint Pacific Coast 
department. 

Secretary Charles V. McCarthy began 
his insurance career in 1898, serving as 
an adjuster in the 1906 conflagration, 
after which he served as a field man in 
the Northwest. He joined the America 
Fore group as assistant secretary in 1922: 
Assistant Secretary John A. Carlson be- 
gan his insurance career with the Conti- 
nental in Chicago, and served as special 
agent in its Western department. In 
1912 he took a similar position with the 
Niagara in the Northwest territory. He 
became assistant manager in 1919, which 
position he.has. held up to the present 
time. 





HALIFAX FIRE APPOINTMENT 

Thomas F. Kearney has been appoint- 
ed agent for the Halifax Fire and the 
Maryland Casualty, with headquarters in 


Bogota, N. J. Mr. Kearney is one of- 


the best known agents in northern New 
Jersey and has been engaged in the in- 
surance field for a number of years. 


POUGHKEEPSIE HEARING HELD 





Court Orders Counsel For Companies 
And City To Attempt To Effect 


Compromise On Fire Rates 


At the hearing held last Saturday in 
Poughkeepsie. on the order restraining 
the New York Fire Insurance Rating 
Organization from continuing in effect 
the new rates promulgated in March, 
the court ordered the Poughkeepsie cor- 
poration counsel and David Rumsey, 
counsel for the fire insurance interests, 
to get together in an attempt to arrange 
some sort of a compromise. They will 
report back to the court tomorrow. In 
the event that an agreement cannot be 
reached then the court will hold an in- 
vestigation as to the merits of the at- 
tacks on the reasonableness of the new 
fire rates. The mayor of Poughkeepsie, 
who is running for re-election in Novem- 
ber, has been using the insurance rate 
question as one of the planks’in his plat- 
form. 


ENTER RE-INSURANCE POOL 

It became known this week that the 
National Fire of Colorado, at Denver, 
had made a.contract to enter the re- 
insurance pool of the Tachau interests, 
Louisville, Ky., operating the Louisville 
Fire & Marine, which have during the 
1929 season, with assistance of agents in 
St. Louis, Kansas City, and Milwaukee, 
been able to establish three other local 
companies, now operating in the re-in- 
surance pool. The first company was the 
Louisville Fire & Marine and later came 
the State Fire & Marine, of Kansas City, 
the St. Louis Fire & Marine, the Mil- 
waukee Fire & Marine, and the National 
of Colorado makes the fifth in the pool. 





FIREMEN’S AGENTS 
The Firemen’s of Newark has appoint- 
ed Chase & Hunt as agents at New- 
buryport, and Edward A. Bowen, at 
Malden, both in Massachusetts. 













STRENGTH 


With a Capital of $2,000,000, 
with T otal Assets of $13,502,577, 


with a Surplus to Policyholders 
of $6,812,238 — 

With over $2.00 of assets for every 
dollar of liability, the CAMDEN 
FIRE gives a guarantee of finan- 

cial strength for the most 
exacting insurance 

buyer or agent. 


Eighty-Eighth Year 


SURPLUS TO POLICYHOLDERS 
$6,812,238 
TOTAL ASSETS 

$13,502,577 | 


AMDEN FIRE 





INSURANCE ASSOCIATION 


Camden 
New Jersey 








Lloyd’s Register To 
Rate Aircraft Now 


GOVERNMENT GIVES APPROVAL 








Familiar “A-1” Classification Will 
pear For Civil Aircraft As Well As 
For Shipping 


In the near future airplanes as well 
as ships will be classified as “Al” a 
Lloyd’s. Arrangements have been made 
whereby the certification of aircraft will 
be undertaken by the Committee of 
Lloyd’s Register of Shipping. This al- 





-teration has been made with the approy- 


al of the British Air Minister. ° 

It was reported on July 1 that the 
Air Ministry had authorized the Brit. 
ish Aviation Insurance Group to under- 
take the inspection of civil aircraft for 
the renewal of certificates of airworthi- 
ness. The authority was limited for 
the time being to the inspection of pr- 
vately owned and club aircraft. The 
committee of Lloyd’s has now decided 
to take the matter up in response to 
representations from the interests con- 
cerned, particularly the underwriting in- 
terests. 

The committee has appointed L. J. 
Hill, until recently stationed at Croy- 
don Aerodrome in charge of the inspec- 
tion of civil aircraft on behalf of the 
Air Ministry, to be the society’s sur- 
veyor for aircraft. Mr. Hill has already 
entered upon his duties and his services 
are now at the disposal of owners of 
aircraft and of underwriters. 

The procedure will be similar to that 
at present in force. The owners of the 
aircraft will make the usual application 
to the Air Ministry for the renewal of 
the certificate of airworthiness. They 
may have the inspection carried out by 
Lloyd’s Register of Shipping, whose sur- 
veyor is authorized by the Air Ministry 
to issue a provisional certificate imme 
diately the aircraft is found to be satis- 
factory, pending the endorsement by the 
Ministry of the original certificate for 
a further period. 

The new department of Lloyd’s Regis 
ter will also be available for the inspec- 
tion of damaged aircraft to determine 
the actual condition and the nature and 
extent of the necessary repairs. It 3 
expected that in time the aviation 
partment will embrace many of the ser- 
vices which Lloyd’s Register has long 
rendered in the sphere of shipping. | 

Steps have been taken with a wew 
to the formation of a special Aviatiot 
Committee. This body will include some 
of the principal representatives of under 
writers, British aircraft constructors, 
owners of aircraft, and members of bot 
ies interested in aviation. 





GENERAL COVER WARNING 





N. Y. Fire Insurance Exchange Says Al 
Multiple Location Covers Must Be 
Written at Published Rates 
Manager Harold M. Hess of the New 
York Fire Insurance Exchange has sent 
to members the following notice rega 
ing the issuance of insurance on multipt 
location risks, either under reportiné 
forms or general cover contracts stat 
ing that they must be at the preset 
Exchange rates and conditions: , 
“By order of the executive commute 
members are advised that the issuing 
binders and (or) policies covering undet 
reporting forms and (or) gener 
contracts, whether in one or sever 
cations, and the binding or writing 
any business under other than the 
lished rates and rules of this exchang® 
are in violation. Such binders, it 
and (or) business shall not covet 
whole or in part, any risks in the te 
ritory of the New York Fire Insure 
Exchange. All business written 
members covering in whole of my ott 
risks in the territory of the New *%. 
be wnt 
rmitted 






Fire Insurance Exchange shall 
ten through accredited offices pe 
by the agreement.” 
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Insurance Institute 
Making Fine Progress 

HOLDS 21ST ANNUAL MEETING 

Henry Moir Elected President; E. R. 


Hardy Reports On Growth Of Num- 
ber Of Students Taking Courses 








The Insurance Institute of America, 
Inc., held its twenty-first annual meet- 
ing on Tuesday, celebrating its twentieth 
anniversary of continuous educational 
service to the business of insurance. The 
occasion was marked by a talk by Al- 
bert A. Pancoast on the seven original 
members of the Institute when it was 
formed in 1909 in Philadelphia. Turn- 
ing from the past to the future, the cur- 
rent plans for the courses in the five 
branches of insurance covered by the 
Institute were presented. 

Henry Moir, president of the United 
States Life, was elected president to suc- 
ceed Otho E. Lane, former president of 
the Niagara, who has headed the Insti- 
tute for the last two years. C. R. Pitch- 
er of the Royal was re-elected a vice- 
president and William BroSmith of the 
Travelers was made a_ vice-president. 
The following were elected members of 
the board of governors to succeed those 
whose terms expire this year: E. M. 
Allen, executive vice-president of the 
National Surety; Laurence E. Falls, 
vice-president of the American of New- 
ark; William Leslie, vice-president of 
the Associated Indemnity of San Fran- 
cisco; William A. Law, president of the 
Penn. Mutual Life Insurance Co.;_ I. 
Lloyd Greene, vice-president of the Bos- 
ton Insurance Co., and James W. Henry, 
prominent local agent in Pittsburgh. 

Of the seven founders of the Institute 
four attended the meeting Tuesday. 
They were D. N. Handy of Boston, L. N. 
Denniston of Hartford, and E. R. Hardy 
and Mr. Pancoast of New York. Dele- 
gates were present from twelve of the 
local insurance societies and clubs which 
are organization members of the Insti- 
tute. 

Secretary Hardy in his report showed 
that the Institute membership at present 
is as follows: Associate members, 144; 
corporate members, 149; corresponding 
members, 2; fellow members, 313; honor- 
- members, 20; organization members, 

10 


During the year the following sub- 
mitted a thesis for a fellowship and in 
each case the thesis was accepted: Clay- 
ton G. Hale, of Cleveland, Ohio; William 
G. Stephens, of Atlanta, Ga.; Milton B. 
Pollock, of Atlanta, Ga. 

Examinations 1928-29 


“The total number of registrations for 
examinations was 1,691, as compared with 
1,012 in 1927 and 1,054 in 1928,” reported 
Mr. Hardy. “This increase was due in 
part to the interest in the surety ex- 
aminations. However, the number actu- 
ally sitting for the examinations was 
1,126, a larger number than those regis- 
tered in the two previous years. The 
number of students who sat in the dif- 
ferent branches is as follows: Fire, 775; 
a 83; marine, 15; surety, 159; life, 
9, 


“Out of a total number of examination 
papers submitted, 4,155, 410 were marked 
as failures, 2,917 as passes and 2,551 as 
honors, that is, the grade acquired was 
between 80% and 100%. As compared 
with the Chartered Insurance Institute of 
Great Britain, they have a great many 
more papers submitted, but their per- 
centage of failure is much larger, while 
the percentage of honors is smaller. This 
is due to stiffer marking which ap- 
proaches the standard set in our life and 
marine branches, 

“The casualty course has been rebuilt 
and the new plan, as tried out in New 
York, was successful. For this year both 
the old and new plans will be given, but 
next year the old will drop out. 

“There were no changes in the fire 
and surety branches. 

“The life course will continue this year 
as a two-year course, but it may be ex- 


panded into a three-year course, if it 
seems necessary. 

“Minor changes were made in the 
Marine course and an experiment is be- 
ing tried of having the entire course 
given by one person. 

Graduates of 1929 


“The number of graduates is as fol- 
lows: Fire branch, 52; casualty branch, 
7; marine branch, 1; life branch, 2; 
surety branch, 2. Of this number seven- 
teen ‘cum laude’ and nineteen ‘magna 
eum laude. The graduates represent 
twenty-six geographical centers. 

“Due to the initiative of President 
Otho E. Lane the Institute has a sum of 
$5,500, the income thereof to be used for 
prizes. $3,000 has been set aside as the 
‘Edward R. Hardy Prize Fund,’ the bal- 
ance constituting the beginning of a 


‘ general Institute fund. For this year 


the. Board of Governors has authorized 
that a $25 prize be given to the student 
obtaining the highest grades in each 
branch. The winners of prizes for this 
year are: 

“Casualty—Miss Marguerite Bouttell 
of Winnipeg. 

“Fire—Donald V. Chidsey of New 
Haven. 

“Life—Miss Thelma 
Greensboro, N. C. 

“Marine—W. Reinsdorf of New York. 

“Surety—Robert R. Phalon of New 
York. 

“In time it is hoped that the major 
prizes will be awarded on a basis of 
something more than the grades obtain- 
ed, taking into consideration qualities 
that cannot.be determined by means of 
examinations. : 

“Since the formation of this committee 
the chairmanship has been held by L. N. 


Bultman of 


. Denniston, for many years the educa- 


tional supervisor of the Travelers Insur- 
ance Company. Because of business 
changes, Mr. Denniston has tendered his 
resignation and the Institute takes this 
opportunity of recording its sincere grat- 
itude to him for all he has done to serve 
the Institute and through it the cause of 
better educated men in the business of 
insurance. 


Work of the Societies 


“The societies carry on their work of 
instruction in various ways, using giving 
the courses under their own supervision, 
90% of the students registered with the 
Institute being taken care of by the so- 
cieties. In New Jersey the society has 
made arrangements to have the courses 
given under the administrative control 
of Rutgers. Other societies are consid- 
ering changes. The important -thing to 
keep in mind is the primary ajin of the 
Institute, that is, to develop ‘a profes- 
sional spirit among all those directly 
charged with the conduct of the insur- 
ance business. 

“The plan so far on associate members 
has been to require a student who has 
completed his course to pay $3.00 first 
year’s annual dues before his certificate 
is sent him. With this in mind the fee 
for examinations has been kept down to 
the very low figure of $2.00. There has 
been some dispute over the wisdom of 
this plan and the Board of Governors 
will actively discuss it at an early meet- 
ing. The theory in back of the idea is of 
course that any student who has had the 
interest to see a course through to its 
completion is sufficiently interested in 
the cause of insurance education to de- 
sire to identify himself with it by be- 
coming a member of the Institute. 

“The possibility of publication of ans- 
wers to Institute examination questions 
being done has been considered from 
time to time but it has never been deem- 
ed wise to do it, especially in view of 
the fact that the examination questions 
do not vary a great deal from year to 
year. 

Canada and the Institute 

“The question of the relation of the 
societies in Canada to the Institute is 
something that will have to be consid- 
ered. Up to the present the society at 
Winnipeg has belonged to the Institute 


(Continued on Page 26) 
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past performance 
progressive management 
and demonstrated service 
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successful agents 
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1,200 Insurance Men At 
Albert Conway Dinner 


BIG TRIBUTE FROM N.Y. BROKERS 





Superintendent Again Warns Business to 
Regulate Itself; Macpeak and Cunneen 
Only Other Speakers 





Albert Conway added another feather 
to his cap at the Hotel Astor on Tues- 
day of this week when he held the un- 
divided attention of 1,200 brokers and 
company representatives at a testimonial 
dinner given to him by the General 
Brokers’ Association of the Metropolitan 
District. Riveting the attention of hun- 
dreds of brokers is not the easiest job 
in New York City. 

There are three types of dinners in 
this town where the speaker has to be 
unusually good or he can’t get over. They 
are the dinners of the American Legion, 
St. Patrick’s Society and the General 
Brokers’ Association. People who go to 
those dinners upset banquet tradition in 
that if they are bored they amuse them- 
selves with their own conversation. At 
some of these dinners the conversation 
at tables runs from a buzz to a Niagara 
Falls roar, and it will be recalled how 
Wesley E. Monk, insurance commis- 
sioner of Massachusetts, came here at 
the last annual dinner of the brokers and 
not three tables heard a single word that 
he said. He kept manfully to his task, 
nevertheless. 

The dinner Tuesday night was a puz- 
zle, anyway. The true inside is that the 
brokers really wanted to give Conway a 
testimonial, but some people thought it 
had a political twist and there were ru- 
mors that what the brokers had in mind 
was to give the Superintendent a boost 
for Governor, although he had not asked 
for it and nobody knows whether he 
would be a candidate for the office. He 
believes in doing one thing well at a 
time. When the brokers started to bill- 
board the town with placards about the 
dinner, rumors also flew that Mayor 
Walker, John F. Curry, various Supreme 
Court judges and other dignitaries had 
been asked, and gossip on the political 
angle held full sway. 


No Politics 


It was not a political dinner. Tammany 
leaders were not there. The Superintend- 
ent would probably have been embar- 
rassed if they had been. Furthermore, 
the affair was a novelty and there was 
not a long succession of blah speakers 
unloosening floods of oratory to show 
what kind of man the guest of honor is. 
There was nothing about the Tuesday 
night affair similar to a Friars’ Club tes- 
tmonial dinner to a popular actor. 

There were only two speakers before 
the Superintendent went on the air. They 
were two young men: Deputy Samuel 

acpeak, counsel of the Department, and 
erence F. Cunneen, who is now insur- 
ance manager of the. U. S. Chamber of 
ommerce. It was a maiden effort for 
oth of them so far as the radio is con- 
cerned. They may have been a trifle 
nervous, but they went right to it and 
tead papers. Neither one of them in- 
dulged in testimonial laudations respect- 

Ing the guest. Mr. Macpeak gave the 

€partmental viewpoint of the insurance 
toker, asking his audience to bear in 
mind the fact that brokers are the rep- 

Tesentatives of the public, and he made 
a plea against bargaining for insurance 
Many illegal manner. Mr. Cunneen dis- 
cussed activities of the Chamber of Com- 
merce, 

The third and last speaker was Mr. 

Onway. As soon as he faced the audi- 
nce there was a hush. He held the at- 
tention of his audience taut. When he 
finished there was a whirlwind of ap- 
Dlause, 

For the most part his talk was similar 
to the one he made in White Sulphur 
tecently before casualty chiefs in that he 
scribed the development of business 
regulation and declared that in the fu- 
ure big business must manage itself and 
Rot look to the state or government for 


help in solving strictly internal problems. 
“Should you insurance men ask govern- 
mental agency to interfere in your busi- 
ness and do for you that which it is your 
duty to do, you are making a great mis- 
take,” he said. So far as brokers are con- 
cerned he advised them to set up by 
means of their organization a standard 
of conduct for brokers in the metropoli- 
tan district and at the same time to set 
up their own enforcement machinery so 
that brokers can weed out those who 
might bring discredit upon the business. 

Used Ecker’s Talk As Partial Text 

The new part of his speech was based 
on statements made by Frederick H. 
Ecker, president of the Metropolitan 
Life, and others in recent speeches, giv- 
ing the investment significance of the 
possibility that the next hundred billion 
dollars of life insurance will be placed 
on the books of the companies within the 
short span of a decade or so. Actuaries 
figure the additional insurance will re- 
quire a reserve of about ten billions of 
dollars during the next ten years. In 
addition the reserve on the present hun- 
dred billion of dollars, together with re- 
placements for cancellations, will have 
grown at the end of the ten year period 
to about twenty-five billions; in other 
words, in the next decade it is expected 
that the present reserves will increase 
twenty-one billions of dollars. The next 
ten years will see the people more pros- 
perous than they have ever been before, 
and to quote Mr. Conway, “This hundred 
billion dollars of life insurance is to be 
purchased from the savings of the peo- 
ple. Even if we assume that they place 
37% of such savings therein, what an 
enormous fund there will be in addition 
in the balance of those savings for the 


‘purchase of homes, automobiles, aero- 


planes, electrical equipment of every 
kind and nature, articles of all kinds, as 
well as investments generally! Ten years 
from now this country will be more 
changed from what it is today than it 
has been changed since 1919. Practical- 
ly every purchase made from these sav- 
ings in addition to that portion invested 
in life insurance, will bring home to the 
people the necessity for other kinds of 
insurance.” 

In view of the tremendous increase in 
the volume of premiums of all kinds that 
will follow, Mr. Conway again empha- 
sized the responsibility of the brokers. 

There were 1,200 people present. A 
large number of insurance companies had 
tables at the banquet. It was a success- 
ful affair in every respect. 


PHILA. FIRE COURSES 


The educational committee of the In- 
surance Society of Philadelphia will open 
the winter course of fire insurance lec- 
tures at the society’s rooms, 232 South 
Fourth street, on November 19. The 
lectures will be given thereafter on each 
succeeding Tuesday evening, except holi- 
days, until the end of March, from 6 to 
7:30 p. m. Enrollments will begin No- 
vember 1. The schedule will conform to 
the syllabus of the Insurance Institute 
of America for the junior, intermediate 
and senior courses. There will be no 
casualty course this year due to lack of 
sufficient. support and attendance at lec- 
tures in previous years. 








VISITING PENNA. AGENTS 

R. T. Stewart, general agent in the 
middle department for the North Brit- 
ish & Mercantile and affiliated compa- 
nies, accompanied by Chauncey S. S. 
Miller, advertising manager, are visiting 
agents of the North British group in 
the Wilkes-Barre and Scranton area of 
Pennsylvania. Mr. Miller will speak to- 
day before the Advertising Club of 
Scranton on “The Directness of Direct 
Mail Advertising.” 


SVEA PRESIDENT HERE 

Theodore Wijkander, president of the 
Svea Fire & Life of Gothenburg, is vis- 
iting the United States branch of the 
company. Before he returns to Sweden 
he will visit Canada accompanied by 
United States Manager J. M. Wenn- 
strom. 
































E LOOMS up head and shoulders out of the ruck 
—an insurance expert, not a “policy peddler.” Planning 
his campaigns like a successful general, he builds the groundwork 


of his sales before he leaves his office. + > > 


Much of the time that others spend dreaming, or going aimlessly 
from door to door, or being a “curbstone agent, he devotes to 
intelligent systematization. He keeps at his fingertips the vital 
statistics, and studies ways and means of presenting his knowl 
edge where it will do the most g00d—to his client and to himself. 


When he does make a call, he means business. »> > 


This is the type of the agent in whom this company reposes the 


utmost confidence. He helps to build our business and his own, 


“| TVERPOOE, 
toad 
» GLOBE, 


Insurance Co evo 


Executive Offices: 1 Pershing Square, Park Ave. at 42nd St., New York, N. Y. 
Pacific Coast Dept., San Francisco, Calif. 
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Insuranshares Reveals 
Terms for New Merger 


PLANS EXCHANGE OF HOLDINGS 





There Will Also Be Cash Payments as 
Five Series of Stock Are Ex- 
changed in $20,000,000 Trust 





Terms for the exchange of the five se- 
ries of Insuranshares Trust Certifi- 
cates for the stock of Insuranshares 
Certificates, Inc., a new $20,000,000 in- 
vestment trust, were announced last 
week. The directors of the Insuran- 
shares Management Company, which ad- 
ministers the funds of the trust certifi- 
cates, have proposed to merge the five 
series into the new investment trust. 


Insuranshares Certificates, Inc., will 
have an authorized capitalization of 
1,180,000 no par capital shares. In addi- 


tion to offering to holders of the existing 
series of trust certificates the right to 
exchange their holdings for shares of 
the new company, cash payments will be 
made approximating the proposed distri- 
bution for the rest of this year on both 
the Class A and Class B shares of each 
trust fund. 

On August 30, it was announced, the 
total value of the assets of the five se- 
ries of certificates was $18,861,483. This 
compares with an initial capital for the 
series, which were formed in 1927 and 
1928, of $12,450,000. On August 30 the 
liquidating value of the Class A shares 
of each fund was $20 a share. On the 
Class B shares it was $7.75 a share for 
Series A-27; $8.75 for Series C-27; $14.25 
for Series F-27; $7.40 for shares for Se- 
ries H-27, and $4.75 a share for Series 
B-28. 

The Class A stock of each series will 
be exchanged share for share into the 
common stock of the new Insuran- 
shares Certificates, Inc. Each share of 
Class B stock will be exchanged for the 
new common on the following basis: Se- 
ries A-27, 155-400 of a new share; Series 
C-27, 175-400 of a new share; Series 
F-27, 285-400 of a new share; Series 
H-27, 148-400 of a new share; Series 
B-28, 94-400 of a new share. 

The following cash payments will also 
be made to certificate holders as part of 
the exchange: Series A-27, 35 cents for 
each A share and 81 cents for each B 
share; Series C-27, 35 cents for the A 
shares and 61 cents for the B shares; 
Series F-27, 30% cents for the A shares 
and 75% cents for the B shares; Series 
H-27, 30 cents for each A share and 
67 cents for the B shares; Series B-28, 
30 cents for the A shares and 42 cents 
for the B shares. 

Officers of Insuranshares Certificates, 
Inc., will be Edward B. Twombly, chair- 
man; Hugh R. Johnston, president; 
Sterling Pile and Edward S. Good- 
win, vice-presidents, and Hobart B. 
Brown, secretary and treasurer. 

Holdings of Insuranshares Corp. 

The Insuranshares corporation of Dela- 
ware reports for the six months ended 
on Sept. 30 net earnings equivalent to 
58 cents a share on the “A” stock after 
all expenses, taxes and deductions. In 
addition, unrealized appreciation in the 
portfolio amounted to $1,244,001, equiv- 
alent after all deductions and provision 
for taxes to an additional $1.24 a share. 

In spite of a declining stock market 
in September, the report said, earnings 
for the month were equivalent to 20 cents 
a share on the “A” stock. The bulk of 
the company’s investments were made 
in the last five months. 

Based on actual cost, investment funds 
of the corporation are divided as follow: 
36.9% in fire insurance companies, 25.2% 
in casualty insurance companies, 17.8% 
in bank and trust companies, 15.6% in life 
insurance companies, .4% in foreign 
companies, .3% in railroads and 3.8% in 
miscellaneous companies. The only in- 
vestment in foreign insurance companies 
is in the Sun Life of Canada, and the 
only railroad investment in Norfolk & 
Western. Miscellaneous investments 


are in the Curtis Publishing, Internation- 
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Capital... $1,000,000.00 
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al Harvester, Minneapolis Moline Power 
and Newton Steel companies. 

The corporation holds amoung bank 
shares those of the Colonial Trust Com- 
pany of Philadelphia, the First National 
Banks of Boston, Chicago, Detroit and 
New York; the Guaranty Trust, Manu- 
facturers Trust, Title Guaranty and 
Trust and the Union Trust of Pittsburgh, 
as well as American Pacific Corporation 
units and Pacific Trust Company units. 

Life insurance companies in the list 
are the Aetna, Connecticut General and 
Travelers. 

Casualty companies represented are 
the Aetna, American Surety, Bond & 
Mortage Guaranty, Fidelity & Deposit 
of Maryland, General Alliance, Hartford 
Steam Boiler Inspection, Lawyers Mort- 
gage, National Surety, New York Title 
& Mortgage, Preferred Accident, United 
States Fidelity & Guaranty, and United 
States Guarantee. 

Fire insurance companies represented 


are the Aetna, Agricultural, American 
Alliance, Boston, Continental, Fidelity- 
Phenix, Franklin, Great American, Hart- 
ford, Home, North American, National, 
New Hampshire, Phoenix, St. Paul Fire 
& Marine, Security and Springfield Fire 
& Marine. 





JOIN JERSEY ‘SPECIALS 


The following special agents in New 
Jersey have been elected to membership 
of the New Jersey Special Agents’ Asso- 
ciation: Bradford Smith, Jr., the Insur- 
ance Company of North America; John 
J. Mallon, Niagara Fire; Charles B. Bell- 
yer, Nation Union, and M. Elwood Wat- 
son, Camden Fire. It has also been an- 
nounced that Richard W. Simons, for- 
merly special agent for the Home, has 
resigned due to the fact that he has 
been transferred to the home office 
where he will act as supervisor of the 
Eastern department. 








Not Liable For Loss 








IRE devours, water soaks in, and smoke blackens. 
Any one of the three can play havoc with a 
home or other property. But the financial loss 

resulting from any or all of these causes is taken care 
of by a New Brunswick policy. 


As a local agent you have a double duty to per- 
form—first, to see that each client’s fire insurance is 
sound and meets his needs and, second, to see that 
he gets the best service possible. The New Brunswick 
Fire Insurance Company helps its agents to meet 


these obligations. 


NEW YORK OFFICE 


Wilfred Kurth, 
President 
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59 MAIDEN LANE 














Unless Negligent 
NEW JERSEY CASE IS UPHELD 
Court Of Appeals Holds One Who Burns 


Own Property, Damaging ers 
Is Not Liable Per Se 





The Court of Errors and Appeals of 
New Jersey upheld last week the de- 
cision of a lower court to the effect that 
a person who sets fire for lawful pur- 
poses upon his own premises is liable 
for damages occasioned by the communi- 


cation of the fire to the premises or 
property of another only where he has 
been guilty of negligence in kindling the 
fire or guarding against its spread. In 
the absence of statutes to the contrary 
liability for injury to others through the 
escape of fire must be predicated on neg- 
ligence the court holds. Also the mere 
setting of a fire for lawful purposes and 
under prudent circumstances is not neg- 
ligence per se. 

However, it was held that the duty 
rests upon a person lawfully setting a 
fire on his own premises to use ordinary 
or reasonable care in setting the fire and 
keeping it or preventing its spread, 
which care must be commensurate with 
the danger reasonably to be anticipated 
and is dependent upon the circumstances 
of each particular case. The rule that 
an intervening cause is the act of an 
independent agency which destroys the 
casual connection between the negligent 
act of the defendant. and the wrongful 
injury, the independent act being the 
immediate cause, in which case damages 
are not recoverable, applies to the set- 
ting of back fires to combat and control 
fires escaping from the lands upon which 
they are originally set and kindled. 

The New Jersey Court in the case of 
David G. Conrad against Abram R. Ger- 
ber affirmed the judgment below in favor 
of the defendants in a suit to recover 
damages resulting from alleged negli- 
gence in setting and controlling a fire. 
The defendants on June 27, 1923, set fire 
to brush that had accumulated from the 
clearing of a cranberry bog. It was 
claimed that the fire escaped and set fire 
to a pine wood adjacent to the bog, cre- 
ating a general forest fire burning timber 
of the plaintiffs, a saw mill and all the 
machinery and equipment in the mill and 
a quantity of cut cedar logs. 





N. Y. REGIONAL MEETINGS 





State Association of Local Agents Hav- 
ing Nine Such Gatherings This Year; 
First Already Held 

The New York State Association of 
Local Agents, Inc., is going to hold a 
series of nine regional meetings during 
the next few months. The New York 
State Association originated the regional 
meeting plan to give agents in different 
parts of the state a chance to meet lo- 
cally to discuss their problems and this 
year’s program of nine such gatherings 
is the most comprehensive that has been 
adopted since these affairs were started 
a few years ago. 

The first regional convention was held 


_ last Thursday at Newark, N. Y. The next 


will be held on Wednesday, October 30, 
at Olean and the one following that at 
Dunkirk on November 6. Other meet- 
ings will be held later at Niagara Falls, 
Cooperstown, Elmira, Glens Falls, Albany 
and New York City. President Albert 
H. Dodge or one of the other adminis 
trative officers of the state association 
will attend each meeting. 





PHILADELPHIA FIRE COURSE 

Announcement is made by the Insur 
ance Society.of Philadelphia that its an 
nual fire insurance course of the In 
surance Institute will commence on No- 
vember 19, with classes being held every 
Tuesday evening from 6 to 7 p. m. The 
course is now being completed and 1s 
expected to be released the latter part 
of this week. 
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Quite naturally agents of these 
place a high value on their Abt 
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Cos. Leaving State 
Are Liable To Tax 


NEW TENNESSEE DEP’T RULING 





Companies Ordered to Pay on Premiums 
Collected on Old Business After 
Company Has Retired 





The attorney general of Tennessee has 
informed Insurance Commisioner Albert 
S. Caldwell, in response to an inquiry, 
that an insurance company which with- 
draws from the state and no longer 
transacts new business there, is still lia- 
ble for the payment of a privilege tax 
on its business remaining in force. The 
attorney general in his opinion on this 
subject says in part: 

“An insurance company notified the in- 
surance department that it would with- 
draw from doing further business in the 
state of Tennessee after June 30, 1929. 
The insurance company denies its lia- 
bility to pay a license or privilege tax 
after that date, although they continue 
to collect premiums on business trans- 
acted prior to their withdrawal. Assum- 
ing that they are ceasing to transact 


new business, the commisioner asks to 
be advised if they are liable for the pay- 
ment of the privilege tax on account of 
their continuig to collect premiums on 
the old business. 

“Foreign insurance companies who 
have been permitted to enter the state 
upon their request for a license to trans- 
act their business in the state, under 
the provisions of chapter 442, acts of 
1903, must continue to pay the privilege 
tax even after they cease to do new 
business in the state, if they continue to 
collect premiums on the old _ business 
transacted before their retirement. 

Companies Agree to Law Provisions 

“Such companies, by obtaining a li- 
cense to do business, impliedly agree to 
the provisions of section 2 of chapter 442, 
to wit: 

“*That all foreign insurance companies 
which shall hereafter take out or renew 
a license to transact business in this 
state, shall, upon the expiration of their 
license for any cause, or upon their ceas- 
ing to transact new business in this state, 
continue to pay the same tax upon their 
business remaining in force in this state, 
and in like manner and at like times as 
other insurance companies of the same 
class, which are duly licensed, are re- 
quired to pay by any current law in force 
at such time.’ 

“The privilege tax was levied and a law 
fixing the same was in force at the time 
the insurance company came into the 
state to do any business and a condi- 
tion precedent to its coming into the 
state at all was that it would continue 
to pay the fee upon retiring from the 
state for the privilege of continuing their 
business remaining in force in the state 
at the time of their retirement. Hence, 
the payment of the tax is not subject to 
the prohibitions of the Federal Constitu- 
tion, such as existed in the case of Provi- 
dence Savings Association v. Kentucky, 
239 U. S. 103, and the case of State v. 
Insurance Company, 106 Tenn. 282. 

“The doing of business in Tennessee 
for which the insurance company is lia- 
ble to pay this privilege tax is the con- 
tinuation merely of the business which 
was done when it entered the state and 
the privilege of completing its business in 
the state was a condition precedent to 
its original entry to do business and the 
liability fixed by section 2 of chapter 442 
of the acts of 1903, making insurance 
companies liable to pay the same tax 
upon their business remaining in force 
and in like manner and at all times as 
other insurance companies of the same 
class are required to pay by law, does 
not violate any constitutional provisions 
of the law and they may be held liable 
for the percentage of premium collected 
on the old business just as they would 
be upon new business.” 
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Insurance Institute 


(Continued from Page 22) 
in exactly the same way as the societies 
in the United States and any question 
about examination questions, due to dif- 
ferent practices in the two countries, has 
been easily settled. 

“Some visits by the secretary have 
been made, but not as many as would 
be desirable. St. Louis and Indianapolis, 
where societies are in process of form- 
ing, should be visited. The secretary did 
have the privilege of attending the An- 
nual Conference of the Chartered Insur- 
ance Institute at Newcastle-on-the-Tyne, 
June 22, 1929. 

Formation of Societies 


“In order to form a successful society 
a great deal of preliminary work must 
be done. It is also necessary that the 
interest of several people must be sus- 
tained through a number of years. A 


complete change of officers each year is 
fatal. Also a society should establish a 
library, or form a connection with some 
society which has a large library.” 





CALIFORNIA AGENTS’ MEETING 


The California Association of Insur- 
ance Agents will hold its annual con- 
vention at Oakland, November 7-9. The 
two chief subjects to be presented at 
this meeting will be “How to Develop 
More Business” and “How to Protect 
Existing Business.” State Insurance 
Commissioner E, Forest Mitchell will 
deliver a talk. Following the example set 
at the convention of the National Asso- 
ciation at Detroit, the California agents 
will have three round table group ses- 
sions, one for agents with premium in- 
come below $25,000 annually; another for 
agents with an income between $25,000 
and $75,000, and one for agencies with 
an income in excess of $75, 
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Supreme Court Upholds 

Gen’l Average Decisions 
TWO APPEALS TURNED DOWN 
Universal Loses in Gulf Refining Co. 


Case; North America Wins on Point 
of Rate of Exchange 








The United States Supreme Court this 
week upheld the decisions of lower courts 
in two marine insurance cases involvy- 
ing general average payments by refus- 
ing to review the cases. Under lower 
court decisions in the case of the Uni- 


versal Insurance Co. against the Gulf Re- 
fining Co., over a loss on the “Gulf of 
Venezuela,” a shipowner is entitled to a 
collecting commission in all cases of gen- 
eral average, even though all the prop- 
erty involved may be owned by the same 
individual and no “collecting” may be 
necessary beyond a matter of bookkeep- 
ing. 

Partial damage to a vessel and cargo 
owned by the refining company resulted 
in a general average adjustment to which 
there was added a collecting commission 
of 24%%. The insurance company paid 
its share of the general average, but re- 
fused to pay the commission on the 


' ground that both vessels and cargo were 


owned by the refining company and no 
money was actually collected. 

The courts, however, held that the re- 
fining company was entitled to the com- 
mission. 

In the other case, Det Forenede Damp- 
skibs Seiskab against the Insurance Co. 
of North America, the lower courts held 
that expenditures for the safety of a 
ship and its cargo resulting in general 
average, when made in foreign money, 
should be converted into American dol- 
lars at the rate of exchange prevailing 
at the termination of the venture and not 
at the time the general average statement 
was prepared. In this case the state- 
ment was not prepared until thirteen 
months after the termination of the voy- 
age, and exchange was figured at the rate 
then prevailing; the insurance company, 
however, claimed it should have been fig- 
ured at the rate prevailing at the date 
of voyage terminated, and this view was 
taken by the courts. 





OPENS PHILADELPHIA OFFICE 





Southern Fire To Write Business There 
On and After November 1; John R. 
Gallagher Made Manager 

The Southern Surety of New York 
and the Southern Fire of New York will 
open a Philadelphia and suburban de- 
partment for the fire company, prepared 
to accept business from agents and 
brokers on and after November 1. Co- 
incident with the foregoing is the an- 
nouncement of the appointment of John 
R. Gallagher to act as manager of this 
department office. Mr. Gallagher comes 
to the Southern from the Alliance where 
he relinquishes the post. of manager 0 
the brokerage and service department, 
which position he has filled for the past 
two years. He is thoroughly qualified 
to enter upon his new duties and his 
insurance experience extends over 4 
He was first em- 
ployed by the Delaware Underwriters, 
then under the management of Thomas 
L. Wilson. Later he was employed as 
counter man for the Alliance and subse- 
quently was made manager of their West 
Philadelphia office. His record in that 
capacity won him further recognition 
and he was finally placed in the position 
which he leaves to accept service wit 
the Southern. 





TALK BY C.S.S.MILLER _ 

Chauncey S. S. Miller, advertising 
manager of the North British & Mer- 
cantile, spoke Monday of this week at 
the Robert Treat Hotel in Newark be- 
fore the monthly luncheon meeting © 
the Advertising Club of Newark. . 
eps for his subject, “Why is a Churc 
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Regulations Governing 
X-Ray Film Storage 


PUT IN EFFECT BY N. Y. STATE 





Regulations of the State Department of 
Health Remove Hazards of Nitro- 
Cellulose Films 





In accordance with requirements of the 
New York State Sanitary Code, regu- 
lations were adopted and put in force on 
October 10 by the state commissioner of 
health governing the storage of nitro- 
cellulose X-ray films in hospitals, clinics, 
dispensaries, schools, colleges, homes, 
asylums and other types of institutions. 
These new safety regulations have been 
formulated as the result of the Cleve- 
land Clinic disaster and subsequent de- 
mand on the part of the public and oth- 
ers for rules to guard against a recur- 
rence of such a catastrophe. The Na- 
tional Board of Fire Underwriters has 
played an important part in aiding hos- 
pitals and medical organizations in their 
safety work this year and in their cam- 
paigns to get compulsory regulations of 
the X-ray hazards. 

Following are the regulations put into 
effect in New York state: 

“1. Under no circumstances shall any 
films be stored in a basement. 

“2. Unless another method of storage 
provided herein is used, twenty-five 
pounds of film or less shall be stored 
in a box or cabinet insulated with non- 
combustible material, such box or cabi- 
net to be located preferably on the up- 
per floor. 

“3. Unless such film is stored in a 
vault as provided herein, film in excess 
of twenty-five pounds but less than four 
hundred pounds shall be stored in self- 
closing cabinets insulated with non-com- 


bustible material not over two hundred 


pounds to each cabinet, such cabinets 
.to be vented to the outside air, the di- 
ameter of the vent to be not less than 
one square inch throughout its length 
for each cubical foot of cabinet space, 
the vent to open above the roof line and 
the opening to be at least twenty-five 
feet in a horizontal direction from any 
door or window in the same building or 
in another building unless such door 
or window is situated below the level of 
the vent opening. 

Films im Amounts of Over 400 Pounds 

“4. Film in amounts of more than 400 
pounds shall be stored in a separate 
vault, such vault to be located either on 
the roof of the building or at least sev- 
enty-five feet distant from any other 
building in which there is or may be 
human occupancy. The walls, partitions, 
floor and ceiling of such vault shall be 
of non-combustible material, the walls to 
be continuous from floor to ceiling and 
securely anchored; for this purpose the 
following constructions are approved: 

“(a) Reinforced concrete. 

“(b) Metal lath with solid cement 
plaster not less than two and 
one-half inches thick. 
Three-quarters of an inch of ce- 
ment or gypsum plaster on metal 
lath on each side of studs. 
Brick. (Plastered to a thickness 
of one-quarter inch.) 

Tile. (Plastered to a thickness 
cf one-quarter inch.) 
Hollow concrete blocks. (Plas- 
tered to a thickness of one-quar- 
ter inch. 

“Such vault shall be vented to the out- 
side air, the diameter of the vent to be 
not less than one square inch for each 
cubic foot of vault capacity, the. open- 
ing of the vent to be above the roof line 
of the vault, and if such vault is lo- 
cated on the roof of the building the 
opening of .the vent shall be at least 
twenty-five feet in a horizontal direction 
from any door or window in the same 


T(c) 
“(d) 
“(e) 
“(f) 


building or in another building unless . 


such door or window is below the level 
of the vent opening. 

“Such vault shall be equipped with a 
self-closing door which when closed shall 


be tight enough to prevent the passage . 


of flame around the edges. 
“5. In a2 room where films are stored 
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there shall be no method of heating oth- 
er than steam or hot water. Film stor- 
age cabinets shall not be placed near 
radiators or piles, and radiators shall be 
protected by screening at least two feet 
from the radiator and of such form that 
a horizontal surface is not presented. 

“6. Only incandescent electric lights 
shall be permitted in a room in which 
film is stored. Such lights shall be pro- 
tected with vapor-proof globes. The use 
of portable lights or extension cords is 
prohibited. 

“7. Smoking shall be prohibited in all 
rooms where film is stored and ‘No 
Smoking’ signs shall be posted conspicu- 
ously. The principal administrative of- 
fice shall exercise due diligence to se- 
cure compliance with this regulation. 

“8. The door to an outside storage 
vault shall be self-locking, opening from 
the outside only by means of a key, and 
a conspicuous warning sign calling at- 
tention to the inflammable and explosive 
character of the contents of the vault 
shall be posted thereon.” 





SEEK 1930 CONVENTION 
Through its executive committee, the 
Virginia Association of Insurance Agents 
has agreed to sponsor a movement to 
get the next annual convention of the 
National Association for Richmond and 
to join with the Richmond local board 


in sharing expenses incident to enter- 
taining the convention if it is held in 
that city. Assurance that it would as- 
sume that responsibility was given when 
the committee met in Richmond last 
week. 





W. H. BENNETT’S SON ENGAGED 

Edward I. Bennett, son of Walter H. 
Bennett, secretary-counsel of the Na- 
tional Association of Insurance Agents, 
has announced his engagement to Miss 
Virginia Yates, daughter of Mr. and 
Mrs. Chas. W. Yates of Glen Ridge, N, 
J. The marriage will take place in Jan- 
uary and Mr. and Mrs. Bennett will 
make their home in Glen Ridge. Mr. 
Bennett is now assistant treasurer of the 
East Orange Trust Co. and lives in 
Montclair. 





BENNETT AT A. B. A. MEETING 

Walter H. Bennett, secretary-counsel 
of the National Association of Insurance 
Agents, is in Memphis this week attend- 
ing the annual meeting of the American 
Bar Association. From there he will go 
to Lansing, Mich., to confer with Presi- 
dent Clyde B. Smith of the National 
Association, and thence continue his 
trip to Milwaukee, where he will deliver 
a talk on October 29 before the annual 
convention of the Wisconsin Association 
of Insurance Agents. 
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AUTO COMMITTEE MEETS 


Final Touches Put On Draft of Con- 
stitution and Committee Report on 
New National Conference 


Another meeting was held in New 
York Tuesday noon by the special coni- 
mittee of executives of automobile writ- 
ing fire insurance companies to put thie 
final touches on the first draft of the 
proposed constitution of the new auto- 
mobile underwriting conference that is 
being considered. The text of this con- 
stitution, together with a written expla- 
nation of the purposes of the new con- 
ference and report of the committec’s 
work, will be sent out shortly to all 
automobile underwriting companies. Guy 
E. Beardsley, vice-president of the 
Aetna Fire, presided at Tuesday’s mect- 
ing. 

In a few weeks a general meeting of 
these companies will be called in New 
York at which time there will be a full 
discussion of the proposals and recom- 
mendations for further changes will he 
considered. 








REORGANIZE NEBRASKA DEP’T 





Lloyd Dort, Attorney, is New Insurance 
Commissioner; Kizer and Gribble 
On Staff 
Lloyd Dort, prominent attorney and 
formerly assistant attorney general for 
the state of Nebraska, is to become In- 
surance Commissioner of that state when 
the insurance department is reorganized. 
His appointment was announced by Gov- 

ernor A. C. Weaver last week. 

Joseph L. Kizer, who has been acting 
commissioner, will become chief exam- 
iner, while B. B. Gribble, former exam- 
iner, becomes actuary of the bureau. 

Mr. Dort served eight years as assist- 
ant attorney general. His home was at 
Pawnee City, but since his retirement as 
assistant attorney general he has been 
practicing law in Lincoln. 

This is the second appointment made 
by Governor Weaver to fill the office of 
insurance commissioner. John R. Du- 
mont retired from that position at the 
beginning of the governors’ administra- 
tion. His successor was Charles B. An- 
derson of Lincoln, who resigned shortly 
after appointment because of illness. 


HOME CITY HONORS GOODWIN 
A luncheon in honor of Percy 
Goodwin of San Diego, Cal., chairman of 
the executive committee of the National 
Association of Insurance Agents, was 
given last week in San Diego by the 
San Diego Surety Association and was 
attended by representatives of all insur- 
ance interests in that city. Competitors 
and all turned out to honor the citizen 
who had achieved the high post he holds 
with the agents’ association. He was 
presented with a solid silver desk lighter. 

suitably engraved. 


SPRINKLERS IN HANGARS 

The Automatic Sprinkler Co. of Amer- 
ica has issued invitations to a number 
of insurance men to witness the test, of 
the new sprinkler system in the munici- 
pal hangar at Port Newark, N. J., on 
November 20. H..E. Newell, an engineer 
of the National Board of Fire Under- 
_writers, will represent that organization. 
In a conference several months ago at 
Washington he advocated protection for 
airplane hangars by automatic sprinklers, 
but sonie doubt as to their effectiveness 
was expressed by commercial aviation 
interests. These tests on November 20! 
will serve to aid in a solution of this 
question. 


PLANTS WITH G. H. ROSS & CO. 

George H. Ross & Co. of 147 Mon- 
tague street, Brooklyn, has been appoint- 
ed Brooklyn agent for the First American 
of the America Fore Group. This agency 
has been functioning for some time an 
enjoys excellent facilities. Other com 
panies in the agency are the St. Paw 
Fire & Marine, Detroit Fire & Marine, 
London Assurance, Baltimore-Americaf, 
Stuyvesant and the Public Fire of New 











~ark. 














. An- 


SS. 


S 

Amer- 
umber 
rest of 
aunici- 
J., on 
gineer 
Jnder- 
zation. 
ago at 
ion for 
nklers, 
veness 
viation 


ber 20° 


of this 


& CO. 
~ Mon- 
ppoint- 
nerican 
agency 
ne an 
r com- 
+. Paul 
Marine, 
rericam, 
f New 





October 25, 1929 








Page 29 











LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 








NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$96,065,676.33 $19,562,549.89  $13,500,000.00 ~  $23,003,126.44 $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, aad 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.- —— WELLS 1 T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres' 
GAN) 1853 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.66 $ 2,834,467.72 $ 1,000,000.00 $ 2,202,138.34  $ 3,202,138.34 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS ser. Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
D 1854 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


> 4,881,357.40  $ 2,770,413.44  $ 600,000.00 $ 1,510,943.96  $ 2,110,943.96 





NEAL re gt President JOHN KAY, Lge t and Treasurer 
. HASSI INGER, Vice-Pres’t WELLS % paneer, View Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 


$ 5,021,040.53  $ 2,502,743.59 $ 1,000,000.00 $ 1,518,296.84 $ 2,518,296.84 





A. H. TRIMBLE, President EAL BASSETT, oat gat 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. ce ane ¥.  wanaesinn V.-Pres’t ARCHIBALD KEMP 2d V.-Pres' 


SUPERIOR FIRE “INSURANCE CO. 


F PITTSBURGH, PA. 


$ 4,837,239.59 $ 2,492,228.84 § 1,000,000.00  $ 1,345,010.75 — $ 2,345,010.75 





W. E. WOLLAEGER, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. baer - 2. eT. ahs V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA FIRE IN SURAN CE CO. 


MILWAUKEE, 


$ 5,359,804.52 $ 2,486,092.08 $ 1,000,000. 00° $ 1,873,712.44 $ 2,873,712.44 





CHARLES L. JACKMAN, President L. BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres't. A. H. HASSINGER, V. _ a WELLS T. eer V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE INSURANCE CO. 


CONCORD, N. 


$ 666,598.88  $ 196.08 5 -300,000. 00 $ 366,402.80 $ 666,402.80 





NEAL BASSETT, Chairman of Board 
J. os wg ROWE, President S. WM. BURTON, Vice-Pres’t 
E. J. DONEGAN, ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vice-Pres’t 
ORGANIZED 1874 


METROPOLITAN | CASUALTY INSURANCE Co. 


NEW YORK, N. 
$15,452,308.70 $10,173,698.43. $ "1 900,000. 00. $ 3,778,610.27 $ 5,278,610.27 
EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street x 
icago, Illinois Toronto, Canada San Francisco, California 
H. A. CLARK, Manager MASSIE & RENWICK, Limited, 

Att Managers goto t W. W: & E.G. .G, POTTER, , Manages 

JAMES SMITH _ FRED. W. SULLIVAN JOHN Re COONEY 
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H. W. Ellis, Formerly 
Phoenix Official, Dies 


SUFFERED NERVOUS BREAKDOWN 





Was Only 45 Years of Age at Time of 
Death; Ass’t U. S. Manager of 


Phoenix for Several Years 





Herbert Walton Ellis, former assistant 
United States manager of the Phoenix 
Assurance of London, and a popular ex- 
ecutive in fire insurance circles in the 
East, died Monday of this week in a 
sanitarium in Connecticut. He had gone 
there a few weeks ago to undergo treat- 


ment for a nervous breakdown. Funeral 


services were held yesterday afternoon 
from his late residence at 44 Prospect 





HERBERT W. ELLIS 


avenue, Montclair, N. J. He is survived 
by his wife, Anne MacKay Ellis. 

Mr. Ellis was only forty-five years of 
age at the time of his death, having been 
born in Brooklyn on May 8,:1884. He 
rose early in life to positions of responsi- 
bility in fire insurance and had a fine 
grasp of all parts of the business. His 
broad knowledge of the financial end led 
to his being offered a position as a di- 
rector in the investment banking house 
of Broomhall, Killough & Co., of New 
York city. He resigned his connection 
with the Phoenix at the end of last year 
to accept this offer. Soon afterwards he 
suffered a nervous breakdown but recov- 
ered sufficiently to return to business. 
Not long ago, however, he suffered a re- 
lapse from which he failed to recover. 
His large number of friends in insurance 
were shocked at news of his death and 
deeply regret the removal of one who 
seemed destined to make even greater 
progress than he had already achieved. 

Mr. Ellis began his insurance career 
in the accounting department of the 
Queen after receiving a high school edu- 
cation in Brooklyn. He worked for three 
years at this post and then joined the 
London Assurance where he held various 
positions for seven years, finally becom- 
ing head of the reinsurance department. 
He then joined the Continental as an in- 
spector in New York city and six months 
afterwards became special agent for that 
company in western New York. 

In 1914 Mr. Ellis went with the Phoe- 
nix Assurance as a special agent in west- 
ern New York state.. Within a few 
months he was transferred to the New 
York city office as general agent for the 
Eastern territory. He held this position 
until 1921 when he was promoted to as- 
sistant United States manager under 
Manager Percival Beresford. For nearly 
eight years he rendered excellent service 
to his companies in the Phoenix group 








National Fire Insurance Company 


F, D. Layton, President 





H. W. JACKSON BUYS AGENCY 


Howard W. Jackson, former mayor of 
Baltimore, has bought the interest of his 
partner, Harry L. Riall, in the Riall, 
Jackson Co. Insurance Agency of Balti- 
more. Mr. Riall is retiring from active 
business. This well-known agency has 
been in operation for many years, both 
partners being prominent in the Mary- 
land metropolis. The agency will con- 
tinue under its former name with Mr. 
Jackson as president, Samuel T. Beal as 
secretary and Walter E. Lamar as treas- 
urer. Carle A. Jackson, a son of the 
former mayor, will serve on the board of 
directors along with the officers. The 
present agency was formed in 1910. 





DINNER FOR ROBT. CONNEW 


Robert Connew, general manager of 
the Royal Exchange of London, arrived 
in New York last Friday. He was guest 
of honor Monday night at a dinner given 
for him at the Union Club by Willard 
S. Brown, New York city representative 
of the company. There were sixteen men 
associated with the Royal Exchange 
group at the dinner. 





PACIFIC FIRE DIVIDEND 
The Pacific Fire on Tuesday declared 
a dividend of $1.25, payable November 4 
to stockholders of record on November 1. 


BRITISH OFFICIALS HERE 
Manager Rendtorff of the Sterling Of- 
fices, Ltd., and Cecil Barley, general 
manager of the Victory Insurance Co., 
are two British insurance executives who 
arrived in New York last week on the 
“A quitania.” 











and acquired a tremendous fund of 
knowledge on insurance matters. The 
investment house with which he went 
this year deals largely with insurance 
company stocks. 





OF HARTFORD, CONN. 
Statement, January 1, 1929 
Po eg Rg Ee a ie eet keene i Fer me re 3,000,000.00 
RESERVE FOR ALL LIABILITIES......................- 26,805,114.51 
oo a a ee ee eee ee 16,597,595.55 
CONTINGENT RESERVE FUND 1,500,000.00 
isa ata Sa ati oe Mil mca ian 46,402,714.06 
TOTAL SURPLUS TO POLICYHOLDERS 21,097,599.55 


Vice-Presidents 
R. M. Anderson, G. F. Cowee, C. C. Hewitt, C. L. Miller, C. B. Roulet 
F. B. Seymour, Secretary and Treasurer 
Secretaries 
R. C. Alton, L. C. Breed, H. B. Collamore 
Assistant Secretaries 
W. C. Browne, W. W. Corry, W. H. Hinsdale, W. O. Minter, ° 


S. T. Maxwell, Vice-President 


S. W. Prince 





‘SOUTHERN FIRE AGENTS 


The Southern Fire of New York has 
made the following agency appointments: 
North End Realty & Insurance Co., at 
Manchester, Conn.; Gustave Jacoby, at 
Richmond Hill, S. I.; Bethea & Bethea, 
at Latta, S. C.; Simmersett & Dial, Inc., 
at Columbia, S. C.; Dillon Insurance 
Agency, at Dillon, S. C. and Prior & 
Carey, at Trenton, N. J. 





MUTUAL VS. STOCK VOLUME 

A. M. Best reports that for the year 
1928 mutuals produced $120,873,753 in to- 
tal volume and reciprocal exchanges, $37,- 
199,978, as compared with. $805,432,728 
premium volume of stock carriers. From 
this comparison the conclusion is drawn 
that mutual and reciprocal companies 
write a very small amount of the total 
casualty business written in this coun- 
try. 





FORTINGTON IN EUROPE 
Harold A. Fortington, financial man- 
ager of the Royal group of companies 
at 150 William street, New York city, is 
now in Europe. 





N. J. Separation 


(Continued from Page 19) 


have signed. Still in another case 
where the special agent only repre- 
sents one company, the total number of 
agents in the state for that company 
numbers about 150 and of this number 
about 80% of the agents have signed 
clear. 

In south New Jersey territory a special 
agent who represents one of the leading 
New Jersey group companies has a total 
number of ninety-three agents on his 
list and of this number ten have not 
signed, five of the agents having a clear 
agency, leaving but five agencies to in- 
terview. 





| agents. 











NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 
A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 





Agents Wanted Where Not 
Represented 


















Penna. Agents Take Up 
Commission Question 


SEEK AN INCREASE IN SCALE 


President of State Association Asks 
Agents to Give Views Freely Be- 
fore Committee Acts 








Following up the resolution adopted at 
the Altoona convention in August ex- 
pressing dissatisfaction with the present 
rates of fire insurance commissions 
throughout the state, the Pennsylvania 
Association of Insurance Agents has 
started an active campaign to secure 
greater remuneration for local agents. 
President Abram S. Galland, Wilkes- 
Barre, president of the Pennsylvania as- 
sociation, has written an open letter to 
agents in the October issue of “The 
Pennsylvanian,” stating that machinery 
has been set in motion to place the as- 
sociation squarely behind an effort to 
secure a revised scale of commissions 
for Middle Department agents. The Al- 
toona meeting directed that a committee 
of three agents be appointed to direct 
the campaign. 

_“The association’s arrangement is to 
circularize the officers of all local boards 
requesting them to call their local or- 
ganizations together for the purpose of 
giving full consideration to the commis- 
sion situation,” says President Galland, 
“and to be prepared to send a delegate 
to a conference which will later be held 
by the committee with the local board 
representatives prior to taking any defi- 
nite position whatsoever upon the sub- 
ject of commissions. The responsibility 
of determining what the policy of the 
association shall be in connection with 
commissions should not be imposed upon 
a small committee without full consulta- 
tion with the local boards and with in- 
dividual members who live in territories 
in which there is no local board. 


Asks Agents to Give Opinions 


“It is impossible to write an individual 
letter to every member who does not 
live in a territory in which there is a 
local board. The bulk of our members 
probably live in such territories. This, 
therefore, is to advise such members that 
if they have any views upon the sub- 
ject of commissions which they would 
like to have submitted to the committee 
they are invited to write direct to John 
S. Burwell, secretary, 501 Connell build- 
ing, Scranton, Pa., who will sec that 
their correspondence is passed on to the 
chairman of the committee when the 
committee is appointed. This is an op- 
portunity for every member residing in 
territories in which there is no loca 
board to express his opinion. The local 
boards can take care of themselves 
through their officers. ; 

“It seems to me that this situation 
clearly discloses the necessity of building 
up additional local boards in territories 
in which there is no local board, at the 
present time, and agents in such tert! 
tories are urged to get together for the 
purpose of organizing local boards as 
the Pennsylvania association would rath- 
er have the opinion of the agents as 
represented by a local board after full 
discussion of the situation among the 
agents, Furthermore all interests ought 
to advise the committee through the sec 
retary whether or not they are in favor 
of a contingent commission. A resolu- 
tion adopted by the Pennsylvania assoc 
ation is to the effect that the paymet 
of a contingent commission is good bust 
ness. 

“All interests are further requested © 
be conservative in expressing their views 
and to remember that the insurance Pre 
mium is a tax upon nroperty and as suc 
cannot be loaded with excessive comr 
missions which would prove burdensome 
to the public and harmful to the agemls 
in competition. If we are going to 4 
for anything let us ask for something 
which we can justify.” 
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“How Agent May Aid Adjustments 


General Adjuster of Aetna Fire Says Local Agent Should Lend As- 
sistance Immediately After A Loss But Should Retire If Com- 
pany Sends Its Own Man; May Be Appealed to if Adjust- 
ment Seems Unfair; Public Adjusters Called Unnecessary 


The insurance agent’s part in the ad- 
justment of losses, a matter which has 
been of vital interest to agents for a 
century or more, was the subject of a 
talk last Thursday by Thomas F. Bu- 
chanan, general adjuster of the Aetna 
Fire and the World Fire & Marine, at 
the convention of the Ontario Fire and 
Casualty Agents’ Association at Toronto. 
Mr. Buchanan spoke, in part, as follows: 

“You as policy writing agents have 
authority to bind your principles and is- 
sue their policies; with varying degrees 
of authority, but in. most cases, except 
general agencies, you have no general 
authority to act for the companies in 
the adjustment of a loss. On the other 
hand, you have written the insurance 
and when a loss occurs you are prop- 
erly interested in seeing that an adjust- 
ment is promptly and fairly effected. 
Ofttimes you are forcefully reminded of 
the old biblical saying that ‘one cannot 
serve two masters.’ 

“It is, unfortunately, true that an in- 
surance policy is seldom read by the 
policyholder, and it is regarded as a 
mere piece of paper to be filed in some 
drawer or proper receptacle; but when 
a loss occurs it immediately becomes 
very important, although there has been 
no change in the contract itself. Unless 
a policyholder is a large insurer, or sin- 
gularly unfortunate, a loss is an unusual 
occurrence, and where it is the first loss 
the assured is quite likely to be appre- 
hensive as to how good his policy actu- 
ally is and what kind of treatment he 
will receive. Too often he received bad 
advice from friends, or recalls some ill- 
founded rumors he may have heard re- 
garding the handling of claims by insur- 
ance companies. At this point you can 

render a very valuable service. 

“In the first place, we may assume 
without question that the companies you 
tepresent are reputable concerns and 
that your relations with them are such 
that you have confidence in their integ- 
tity and they in yours. 


Agent’s Duty Right After Fire 

“As soon as you have knowledge of 
a loss in which one of your companies 
's interested, you should promptly no- 
tify the company and meanwhile make 
Investigation to determine what can be 
done to protect the property from fur- 
ther damage. This is clearly the duty 
ot the insured, but it is frequently a 
Source of misunderstanding. Agents have 
ten known to tell the claimant that 
nothing must be disturbed until the ar- 
twal of the adjuster. Obedience to 
such instructions must inevitably lead 
o further damage in many cases. The 
‘st advice that you can give is to tell 
the insured to proceed exactly as he 
Would if he had no insurance, with the 
added proviso that all of the damaged 
Property for which he intends to make 
chim should be preserved for the scrut- 
ity of the adjuster. If the fire has dam- 
aged the structure to such an extent that 
ip, interior is exposed to the elements, 
8 obviously good judgment to author- 
“¢ temporary covering, and we do not 
lieve that this expenditure will be 
Westioned by an adjuster. 
= 8 tegards the small losses, quite 
Mie mr the companies will give you 
i, pvlege of adjusting for them. This 
all probability is by specific authori- 
te im each case, as it is extremely 
‘s Se to give any general authority in 
outline for reasons which may be 
batiae The courts have held that 

Ority upon the part of a local agent 
















9 adjust small losses creates an appar- 
authority to adjust all losses. This 
€s the rule that those who deal with 


appli 


local agents are not bound by private 
restrictions upon the agents authority 
of which they have no notice. And it is 
declared that it will be presumed that 
an agent authorized to adjust a claim, 
is authorized ‘to do whatever is required 
to be done in adjusting the loss. Con- 
sequently an agent with power to ad- 
just a loss has authority to bind the in- 
surer by an agreement of settlement. 

“Occasionally, where the assured has 
a reputation for being contentious, or 
the claim is larger than your judgment 
indicates is proper, it is advisable to re- 
quest the company to send an adjuster, 
even though the loss is small. 


When Company Adjuster Arrives 


“Upon the arrival of the adjuster, it 
is advisable to discuss the claim with 
him and give him all of the facts in your 
possession, holding nothing back. I 
know there is sometimes a strong temp- 
tation, especially where the claimant is 
a friend, to withhold certain informa- 
tion and let the adjuster find out for 
himself if he can. Such conduct is not 
in accord with good business principles, 
and this silence cannot be condoned. 
You can be of real service to both the 
assured and the companies by introduc- 
ing the adjuster and paving the way to 
the establishment of mutual confidence; 
for, after all, if both of the parties are 
satisfied that they are going to get a 
square deal, the rest of the adjustment 
is simply a matter of detail. As soon 
as these relations have been established, 
it is good judgment for you to retire 
as gracefully as possible from the scene. 
It may be that questions will arise that 
you will be called upon to answer, and 
these may at times prove very embar- 
rassing. If disagreement arises and you 
are a party to the controversy it will 
be impossible for you to thereafter act 
as a mediator in re-establishine a basis 
of mutual understanding. 

“There is a type of agent—in the mi- 
nority I am glad to say—who insists 
upon sitting in on every adjustment, who 
is continually making suggestions to the 
assured and whose general attitude is 
that a policyholder must be satisfied at 
all costs, whatever the merit of the 
claim. In the course of many adjust- 
ments this condition has been occasion- 
ally encountered, and, after patience has 
been strained to the breaking point, it 
has been necessary to gently but firmiy 
inform the agent that either he would 
retire or I would. 

“Tt should be borne in mind that an 
insurance company as a corporation is 
conscious of its responsibilities, whether 
it be to its stockholders or the insur- 
ing public; and, while it pursues a pol- 
icy of absolute fair dealing in its rela- 
tions with claimants, it has a definite 
duty to its stockholders and an obliga- 
tion to the insuring public to sell pro- 
tection at the lowest possible cost. It is 
self-evident that loose adjustments and 
consequent over-payment of losses will 
inevitably result in a higher rate of in- 
surance. The loss cost is a large fac- 
tor in the insurance dollar and the dis- 
honest loss which is over-paid is in much 
the same position as the salesman’s suit 
of clothes in the expense account—it is 
in there somewhere. 


When Assured and Adjuster Disagree 

“Please do not get the impression that 
we hold any brief for the incompetent 
or dishonest adjuster. Let us suppose 
that it is impossible to effect an agree- 
ment between your assured and the ad- 
juster and the assured appeals to you 
for assistance. We believe it is your 
duty to investigate the situation, and if 
you are satisfied that an injustice is 
being done, to endeavor to have the sit- 


uation righted. If the adjuster cannot 
be prevailed upon, and you are sure of 
your position, an appeal to the com- 
pany is in order. 

“We recall a recent letter from an 
agency of recognized standing protesting 
the actions of a certain adjuster to its 
companies. In this letter it was admit- 
ted that because of the alleged methods 
of this adjuster, the agency had recom- 
mended the increase of a claim of 25% 
loss, which the assured was preparing 
to make, to a 50% loss instead. Nat- 
urally, the adjuster refused to entertain 
such a grossly exaggerated claim and 
considerable difficulty was experienced 
in the adjustment, occasioning local gos- 
sip which the agent stated had placed 
his agency in a very unfavorable light 
with the insuring public. While we re- 
gret the fact that this was the outcome, 
because it affected not only the agent 
but the companies he represented, I be- 
lieve you will agree that there was no 
justification for the agent’s interference. 

“Another problem which confronts us 
in some localities is that of adjustment 
companies which are owned or controlled 
by local agents. It seems hardly neces- 
sary to dwell upon the impropriety of 
this arrangement, as it is self-evident 
that the adjusters of such an organiza- 
tion, being dependent upon the agents’ 
goodwill, will make ‘settlements’ and not 
adjustments and the companies ‘pay the 
freight.’ 

Public Adjuster Held Unnecessary 

“Another type of intermediary is the 
so-called ‘Public Adjuster’ who under- 
takes to represent the assured in the 
presentation of a claim. There are a 
few reputable organizations of this type 
and in large, involved claims they may 
render a real service to both policy- 
holder and company. Such cases are 
comparatively few and far between, and 
it may be safely stated as a general 
proposition that it is absolutely unneces- 
sary for a claimant to pay anyone to 
adjust a loss for him. We encounter 
these public adjusters more frequently 
in the questionable claims, in fact their 
activities have even extended to par- 
ticipating in conspiracies to cause fires 
and present fraudulent claims. In many 
jurisdictions their activities are closely 
supervised by the state insurance au- 
thorities and they must be licensed to 
conduct their business.” 
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Ackerman Reports On 
Blue Goose Convention 


DESCRIBES TRIP TO COAST 





New York Pond Delegate Says 1929 
Meeting Was Without Superior in 
Recent History of Blue Goose 





Frederick Ackerman, general agent 
with offices at Newark for the National 
Union of Pittsburgh, who was a delegate 
of the New York Pond to the annual 
convention of the Blue Goose at San 
Francisco, made a report on his trip for 
the meeting Monday evening of the New 
York Pond at the Planters’ Restaurant. 
Mr. Ackerman, who is out of the city, 
was unable to present his report in per- 
son, but it was read to those attending 
the meeting. Outlining the pleasant trip 
the delegates had en route to the Pa- 
cific Coast and the splendid convention 
held by the Blue Goose, Mr. Ackerman 
wrote. 

“Monday night we left Chicago at 
10:15 o’clock; three sleepers were re- 
served for our party; among those 
aboard were Paul Rudd, his secretary, 
Miss Johnson; Henry Rose of the 
Grand Nest Officers and a number of 
delegates and their wives; also the father 
of the Blue Goose, Walter E. Atwater, 
and Mrs. Atwater. 

“Tuesday morning our first stop was 
at Kansas City, where a large number 
of delegates joined up, from that time 
until Wednesday delegates boarded the 
train at nearly every junction point. 

“From the start everyone joined in 
making the trip a pleasant one. It was 
indeed a happy family. The Kansas and 
Iowa delegates informed us that the corn 
crop in their states would yield at least 
sixty gallons to the acre. 

“Thursday morning we arrived at the 
Grand Canyon of the Colorado, and 
after breakfast our party started out to 
view this wonderful place. It was in- 
deed an awe-inspiring sight. Nature fa- 
vored us with a rare sight—a rainbow 
in the canyon—and the day passed only 
too quickly. Our train did not leave until 
8:30 p. m., thus affording us the oppor- 
tunity of a moonlight view. 

Dinner-Dance at Los Angeles 

“About 1 o’clock Friday afternoon a 
committee of the California Pond board- 
ed the train at San Bernardino and gave 
us a royal welcome. It reflected the 
real spirit of the Sunny State and re- 
mained with us until we reached Los 
Angeles at 2:15 o’clock. There we 
found busses waiting to convey us to 
the Mayfair Hotel, where rooms had 
been reserved, and, after much-needed 
baths and a short time for rest, we were 
guests at a dinner-dance at the May- 
fair, which was attended by over one 
hundred Ganders and friends. — 

“Saturday morning sight-seeing busses 
were provided and we were shown the 
beauties of Los Angeles, Hollywood, 

3everly Hills, Santa Monica and other 
points of interest, returning at 1 o'clock 
for lunch. The afternoon was given over 
to individual sight-seeing and window 
shopping and we left at 6 o’clock for 
Merced and the Yosemite. i 

“The reception at Los Angeles was in- 
deed the most cordial; every guest was 
made to feel at home from the start and 
continued during our entire stay, the 
only regret was that our stay was so 
short. ‘ 

“Sunday morning we arrived at 
Merced and after breakfast started by 
automobiles for the Yosemite National 
Park—a trip difficult to describe, huge 
trees, mountain valleys, nature at her 
grandest, finishing at a beautiful hotel 
in the valley in time for delightful din- 


ner. At 9 o'clock we witnessed a fire 
fall burning embers being showered over 
a cliff, flowing in a stream over 1,000 
feet sheer and then striking another 
cliff caterny. This is said to be an old 
Indian custom. 

“After a good night’s rest we were 
driven over the floor of the valley along 
perfect roads, close to the bases of the 
massive cliff on Monday morning; and 
then left at 3 p. m. for the return trip 
to Merced via the National Highway 
along Merced River, and again boarded 
our sleepers which had been held over 
for our use. 

Arrival at San Francisco 

“Tuesday morning we arrived at Oak- 
land and were met by a committee of 
the San Francisco Pond who extended 
greetings and a most hearty welcome. 
After the trip across the bay we ar- 
rived at San Francisco where a fleet 
of taxis was waiting to convey us to 
the Hotel Fairmount, headquarters of 
the convention. Most Loyal Grand Gan- 
der Harris was waiting there for us; 
other delegates also joined us and after 
registering we had only a short time for 
a hasty lunch and boarded the steamer 
“San Mateo” for a delightful sail around 
San Francisco Bay, enjoying a fine view 
of the entire waterfront, including the 
Golden Gate and San Pablo Bay; also 
of Alameda, Oakland and Berkeley. We 
were escorted by the fire boat, which 
gave an exhibition. At 4 o’clock we 
were landed at Sausalito where we 
boarded an electric train for Milk Valley 
and then changed to the curious looking 
mountain climbing train for Mount Tam- 
alpais, which is known as the crookedest 
railroad in the world, and it is. This 
ride was greatly enjoyed. At the Tav- 
ern on the extreme tiptop, a dinner 
dance was provided—a very fine affair 
which was attended by one hundred and 
fifty guests. 

“The return trip started at 10 p. m, 
which was a most interesting ride down 
the mountain and across the Bay in the 
moonlight. 

“Friday was devoted to an all-day 
sight-seeing tour which your delegate 
was unable to avail himself of, which 
included the Presidio, Golden Gate 
Park, Ocean View, Palo Alto, the home 
of President Hoover, Stanford Univer- 
sity, Long Bridge over the Bay, Alame- 
da, Oakland and the Airport where the 
motorcade halted for half an hour to 
allow several of the lady Ganders to 
take flights in waiting airplanes; Mrs. 
Atwater and Mrs. Johnson were among 
the venturesome ones. The flights be- 
ing successfully accomplished the proces- 
sion continued on through Berkeley 
across the Bay to San Francisco. 

Convention a Fine Success 


‘The twenty-third convention of the 
Honorable Order of the Blue Goose, 
Int., was a grand success; and this is not 
to be wondered at; how could it be 
otherwise? The Gander we have all 
learned to love and respect, J. Chas. 
Harris, was responsible for planning and 
executing the big event, and, like every- 
thing he does, put it over big. Mr. 
Harris is to be envied for the admira- 
tion and respect he commands and the 
place he occupies in the hearts of his 
fellow Ganders. He conducted the meet- 
ing in a most dignified and efficient 
manner and gave consideration to every- 
one, and entered heartily into all of the 
social features. 

“In conclusion permit me to say that 
the twenty-third convention of the Hon- 
orable Order of the Blue Goose Inter- 
national was the biggest and best ever; 
it could not have been better; typical 
California hospitality was the keynote 
at all times. _It was a meeting never 
to be forgotten, a gathering of the 
finest body of men in any line of busi- 
ness and made one proud to be a Gander 
and to associate with his fellows. There 
was not a jarring note to mar the har- 
mony and this convention will go down 
in the history of the Blue Goose as the 
finest ever with special credit to J. Chas. 
Harris, Paul E. Rudd and the Ganders 
of the San Francisco Pond.” 


BACKS 50-50 AUTO CLAUSE 





National Union, Which Offers This: Pol- 
icy, Says It Should Appeal to Those 


Seeking Disaster Protection 





The National Union Fire of Pittsburgh, 
which has adopted the 50% retention 
deductible collision coverage, or 50-50 
clause, says that it believes this form 
of automobile insurance will appeal to 
the careful assureds who want this type 
of coverage for protection in the event 
of disaster. The company does not 
think that it will appeal to those who 
frequently sustain slight accidents. 

“The nominal cost of this insurance,” 
says the National Union, “should induce 
those who have heretofore been unwilling 
to pay the premium cost for collision 
disaster protection to buy this form of 
protection. If an assured has not sus- 
tained a collision loss during the policy 
year, he has found it necessary only to 
pay 50% of the collision premium, where- 
as, under the other forms of deductible 
insurance, he would have had to pay the 
full collision premium, yet at the same 
time, he has had the same protection for 
one-half the cost.” 





GLOBE & RUTGERS SPECIAL 

J. Hunter White, new special agent 
of the Globe & Rutgers in Virginia with 
Richmond headquarters, succeeds E. W. 
Champion who has been granted a leave 
of absence on account of ill health. Mr. 
Champion was special for the World 
Fire & Marine for several years before 
becoming field supervisor for the G. & 
R. about a year ago. Mr. White, for- 
merly Virginia special agent of the 
Queen, has been making his headquar- 
ters in Norfolk while representing that 
company. 





HEADS VIRGINIA FIELD CLUB 

T. H. DeGraffenreid, state agent for 
the North British & Mercantile group, 
is the new president of the Fire Insur- 
ance Field Club of Virginia. He suc- 
ceeds Daniel L. Coulbourn, state agent 
for the National of Hartford, who has 
just rounded out two years in the office 
and did not chose to offer for a third 
term. Other officers chosen at the an- 
nual meeting held in Washington last 
week follow: Malcolm F. Jones, vice- 
president; Harry F. Thompson, secre- 
tary; John H. Cato, treasurer. Messrs. 
Thompson and Cato succeed themselves 
in their respective offices. Mr. DeGraf- 
fenreid was advanced from the post of 
vice-president which he had filled for 
the past two years. Still in a hospital 
under treatment for injuries suffered in 
an automobile accident more than a 
month ago, he was unable to be present 
at the Washington meeting. 





HEADS KENTUCKY FIELD CLUB 

The Kentucky Field Club last week 
advanced Charles H. Gorham from the 
vice-presidency to the presidency to fill 
the vacancy caused by the resignation 
of R. O. Meserole of Crum & Forster, 
who has been transferred to the New 
York City office of the group. Mr. Gor- 
ham is the field representative of the 
Firemen’s of Newark and very popular 
in Kentucky. H. Whittier of the 
Rhode Island has been elected vice-pres- 
ident of the Field Club. 





MELLOR MADE STATE AGENT 

Marshall Mellor has been appointed 
state agent for Kentucky for the Na- 
tional Liberty. He will have his head- 
quarters in Louisville where he will suc- 
ceed the late Capt. Robert B. Morrow. 
Mr. Mellor received his early training in 
fire insurance with various rating and 
inspection bureaus, and for the last sev- 
eral years has traveled Kentucky for 
one of the large fire insurance compa- 
nies. During the present year he has 
been underwriting manager for the Ed- 
ward J. Miller Agency in Louisville, 
which represents the National Liberty. 
He leaves that post to take up field 
work. 


CASE UNDER U. & O. POLICY 


U. S. Court of Appeals Reverses Deci. 
sion Where Local Agent Forgot to 
Transfer Ownership 


The United States Circuit Court of 
Appeals, sitting at Richmond, Va., las; 
week, reversed a decision of a lower 
court which had directed a verdict for 
a fire insurance company on a use and 
oecupancy: policy «claim and ordered a 
retrial. The case was that of Hutchings 
and Pratt, two partners, of Sumter, 
S. C., against the Caledonian for recoy- 
ery under a U. & O. policy providing 
payment of $200 a day. After a loss 
which occurred August 24, 1927, the in- 
surer denied liability on the ground that 
the policy was voided because of change 
of ownership of the property insured 
from Hutchings individually to the part- 
nership after the policy was issued. 

Three fire policies and one use and 
occupancy policy were issued before the 
partnership was formed, but the agent 
who wrote the business transferred the 
fire policies at the time ownership in the 
property changed. However, he forgot 
to do the same with the U. & O. cover. 
The U. S. Circuit Court of Appeals held 
that the lower court erred in refusing 
to allow the plaintiffs to introduce evi- 
dence to reform the contract so that the 
true intent and meaning of the parties 
to the contract might be shown. 








CENTRAL BUREAU REPORT 

In his latest report to the New York 
State Insurance Department on_ the 
credit evil, Benjamin Mowry, manager 
of the Central Bureau in New York, 
shows that excellent progress was made 
this last May in lessening the amount 
of “free insurance” in both the fire and 
casualty lines, compared with the situ- 
tion as it existed in May, 1928. The 
report shows that this May there were 
8411 fire entries, with a total of $3827/ 
earned premiums unpaid and about 4; 
375 casualty entries, with a_ total o 
$94,217 earned premiums unpaid. These 
unpaid bills were taken up with the 
brokers involved and nearly 2,000 let 
ters sent out in the move to collect the 
funds due the fire and casualty compa 
nies. The names of 72 brokers hav 
been sent to the State Insurance De 
partment for failure to answer_ the 
queries of the Central Bureau. These 
brokers will have to appear before the 
Complaint Bureau of the Insurance De 
partment at 111 John street to_ explain 
why they have failed to explain ther 
negligence in collecting earned pre 
miums. 





CECIL BETHUNE RE-ELECTED 

Cecil Bethune of Ottawa was re-elected 
president of the Ontario Fire Casualty 
Agents’ Association at its annual meetilg 
at the Royal York Hotel in Toronto 
last week. The eight vice-presiden!s 
were re-elected also and two more, }. 
Teskey, Port Arthur, and C. T. Kerby, 
Ottawa, were added. J. A. N. Meret 
of Ottawa, W. E. Tinsdale of Winds 
R. H. Best of Hamilton, S. W. Kent r 
Paris, H. F. Ketcheson of Belleville - 
J. C. Young of Oshawa were added " 
the council. 





GERMANIC FIRE AGENT an 

The Germanic Fire has planted wi 

the H. V. Godbold Co. agency _ 
mond,’ Va. Other companies in the he 
fice are the Buffalo and the Peopl! 
Fire of Frederick, Md., both also a 
board companies. The Germanic nd 
has two connections in Richmond, oe 
also planted with the Duke A. Puind 
agency of that city. 














M. F. RIX STATE AGENT. 
Merton. F. Rix has been appt 
state agent for eastern Massachutt 
and Rhode Island for the Sco 
Union & National to succeed George 
McCarthy. Mr. Rix and an assis 
to be named in the near future ri 
have their headquarters at 40 >" 
street, Boston. 
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Globe & Rutgers 


FIRE INSURANCE COMPANY 
111 William St., New York City 





Le > 8) 


JANUARY Ist, 1929 
ASSETS 

















LIABILITIES 
Bonds and Mortgages $ 151,234.90 CS oe St $ 7,000,000.00 
U.S. Liberty Bonds 505,000.00 
Government, City, Railroad and ae sic ola 
other Bonds and Stocks 86,471,541.50 Reinsurance Reserve ....................-... 24,332,695.62 


Cash in Banks and Office................ 3,471,419.30 Losses in Course of Adjustment...... 10,300,032.00 
Premiums in Course of Collection... 7,356,287.74 


Interest: Acereea 225,533.04 Commission and other Items............ 7,800,000.00 


Reinsurance Recoverable on Paid Reserve for Taxes and Depreciation 11,505,000.00 
Losses ee 9,628.96 














| 98,190,644.96 $98,190,644.96 


SURPLUS TO POLICY HOLDERS. _____- $44,252,917.34 


Losses settled and paid since organization over $242,000,000 Losses seltled and paid 1928 . . $17,030,337.70 


ISSUES POLICIES AGAINST 


Fire, Marine, Tornado, Earthquake, Flood. Hail, Explosion, Riot and Civil Commotion. 
Sprinkler Leakage, Inland Marine Transportation, Parcel Post, Automobile, 


Aviation Insurance 


Agents in Canada, Manila, Shanghai, London and Principal European Cities 





E. C. Jameson, President 
Lyman Candee, Vice-President A. H. Witthohn, Secretary 
W. H. Paulison, Vice-President A. G. Cassin, Secretary 
J. H. Mulvehill, Vice-Pres. and Secy. J. L. Hahn, Assistant Secretary 
J. D.. Lester, Vice-President Scott Coleman, Assistant Secretary 





Progress since. Consolidation in 1899 




















Assets Reserves Surplus 
Dec. 31, 1899 $529,282.59 $66,832.54 $3,038.94 
Dec. 31, 1910. 5,255,362.12 1,936,224.86 2,365,363.37 
Dec. 31, 1920 42,765,374.55 16,593,764.16 11,361,311.89 
Dec. 31, 1925 67,922,096.58 20,265,572.73 24,161,943.85 
Dec. 31, 1927 80,193,738.67 21,794,727.64 29,514,599.03 
Dec. 31, 1928 98,190,644.96 24,332,695.62 37,252,917.34 
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GREAT AMERICAN CAPITAL 
To Be Increased Sean $16,000,000 to 
$17,000,000 to Provide Stock in 
Detroit F. & M. Deal 





The Great American is increasing its 
capital from $16,000,000 to $17,000,000, the 
additional stock to be used to complete 
the deal for the stock for the Detroit 
Fire & Marine, where control cf that 
company passes to the Great American 
group. A special meeting of stock- 
holders of the Great American has been 
called for November 14 to take action 
on the stock increase. The basis for 
the interchange of stock is ten shares 
of Great American stock for every four 
shares of Detroit Fire & Marine stock. 
The latter company has a capital of 
$1,000,000 of 10,000 shares of $100 par 
value each. 

Commenting upon the acquisition of 
the Detroit F. & M., President W. H. 
Koop of the Great American says in a 
notice to his stockholders: 

“The advantages of increasing the busi- 
ness of the company by acquiring con- 
trol of other insurance companies in dif- 
ferent parts of the country were pointed 
out to you in the early part of the year, 
when you authorized an increase in our 
capital structure in connection with the 
formation of a holding company for that 
purpose. The companies which have 
heretofore been acquired by your com- 
pany have all contributed materially to 
the underwriting profit of your company, 
and they have also yielded substantial 
profits on their investments, so that, at 
the present time, the market value of the 
capital stocks of those companies held 
by your company is, in round numbers, 
more than $5,000,000 greater than the 
book value, at which, under the law, it is 
obliged to carry them in its annual state- 
ment.” 





GUARDIAN FIRE DIVIDENDS 


Directors of the Guardian Fire of New 
York last week declared a special divi- 
dend of $1 a share on the 150,000 shares 
in addition to the regular quarterly divi- 
dend of fifty cents a share. This will 
make total dividend disbursements for 
1929 of $3 a share, equal to 30% on the 
outstanding capital of $1,500,000. The 
Guardian was organized in 1926 with an 
original investment of $2,000,000. An ad- 
ditional $1,000,000 was paid in in each 
of the two following years. The divi- 
dends just declared will be paid Novem- 
ber 1 to stockholders of record October 
23. The Guardian had total assets as 
of June 30 of $9,512,444, an increase of 
$1,599,366 for the first half of the year. 
The voluntary reserve for contingencies 
is $2,000,000, an increase of $750,000, and 
the surplus to treatyholders is $4,124,- 
526, a gain of $439,313. 





REVIVE ASS’N FOR WALKER 
A group of New York city agents and 


brokers have revived the Insurance 
Agents and Brokers Association for 
James J. Walker for Mayor. This as- 


sociation was formed in the mayoralty 
campaign four years ago to support the 
present mayor in his fight for office. 
Herman A. Bayern is president of the 
association. The county chairmen in- 
clude Max Marx for Manhattan, Ray 
Korndorfer for the Bronx, Robert M. 
Keleher for Brooklyn, Eugene E. Navin 
for Queens and T. Franklin Hogan for 
Richmond. 


Find Old Fire Policy Leaflet 


Cites Fire Insurance Rates in Effect in Great Britain in 1685; Even 
Then Rate Discounts Were Given For Four, Seven and Eleven 
Year Term Policies; $2 Annual Rate For Brick Buildings and 
$4 For Frame Structures 


The copy of a fire policy tssued by the 
“Insurance Office” in 1682, which was 
recently published in the London 
“Times,” has prompted E. L. Nanson to 
send to the same paper the following 
particulars from a leaflet issued by the 
“Insurance Office” in 1685, which gives 
details of the rates at that date. From 
the figures given in the leaflet, it is evi- 
dent that the office had, in its brief ex- 
perience, found that the rate of premium 
referred to in the policy of 1682 was in- 
sufficient. The leaflet reads as follows: 

“A TABLE 
of the INSURANCE OFFICE at the 
Back-side of the Royal Exchange, 
shewing 

The premium or rate of insuring an 
Hundred Pounds on a Brick-House is 
eight shillings for one year (and double 
for Timber), and so in proportion for 
a lesser sum; and because the Office (to 
avoid trouble) doth not insure for a 
lesser term than four years. The dis- 
count for paying down the money is 
after this rate; Three years and a 
Quarter is paid for four years insurance; 
five for seven; seven for eleven; The 
money insured on the House is to be 
paid as often as the House is burnt, or 


demolished, within the term insured. 
But if damaged, then to be repaired at 
the charge of the Office. 

“There are Ground-Rents setled on 
Trustees, to make good the losses; to 
the value of Two thousand six hundred 
pounds per annum, and the Title and 
Conveyances were setled and approved 

“Sir Francis Pemberton, Sir Robert 
Sawyer—Attorney General, Sir Edmund 
Saunders late Lord Chief Justice, and 
Sir William Jones (since deceased); Sir 
Francis Winnington, Mr. William Will- 


iams, Mr. John Mosyer, and Mr. 

Polyxfen. ‘ 
“The names of the Trustees which ac- 

cepted the Trust are:—Sir Michael 


Heneage, Sir William Warren, Sir Rich- 
ard Haddock, Sir Peter Rich, Sir Sam- 
uel Dashwood, Knights; William Thomp- 
son, George Bradbury, Anthony Sturt, 
Edward Maynard, Esquires; Mr. Ralph 
Hartley, Mr. Nathaniel Hawes, and Mr. 
Rowland Ingram. 

“Printed by Tho. Milbourn, in Jewen 
Street, for the Gentlemen of the IN- 
SURANCE OFFICE on the Back-side 
of the Royal-Exchange, were these 
Papers are to be had Gratis, 1685.” 








COINSURANCE CASE IN VIRGINIA 

The petition of Henry Taylor, Jr., of 
Virginia, trustee of Mrs. Eliza, W. B. 
Wickham, asking for insertion of a rider 
in policies issued by the Liverpool & 
London & Globe and the Queen prac- 
tically relieving the petitioner of the ob- 
ligation of complying with provisions of 
the 75% coinsurance clause with respect 
to a warehouse property in Richmond, 
Va., covered by the policies has been 
dismissed by the Virginia State Corpo- 
ration Commission with which it was re- 
cently filed by State Senator Henry T. 
Wickham, counsel for the trustee. In 
explaining that the petition was dis- 
missed without prejudice, Senator Wick- 
ham said following a conference with 
Samuel W. Zimmer, attorney for the 
Virginia Insurance Rating Bureau, which 
objected to insertion of the rider in the 
policies, that instead of pressing the 
matter before the commission he had de- 
cided to let it remain in status quo pend- 
ing a decision by that body affecting 
practically the entire fire rate structure 
which is expected to be given at an 
early date. 





ERNEST H. BOYNTON DEAD 

Ernest H. Boynton, president of the 
prominent Perth Amboy, J., local 
agency of Boynton Bros. & Co., died 
suddenly last Thursday following a 
heart attack. He was fifty-one years of 
age and had apparently been in good 
health. He was a partner of Fred. J. 
Cox, past president of the National As- 
sociation of Insurance Agents, and was 
well-known and popular in New Jersey 
insurance circles. He had been in in- 
surance for more than thirty years and 
his agency represents a large number of 
leading fire and casualty companies 
Mr. Boynton is survived by his widow 
and four sons. Funeral services were 
held Sunday at his late residence in 
Woodbridge, N. J. 





JOSEPH POWELL RETIRES 


After a most interesting business 
career which commenced in 1872, Joseph 
Powell, one of the general managers at 
the home office of the Commercial Union 
of London, will retire at hisown request 
from that position on December 31, 1929. 
He has been elected a member of the 
board of the company from January 1, 
1930. Mr. Powell was appointed gen- 
eral manager of the Union Assurance 
Society in 1901, and when the Union 
Assurance became affiliated with the 
Commercial Union he was appointed 
deputy general manager of the latter, 
later succeeding E. Roger Owen as gen- 
eral manager. 





Soviet Insurance 


(Continued from Page 1) 


London. The other is a Berlin com- 
pany. 
Farm Insurance 

The report shows that the Gosstrach 
is now insuring twenty millions of sep- 
arate farms which makes it “the largest 
field in the world by one insurance or- 
ganization. It insures 37,000,000 heads 
of cattle; and 13,000,000 heads of horses, 
camels and asses against murrain.” 

The number of farms insured is 90%; 
number of cattle 84.2%; 
horses, asses and camels, 83.8%. 

The Three Forms of Insurance 

The Gosstrach operates all lines of in- 
surance with the exception of social in- 
surance. There are three forms of in- 
surance practiced by the Gosstrach; ob- 
ligatory, faculative and voluntary. They 
are described by the Gosstrach as fol- 
lows: 

“(a) Obligatory Insurance may be de- 
fined that certain objects (buildings, 
corn, horned cattle and horses) belong- 


number of. 


ing to private owners, must be insured 
for definite insurance sums fixed before. 
hand at the beginning of each insurance 
period. 

_ “Besides, from 1928-29 this oblizatory 
insurance against fire was extenied on 
certain conditions to village schools and 
hospitals (with inventories) and was 
carried out at the full value of the ip. 
sured property. 


“(b) Faculative Obligatory Insurance 
chiefly covers state property and then 
only in so far as it is given over for 
use to a third person—on hire or other- 
wise. In the interests of the state this 
property is liable to obligatory insurance 
for the whole term of hire at full value 
at the cost of the tenant. 


“(c) Voluntary Insurance is trans. 
acted by Gosstrach on general conditions 
of the insurance contracts, concerning 
objects not liable to obligatory  insyr- 
ance (property belonging to the state 
and exploited by state undertaking 
household movables), and objects liable 
to obligatory insurance; in the last case, 
these objects are insured for a sum not 
covered under obligatory insurance. 


“All insurances of life, fidelity, trans- 
port and accident are transacted as vol- 
untary.” 

Obligatory Insurance 
_In discussing obligatory insurance the 
Gosstrach says: 

“1. General characteristics.  Obliga- 
tory insurance is most widely spread in 
country areas. However, town buildings, 
belonging to private individuals as well 
as the crop and live stock of the latter 
are also covered under this insurance, 
Since 1928 obligatory insurance was ap- 
plied to the fishing fleets of the Cas- 
pian Sea. 


“Each province and district receives 
a fixed standard of insurance values and 
tariffs for obligatory insurance, which 
standard is fixed each year by law. This 
standard is fixed at 1/3, 2/5 of the value 
of peasant holdings, harvests per hec- 
tare, and value of live stock per head, 
according to local prices. However, rural 
buildings are insured at rates not less 
than 40% of their value. These insur- 
able properties are registered and held 
as insured according to the fixed stand- 
ards independent of the time of pay- 
ment of premiums. 


“Obligatory insurance against fire al- 
ready existing in Russia before the wat 
was introduced in 1924-25 over the whole 
territory of the U. S. S. R. with the 
exception of some very far-distant 
points. Obligatory insurance of crops 
against hail and live stock against mur 
rain and of fishing fleets is only trans- 
acted by Gosstrach in those provinces 
and districts where the local authorities 
passed a resolution that they were 1 
favor of the same. 


“Obligatory fire-insurance in towns § 
carried out in a somewhat different way. 
Dwelling houses are separately value 
and insured at 50% of their cost, but 
not for more than 2,500 roubles, am 
those costing 200 roubles and _non-li- 
habited buildings worth 50 roubles at 
insured at their full value. However, 
above standards may be raised for 
dividual towns, by the decree of the t 
publican governments. At the same 
time live stock in towns are insured 
the same basis as in rural districts. 

“2. Expansion of obligatory insurance 
Gradually extending, obligatory inst 
ance at the present time has reach 
very considerable dimensions.” 
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Marine Union Seeks 
Means Of Reducing 
Cut Rate Competition 


VIENNA CLAUSE COMPROMISE 





Rinman, Schues and Smeesters Present 
National Viewpoints on Binding 
Rate Agreements 





The recent convention of the Interna- 
tional Marine Insurance Union at Vien- 
na had for its central theme, outside of 
discussion of the proposed franchise 


clause and the reasons for the failure 
of its adoption by marine insurance mar- 
kets, proposed ways and means for lim- 
iting unreasonable competition in vari- 
ous markets of the world. Those who 
attended the convention at Vienna ex- 
pressed themselves in frank terms to 
the effect that too many marine com- 
panies and individual insurers were en- 
tering outside markets and grabbing off 
business at rates far below what the 
local underwriters themselves considered 
the base rates. As a consequence most 
of the world’s marine markets are suf- 
fering. from excessively low rates. 

There were not as many representa- 
tives from England at Vienna as had 
heen expected but there was a large 
delegation from France which sought 
the adoption of a binding agreement to 
curb competition. The aims of the 
French were set forth in a statement by 
M. Smeesters, published in last week’s 
issue of The Eastern Underwriter. The 
resolution which was. finally adopted by 
the convention did not go as far as the 
French and many other interests sought 
but was a compromise. The text of this 
resolution, embracing the Vienna clause, 
has already been published in these col- 
umns. , 

Axel Rinman, president of the Union, 
in his opening address to the convention 
spoke at length on the subject of dis- 
astrous competition in marine insurance. 
Here are some of his statements: 


Binding Agreements Difficult 


“In my opinion the weak point is hard- 
ly to be sought in the Union’s program 
or in its policy as such. The weak point, 
I am afraid, is to be sought in the fact 
that it is so infinitely difficult in ma- 
rine insurance to bring about interna- 
tional agreements imposing upon the na- 
tional markets and individual companies 
obligations which are bound to handi- 
cap them in competing the free market. 

“This becomes still more apparent if 
one considers how utterly hard it is even 
for local markets to accomplish anything 
in the way of binding agreements. The 
free market, the mutual distrust, the 
many false rumors, the ignorance, all 
work together to put stumbling blocks 
in the path of the local associations. 
And these stumbling blocks are multi- 
plied in the path of the International 
Union. 

“There will thus always be—as it al- 
ways has been—a wide gulf between 
what we would like to be able to do 
and what we really believe we can do. 

“Guided by their experience and real- 
izing their responsibility for the welfare 
of the Union, the ‘leaders have thought 
it advisable to draw as distinct lines as 
possible for the undertakings of the 
Union without losing sight of the ne- 
cessity of watching the chances, if any, 
of extending the scope of its operations. 

“Well, now, speaking of constructive 
matters, I honestly believe that real im- 
provements both in regard to rates and 
conditions are within reach in every 
market if we could only make up our 
minds to do just one single thing warm- 
ly recommended by this Union. 

“I am referring to the resolutions of 
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last year’s meeting, known as the rec- 
ommended agreement on affaires de- 
placees. If we could only just force our- 
selves to act according to these recom- 
mended rules we would beyond every 
doubt soon be witnesses to substantial 
improvements. 

“It will be one of the proudest days 
in the history of this Union when we 
have got so far that we are prepared 
to convert these recommended rules into 
compulsory Union agreements framed as 
follows, for instance: 

“1. The members of the Internation- 
al Union bind themselves never to write 
risks outside the domicile of the assurer 
(affaires deplacees) without having first 
made necessary inquiries with a view to 
avoiding competition with local rates 
and conditions. 

“2. The members of the International 
Union bind themselves to instruct their 
agents abroad not to compete with local 
rates and conditions and to induce them 
to become members of local associations. 


“Although, obviously, no one can ex- 
pect such agreements to become water- 
tight, they would go a long way to guard 
the local markets against destructive 
foreign competition. Already now— 
though only recommended rules—they 
have had a noticeably beneficial effect 
in various markets, while the British 
Agency Control Agreement certainly has 
contributed to this satisfactory result. 

“Such is the situation and if it were 
not so exceedingly grave one would 
be tempted to call it ridiculous. 

“Recurring, however, just for a mo- 
ment to the suggested remedy, which 
was so warmly and so ably recommend- 
ed by Mr. Bonger in’ his speech on af- 
faires deplacees at the Scheveningen 
meeting in 1926, I am sure we all clear- 
ly see that the main trouble in all mar- 
kets, and especially in the smaller mar- 
kets, is the fear of foreign competition. 
If this fear could be removed or at least 
lessened the local markets would soon 
find it possible to improve their own 
business. And a good example set by 
one market would soon be followed by 
another. 

“It cannot be denied that in the eyes 
of by-standers underwriters are more 
and more becoming a peculiar lot. In 
every line of business bad years may 
be encountered but in marine insurance 
only bad years seem to be experienced 
and the responsible leaders, though ut- 
terly annoyed, do not seem capable of 
taking the necessary steps to put the 
business on a paying level. 


Rates Must Be Increased 
“There can be no doubt in the mind 
of any underwriter present at this meet- 
ing that the rates must be increased 
both for hull and cargo. And yet, espe- 


cially in respect of cargo, the rates are 
steadily going down. 

“T do not overlook the fact that there 
are local markets so big that the prob- 
lem under discussion becomes more com- 
plicated than it does for the smaller 
markets. The internal competition in 
such markets, no doubt, faces the un- 
derwriters with great difficulties which 
in no way would be overcome by means 
of an agreement on affaires deplacees. 
But these markets are so powerful that 
they might be expected to find a rem- 
edy for themselves as far as their home 
business is concerned. 

“Gentlemen, before I sit down please 
allow me to recommend yet another 
means of remedy. I am sure it would 
prove a great advantage if the various 
markets were communicating more free- 
ly and more frequently with each other 
as regards rates and conditions. It is 
one of the most important tasks of the 
International Union to facilitate such in- 
tercourse. 


“T have had to deal with quite a num- 
ber of cases where the lack of such mu- 
tual touch has led to absolutely unnec- 
essary rate-cutting or to acceptance of 
disagreeable conditions; cases where one 
market out of ignorance or on account 
of false rumors has spoiled the business 
for itself and for other markets. Let 
us try and put an end to this inexpedi- 
ent and unprofitable method of doing 
business.” 


Walter Schues on Rate Agreements 


Walter Schues, chairman of the Ger- 
man Marine Insurance Committee, said 
in part: 

“The difficulty, not to say the hope- 
lessness, of improving the German ma- 
rine insurance business by direct pre- 
scriptions, has led the German Union 
of Marine Insurance to examine in Bad- 
en-Baden whether it would not be better 
to bear an influence on the reinsurers. 
A small part of German business seems 
to be going towards an improvement 
at the time being. The commissions 
had been allowed to reach an unlimited 
height because most’ companies are re- 
insured on net basis. With a view to 
putting a bar to this practice, the ma- 
jority of German marine insurance com- 
panies have issued a declaration to the 
effect that as from January 1, 1930, they 
would only deduct a small percentage 
when forming net premiums. This de- 
cision has given the impulse for the pro- 
posal submitted by the reinsurance com- 
mittee. 

“The chairman has told you that the 
greatest efforts should be made towards 
avoiding affaires deplacees. I do not 
think it will be possible to bririg about 
such a binding even in the coming years. 
Not because there is a lack of good will 
but because the situation in the vari- 
ous markets is, after all, too varied, and 
a binding agreement would therefore not 
be of equal importance for all of them. 
But a treaty that favors one party and 
gets the better of the other bears in it- 
self the germ of death. Therefore, we 
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propose you to insert a clause in your 
reinsurance treaties which does not go 
so far as that but yet compels the dj- 
rect insurer to enter into a discussion 
with the reinsurer.” 


Smeesters Gives French View 


To the proposal for the Vienna Re- 
insurance Clause, M. Smeesters said on 
the floor of the convention, giving the 
French viewpoint: 

“Tf I take the word before you it is 
not to give you more ample explana- 
tions on the mechanism of the clause 
which the Reinsurance Commission pro- 
poses you to adopt, for the €xpose made 
by Mr. Schues was of the gréatest clear- 
ness in this respect. I only would like 
you to know the opinion of French un- 
derwriters on the subject in just a few 
words. 

“In°-the remarkable address delivered 
by our distinguished chairman, Mr. Rin- 
man, he alluded to an article which was 
published in the paper, ‘Fairplay,’ which 
reproaches the International Union of 
Marine Insurance of not following a 
‘constructive policy.’ I think, gentlemen, 
that this is a unique occasion for prov- 
ing the contrary, although the clause 
you wish us to accept is little in com 
parison to what French underwriters had 
hoped to obtain as a remedy against the 
disastrous consequences of the accepta- 
tion ‘affaires deplacees.’ 

“We should have liked the decision ar- 
rived at last year in Baden-Baden un- 
der the title of ‘recommendation’ to ap- 
pear this year under the title of ‘de- 
cision’ with a binding character. We 
had to give up these hopes but we find 
a palliative in the clause which would 
have to be inserted in future in the re- 
insurance treaties. 

“I would recall to those whom this 
clause may frighten that it does not bind 
the members of the Union and that 
moreover they are at liberty to make 
slight modifications in the wording ac- 
cording to the needs of their business. 
but it is desirable that none of us should 
deviate, at least of the spirit, in which 
this clause was framed and worded. 

“You see, gentlemen, that what Mr. 
Schues proposes in the name of the 
reinsurance commission in accordance 
with the executive committee is little if 
we think of what ought to be done, but 
we firmly hope that this will be but the 
first step on the way we should inde- 
fatigably pursue if we want to—and all 
of us do—arrive at definitely destroying 
the evil which is the plague of marine 
insurance and which is called ‘les af 
faires deplacees.’” 





MARINE PRIZES AWARDED 


Hendon Chubb, head of Chubb & Son, 
presented the marine insurance prizes 
at the opening class last week of the 
marine insurance lectures of the Insur 
ance Society of New York to the stt 
dents who passed with the highes! 
marks the examinations given earlie! 
this year. First prize went to Walter 
J. Reinsdorf of Tohnson & Higains: 
second prize to Thorn Birdseye of the 
American Marine Insurance Syndicates 
and third prize to Henry L. DeRham 
of-Chubb & Son. 





BUY IN MARINE DISTRICT 

C. B. Richard & Co., members of the 
New York Stock Exchange, have ad 
chased the two four-story buildings ® 
13-15 South William street, which ™ 
through to Stone street, from the Amer 
ican & Foreign Insurance (0. bse 
properties are close to the new home © 
Lehman Bros. and the Citv Bank Farm 
ers Trust Building, now being erect? 





HUDSON IN MARINE FIELD 


The Hudson of New York has enter 
the ocean and inland marine field on ba 
Pacific Coast and will operate in| 


field through Edward Brown & ier 
Pacific Coast yeneral agents oo 


company. For several years the 
son has done no marine underwr 
at all. 
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CASUALTY AND SURETY 





Interest Karnings As Rate-Making 


Factor Now Up For Discussion 


Oklahoma A. G. C. Agitating for This Principle; Under Discussion 
Recently at Executive Committee Meeting of National Bureau 
of Casualty & Surety Underwriters; Views of 
B. D. Flynn Recalled 


As indicated in The Eastern Under- 
writer last week on the “Big Bill” page 
an effort is now being made to have 
the National Bureau of Casualty & 
Surety Underwriters recognize inter- 
est earnings on invested reserves as a 
factor in casualty rate-making. Not only 
was this one of the important topics 
discussed by the members of the Cana- 
dian commission while here a few weeks 
ago in conference with A. W. Whitney 
and L. L. Hall of the Bureau and other 
departmental officials but the subject 
was brought up for discussion at the ex- 
ecutive committee meeting of the Bureau 
a fortnight ago. 

Oklahoma A. G. C. Agitation 


Bringing the matter to a head is the 
stiff opposition put up by the Oklahoma 
branch of the Associated General Con- 
tractors before the insurance board of 
that state a short time ago against cer- 
tain proposed rate increases in compen- 
sation and liability insurance which had 
been requested by the National Council 
on Compensation Insurance. Declaring 
that the present rates were excessive, 
unjust and should be reduced instead of 
increased, the A. G. C. called for (1) a 
hearing on the subject and (2) detailed 
information from companies writing these 
lines in Oklahoma as to their methods of 
operation, based on a five year period. 

It was evident that the A. G. C. Okla- 
homa branch looked upon company in- 
terest earnings as a factor which should 
be taken into consideration in rate- 
making. The specific questions which 
centered on this subject follow: 

(a) How, and in what manner, and in 
what securities the capital, surplus and 
undivided profits of the company are 
now and have been invested, and the 
amounts; (b) the amounts earned upon 
the capital, surplus and undivided profits 

tom investments and all other sources; 

(c) the amounts and kinds of the va- 
tous reserves, funds and properties of 
tvery kind of each of said companies; 

d) how, and in what manner and in 
what securities, said reserves, funds and 
Properties of every kind are now and 

ave been invested, and the amounts; 

(ec) the amounts earned upon the re- 
Serves, funds and properties of every 

Ind, from investments and all other 
other sources, 

Not a New Subject 


R.. Problem of interest earnings as 
eae raking factor is not a new one; 
pal it has been a subject of dis- 
off om by underwriters and supervising 
aa for some years past. Up until 
Pa It has not made much headway be- 
* Het roushout past discussions there 
$ been a good deal of vagueness and 


confusion—possibly due to a wrong ap- 
proach of the problem. 

In life insurance interest earnings are 
an important factor in the making of 
rates. The contract ordinarily runs for 
a long term of years and interest earn- 
ings during the life of the policy must 
necessarily be taken into consideration 
in building the rates. Casualty contracts, 
on the other hand, are ordinarily writ- 
ten on the one -year term plan and claims 
are generally. liquidated within a short 
time after they are incurred. 

Benedict D. Flynn, Travelers actuary. 
who has made a study of the subject and 
read a paper on it before the Casualty 
Actuarial Society a few years ago, stated 
at that time that interest earnings should 
be regarded as a small but necessary 
margin of safety in rates. His paper 
gave a fair treatment of the problem and 
although his views were not entirely fa- 
vorable to the injection of the principal 
into rate-making, they are interesting to 
refer to at this time when the subject 
is in the limelight again. 

Investment vs. Interest Earnings 

Mr. Flynn took up first what part of 
the financial earnings of a company 
should be considered in making rates. 
He said it had been claimed by some 
that a share of investment earnings 
rather than interest earnings should be 
credited to policyholders. On this point 
he emphasized: 

“Investment earnings of a company in 
a particular year are made up of (a) 
interest earnings—including dividends 
and rents and (b) gain or loss from sale 
of securities during the year. Appre- 
ciation or depreciation in security hold- 
ings is, of course, no part of investment 
earnings unless the appreciation or de- 
preciation is realized by sale of securi- 
ties. The only part of investment earn- 
ings which can be considered as a pos- 
sible credit to the policyholder is inter- 
est earnings. The stockholders run the 
risk incidental to appreciation or depre- 
ciation of securities and therefore any 
gain or loss from sale should go to their 
account. If stockholders of an insurance 
company guarantee a certain rate of in- 
terest to the policyholder on his pre- 
mium, the surplus of the company must 
stand the strain of fluctuation in value 
of securities or loss through sale—just 
as in the case of a savings bank which 
guarantees a certain rate of interest on 
deposits.” 

Mr. Flynn thought that it was con- 
fusing to regard interest earnings on re- 
serves as belonging to policyholders, his 
feeling being that inasmuch as interest 
can only be earned upon premiums after 
they have been paid, the part of the total 
reserves of a company in its annual 

(Continued on Page 42) 











neral Accident 


FIRE AND LIFE 


‘ ASSURANCE CORPORATION, Lid. 

















Bay State Urged to Use 
Cost Statistics on Rates 


PLAN OF LT. - GOV. YOUNGMAN 





State Auto Commission Gets His Pro- 
posal For Card Index of All Claims; 
W. H. Bennett At Hearing 
That the special state commission cre- 
ated by the Massachusetts legislature to 
study the compulsory automobile liability 
law is making progress in its investiga- 
tion of the situation is indicated by the 
number of ideas already received of a 
constructive nature. The most recent 
suggestion is for supplementary legisla- 
tion to provide for a card index cost 
system which would be the basis for 
rate-making. Suggested by Lt. - Gov. 
Youngman, the plan provides that every 
time an insurance company pays a claim 
it will have to supply to the Massachu- 
setts insurance department the following 
information which will be transcribed on 

index cards: 

(1) Name of the person who had the 
policy; (2) year of the policy; (3) city 
or town of his residence or where his 
car was garaged; (4) statement whether 
he had a policy to cover property dam- 
age; (5) name and address of the per- 
son who was hit; (6) who did the hit- 
ting; (7) amount of damages paid by 
the insurance company; (8) whether the 
same was for personal injury or for 
death; (9) amount of property damage, 
if any, paid; (10) to whom the money 
was paid; whether to person injured or 
to an attorney; (11) the date of the ac- 
cident; (12) the date when the money 
was paid; (13) the place of the acci- 
dent. 

Advantages of the Plan 

In commenting on the card 
method Lt.-Gov. Youngman said: 

“These cards could be cross-indexed 
and classified according to the residence 
or place where the car is garaged, and 
also according to where the accidents 
occurred. 

“This would help to keep down rates 
which many cities and towns claim are 
unjust and would enable the companies 
through the insurance department to 
take reckless drivers off the roads by 
refusing to insure them. 

“T don’t believe the public would com- 
plain that compulsory automobile insur- 
ance rates were unjust if the automo- 

(Continued on Page 41) 
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PIERSON JOINING GLOBE IND. 





Starts As Automobile Manager in N. Y. 
Office on November 1; Formerly 
With Mass. Bonding Here 


A. L. Pierson, Jr., is resigning his post 
as liability department manager in the 
New York office of the Massachusetts 
Bonding to join the Globe Indemnity on 
November 1 as manager of its metropoli- 
tan automobile department succeeding F. 
W. Bender. Mr. Bender resigned to join 
the Consolidated Indemnity. 

Mr. Pierson, a Harvard graduate and 
active as an ice hockey player on the 
St. Nicholas club team last year, has 
been with the Massachusetts Bonding 
for the past eight years. He spent his 
first months at the home office and was 
then transferred to New York City 
where he has handled the metropolitan 
liability department creditably. During 
the war he was a second lieutenant with 
the 59th Pioneer Regiment and saw ten 
months’ service abroad. 

Succeeding him’in the Massachusetts 
Bonding is F. S. Dubrey who comes from 
se C. O’Brien Brooklyn brokerage of- 

ce. 





TO VOTE ON CAPITAL INCREASE 


Southern Surety Calls Stockholders’ 
Meeting for Oct. 31; $3,000,000 
Capitalization Recommended 
Stockholders of the Southern Surety 
of New York at a special meeting called 
for October 31 are to vote on an in- 
crease in the company’s capital from 
$2,500,000, consisting of 250,000 shares of 
$10 par, to $3,000,000 consisting of 300,- 
000 shares of $10 par. This increase is 
recommended with a view to keeping the 
capitalization of the company on a par 
with the rapid development of its busi- 
ness throughout the country. The busi- 
ness has shown an increase of about 
43% since the first of this year. 





OPPOSE INSTALMENT PAYMENTS 

The Ontario Fire & Casualty Agents’ 
Association, meeting last week at Toron- 
to, unanimously went on record in op- 
position to the instalment plan of paying 
premiums. 





BROADER AVIATION POLIG@Y 

The Independence Indemnity is now 
issuing a broader aviation policy which 
has removed all ambiguous clauses. 
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Commonwealth Casualty 
Buys Ohio Company 


THE AMERICAN GUARANTY 





Merger Details To Be Announced Soon; 
Second Company To Be Acquired 
By Philadelphia Concern 





The Commonwealth Casualty of Phila- 
delphia has purchased the controlling in- 
terest in the American Guaranty of Co- 
lumbus, Ohio, according to an announce- 
ment this week by E. W. Cook, vice- 
president and general manager of the 
Commonwealth. A merger of the two 
companies is planned, the details of 
which will be released in the near future. 

The American Guaranty, originally 
known as the Equitable Casualty & Bank 
Depositors’ Guarantee Co., was formed 
in 1912 and took its present title a year 
later. It has a present capital of $215,- 
000; assets in excess of $500,000, and a 
premium income in 1927 of $309,890, and 
in 1928 of about $700,000. Since Decem- 
ber, 1927, the company has been identi- 


fied with the Smith-Lawson-Coambs | Co. 
Its president is J. 


interests of Chicago. 
B. Coambs of that firm. 


The purchase of the American Guar- 


anty is the second consummated by the 
Commonwealth Casualty within the past 
two months, the plate glass business of 
the Calumet Casualty having been taken 
over recently. The premium income of 
the latter company amounted to $130,- 
000 annually and was composed entirely 
of plate glass business. 

The Commonwealth Casualty, which is 
the oldest Philadelphia casualty com- 
pany, is said to be enjoying the most 
prosperous year in its history. 





$65,000 ACCIDENT SUIT 

The settlement of an accident suit for 
$65,000 by the New York, New Haven 
& Hartford Railroad last week created 
interest in insurance circles for the rea- 
son that this is the largest award for 
accident injuries granted by the Supreme 
Court in Westchester county in fifteen 
years. 

W. K. Craft, employed by the railroad 
company as a brakeman, received injur- 
ies at Holyoke, Mass., in 1927 which re- 
sulted in a broken spine and nervous 
breakdown. He was sent to Hot Springs 
by the company after the accident. He 
sued and was given a verdict for $100.- 
000 but on the appeal of the New York, 
New Haven & Hartford this has been 
reduced to $65,000. 


GENERAL ACCIDENT IN SESSION 





150 Agents Welcomed to Big Celebra- 
tion By Richardson and Norie- Miller; 
Social and Business Features 


The celebration commemorating the 
thirtieth anniversary of the entrance into 
the United States of the General Acci- 
dent opened yesterday morning at the 
Bellevue-Stratford Hotel, Philadelphia, 


with some 150 agents of the company 
on hand to hear the welcoming addresses 
of Frederick Richardson, United States 
manager of the company, and F. Norie- 
Miller, home office general manager. 

The business sessions of the three-day 
celebration were brief but comprehen- 
sive, most of the time being devoted to 
social features. Following the luncheon 
yesterday the agents had their choice of 
either taking a trip to Valley Forge or 
else playing golf. Last night there was 
a dinner at the country club with an 
unusually fine entertainment. 

There is a business session this morn- 
ing and after luncheon the agents will 
leave for Atlantic City, where a banquet 
will be held at the Ambassador Hotel. 
The celebration will wind up with a 
breakfast in Atlantic City tomorrow 
morning. 











A stolen film 


and a story 





CONTINENTAL 


CONTINENTAL 
CHICAGO 








A 





CHICAGO lawyer had received instruc- 
tions from a New York client directing 
him to seize a stolen motion picture film 
which had been located in a Chicago film ex- 
change. Immediate action was imperative, since 
the film was to be shipped on the following day 
to a distant point from which its recovery would 
be extremely difficult, if not actually impossible. 
In order to secure a court order attaching the 
film it was necessary for the attorney to file a 
$12,000 Replevin Bond. He called upon his 
Surety Agent, a Continental representative, to 
provide the required Bond. Unfortunately how- 
ever, it developed that the lawyer could not 
furnish information concerning his client’s finan- 
cial standing, and the latter was not rated by 
the Mercantile Agencies. It appeared impossible 
to procure the essential data in the short space 


of time available—and without it the Bond could 


not be issued. 


The Agent got in touch with the Home Offices 


and explained the situation to officials. A long 
distance call was put through to our New York 
office and within an hour the necessary informa- 
tion had been secured and the Replevin Bond 
_was issued, enabling the attorney to seize the 


film. As a result of his efficient handling of the 


matter, the lawyer’s client recommended him to 
a large New York corporation who retained him 
in a very important case, shortly after. 


This incident is but typical of the intelligent 
service rendered to clients by Continental 
Agents, and illustrates the prompt and complete 


ervice 


Home Office cooperation that makes such ser- 
vice possible. 
of capable executives and nearly one thousand 


A thoroughly experienced staff 


highly-trained employees of these Companies 
offer their assistance to field men in serving the 
public in all matters involving insurance and 


surety bonds. 


» CASUALTY 
» ASSURANCE 


. COMPANY 
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AUTO TOLL HIGHEST IN AUGUST 














Travelers Statistics Show That Nearly 
3,000 Were Killed During That Month; 
Deaths Greatest in N. Y. State 


More persons met death in automobile LL 
accidents in this country during August 
than in any previous month in the history Pls 
of the United States, it is revealed by \ 


reports received by the Travelers from 
twenty-seven states, having a total popv- 
lation of nearly sixty million. 7 


The twenty-seven states report 3 bro 
fatality toll, which when applied to the afte 
country’s total population, indicates that req 
approximately 2,900 persons werc killed red 
in motor vehicle accidents in August, anc 
This loss of life is more than 23% mo: 
greater than the number killed in motor bro 
vehicle accidents in August of last year, mot 
and 8% greater than the number of al 


deaths in July, this year, when a toll of “) 
































2,679 was indicated. During the month, thar 
ninty-three persons were killed on the Har 
average each day, as compared with an pani 
average toll of seventy-six in August of ism. 
last year. thor 
From the reports of state officials it spit 
is shown that 1,506 persons have been follc 
killed in automobile accidents in New the 
York state during the first seven months the 
of this year. In California the toll has Oxf. 
been 1,200 in eight months, while in follc 
Pennsylvania, 1,196 have met death, and subt 
in Michigan, 896, during the same period. late: 
The toll in Ohio has been 735 in five in L 
months. Indiana, Missouri and New tent 
Jersey each have reported more than tirel 
500 deaths during the first eight months, ster) 
while in Massachusetts, 467 have met ; 
death in motor vehicle accidents. The “rT 
two states with the fewest accidents for but 
the seven months were Nevada and Del have 
ware with twenty-five and twenty-six re- curr 
spectively. cupic 
Although the record of previous years the | 
shows that the number of fatalities from due 
automobile accidents has been greatest heay 
in the last quarter, already many states wire 
have reported an average monthly In 
fatality toll this year greater than inl9% Lloy 
the 
ZACHER’S 25TH ANNIVERSARY “We 
miun 
Travelers Pays Tribute to His Financidl thorc 
Ability; Started as Secretary to and ¢ 
Pres. Dunham; Now V.-P. that j 
L. Edmund Zacher, vice-president anl new 
treasurer of the Travelers, celebrated hi yont 
twenty-fifth anniversary with the com ter fc 
pany on October 10 and in this week’ may | 
issue of “Protection,” the companys aging 
house organ, a full page tribute is paid time. 
to his ability. It is pointed out tha has b 
when Mr. Zacher joined the organi Hy oF jo; 
tion in 1904 there was but one Traveles “Ay 
company with forty-four millions in * BM qo, 
sets. Since then assets have stow oo) 
more than half a billion dollars and the this t 
investment and reinvestment of the MM in i. 
funds has been under his direct SUH may }, 
vision. iS suc 
A native of Hartford, Mr. Zacher wi make 
employed in the Farmers & Mecham 
Bank of that city before he joined the CA 
Travelers. Starting in as secretary " Att 
the then President Dunham, he was? a i. 4 
vanced to assistant treasurer in 1” depart 
then treasurer in 1912, a director ® holder 
1915, and vice-president and treasurer i) be ah 
1922. 
In addition to holding these posts he “bes 
is a trustee of the Hartford-Conneigy i. 
cut Trust Co. the Connecticut Ref ed 
Banking Co., the Travelers Bank iM tent - 
Trust Co., and the metropolitan brant tiline 
of the Chase National Bank and the Po 
trustee of the Society for Savings, Ha the ms 
ford. He is also a member of 4 vi pay th 
ber of important finance and holding Sets b 
committees. osing |; 
aN asse 


BANKERS HEAR K. H. WOOD law, 
Kenneth H. Wood, assistant manage! 








New York office, United States Fb CHA 
who is an expert on blanket bon Franc 
erage, addressed the Nassau Col etrop, 
bankers last night at a banquet wit ard, Ha 
the Rockville Center, L. 1, Country» gag Week jn 
Mr. Wood discussed the various 0 Pensatic 
of bank coverage. he busi 
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London Window Slashes 
Lead To New Coverage 


LLOYD’S GETS HEAVY DEMAND 





Plate Glass of Store Windows Cut By 
Vandals Not Covered Under Regu- 
lar P. G. Policy 





The window-slashing epidemic which 
broke out in London recently had as its 
aftermath the swamping of Lloyd’s with 
requests for insurance against such dep- 
redations. Regular plate glass insur- 
ance did not cover the damage, for in 
most cases the windows have not been 
broken, but cut and scratched with dia- 
mond cutters. Describing the damage 
a London writer says: 

“No one can ascribe any reason more 
than wanton mischief. In one night 
Harrods’ store had about fifty large 
panes utterly destroyed by this vandal- 
ism. That was the first and it was 
thought that it might be a matter of 
spite from some disgruntled person. The 
following day nearly a hundred shops in 
the vicinity were similarly treated, and 
the next day about the same number in 
Oxford Street and the West End. Then 
followed a series of slashings in the 
suburbs, north, south, east and west, and 
later it spread to the provinces, while 
in London the culprits turned their at- 
tention to automobiles, in some cases en- 
tirely wrecking the fittings and uphol- 
stery. 

About 2,000 Windows Damaged 

“The police have made several arrests 
but with one exception all the accused 
have been discharged. No slashings oc- 
curred in the City of London, which oc- 
cupies a square mile in the center of 
the London metropolitan area, probably 
due to the fact that the city is very 
heavily guarded. About 2,000 windows 
were damaged.” 

In telling of the demands made upon 
Lloyd’s for window-slashing insurance, 
the London “Daily Telegraph” said: 
“We are informed that the rate of pre- 
mium would depend upon the locality and 
thoroughfare in which a store is situated, 
and the prominence of its windows, but 
that in general the premium would range 
around 1% of the value of the glass. 

“Whether the risk is one which it is 
worth while assuring against is a mat- 
ter for cach individual to decide, but it 
may be pointed out that malicious dam- 
aging of this type is found to recur from 
time to time, although the present spell 
has been much more serious than that 
of 1921. 

“Although the usual plate-glass policy 
does not, as is understandable, cover 
casual scratching, or even slashing of 
this type, we have been informed that 
in the event of a claim being made there 
may be some cases in which the damage 
8 such that the assuring company will 
make an ex gratia payment.” 





CAN ASSESS CAPITAL STOCK 
_ Attorney General Oscar E. Carlstrom 
Man opinion to the Illinois insurance 
department ruled last week that share- 
holders of a stock casualty company can 
€ assessed to make up an impairment 
of deficiency in the capital stock. 

. The attorney-general made the ruling 
i regard to a company which has print- 
ed on its stock certificates the state- 
ment: “This stock is nonassessable.” The 
ruling emphasized that in one respect 
the capital stock is nonassessable, in that 
€ stockholder cannot be compelled to 
od the assessment out of his other as- 
loa but this does not save him from 
pe his stock in case of failure to pay 
layeessment properly levied under the 





CHANGE FOR F. J. CASHMAN 
Francis J. Cashman, formerly with the 
an ePolitan Casualty, joined the Pack- 
wet aughton & Smith, Inc., agency this 
ee in charge of its liability and com- 
Sation underwriting. He has been in 
© business since 1923 and is a George- 


‘own University graduate. 


sone 





BURGLARY UNDERWRITERS MEET 





N. Y. Ass’n Has 35 Members; Headed 
By E. L. Randall of Travelers; Hear 
from J. E. Baum of A. B. A. 


The Burglary Underwriters’ Associa- 
tion of Greater New York, organized 
last June and now having a membership 
of thirty-five burglary underwriters in 
the metropolitan district, got off to a 
running start on its monthly luncheon 
meetings last week with a large attend- 
ance and lots of interest on the part of 
members. The speaker was J. E. Baum, 
manager, protective and insurance de- 
partment, American Bankers Associa- 
tion, who gave an interesting talk on 
the work of the A. B. A. in crime pre- 
vention. 

The Burglary Underwriters’ Associa- 
tion has as its object to promote good 
will and harmony, to bring the under- 
writers into closer association, and to 
provide the means of exchanging infor- 
mation on problems of general interest. 
It will hold regular luncheon meetings 
throughout the winter season, having a 
prominent speaker for each gathering. 

The officers elected for this year are: 
President, E. L. Randall, Travelers In- 
demnity; vice-president, W. J. Fasben- 
der, Preferred Accident; treasurer, W. 
J. McCarthy, Hartford Accident; secre- 
tary, L. A. Sawyer, National Bureau of 
Casualty & Surety Underwriters; assis- 
tant. secretary, T. P. Moylett, Franklin 
Surety. 





1,034 CLAIMS A DAY FILED 
Claims at the rate of 1,034 per work- 
ing day, or 2% each minute, are now 
being filed with the Ohio state division 
of workmen’s compensation, according to 
an analysis of the division’s business by 
Dale W. Stump, supervisor of claims. 
During August, 25,350 claims were 
filed, the largest number ever recorded 
in the state in a single month. Since 
the workmen’s compensation act went 
into effect, a total of 2,577,901 claims 
have been filed. 


APPOINTS PENN-FRANKLIN CORP. 





Franklin Surety Establishes Itself in 
Eastern Pennsylvania; H. G. Kun- 
kel Head of the Agency 


The Franklin Surety has appointed the 
Penn-Franklin Corp., of Philadelphia as 
its managing underwriters for eastern 
Pennsylvania and southern New Jersey. 
The firm has opened offices in the Fi- 
nance building of that city. 

The president of the Penn-Franklin 
Corp., is Herbert G. Kunkel who is well 
known in the casualty field and has had 
eighteen years’ experience in both home 
office and field. He was at one time 
in the home office of the Commercial 
Casualty. Later he built up a flourishing 
business in the Quaker City operating 
under the name of the Silliman-Kunkel 
agency and representing the Republic 
Casualty. 





CALLS TEXAS AUTO HEARING 


W. S. Pope, casualty insurance com- 
missioner of Texas, has called a public 
hearing on automobile insurance for Oc- 
tober 29, at Austin. Included in the 
topics to be discussed are uniform pol- 
icy forms and endorsements, forms for 
gathering experience on automobile in- 
surance, actual value of policy rates, re- 
hearing fleet rates, fire and theft, public 
liability, property damage, instalment 
plan for automobile liability insurance 
and discussion of the nature and extent 
of enforcement of the automobile in- 
surance law. 





COMPENSATION DEATH CLAIMS 


Industrial accidents in New York state 
claimed a toll of 168 lives during Sep- 
tember according to death claims filed 
with the New York state workman’s com- 
pensation bureau. This was a reduction 
under the number reported for August 
but was higher than the number reported 
in any month this year previous to May, 
according to State Industrial Commis- 
sioner Frances Perkins. 
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FRIENDLY SERVICE 
PROMPT CO-OPERATION 


The Central Surety is in an ideal location 
to render maximum “Friendly Service.” 
Situated in the “Heart of America” we 
give 24 hour service to all of the 43 
states in which we operate. 
Centralizers know the value of such 
promptness, in 
Service” to their clients. 

PROMPT CO-OPERATION is assured 
when you 
Service.” 


CENTRAL SURETY 
A URANCE 
CORPORATION. 
KANSAS CITY, MISSOURI 


Over 3000 


rendering “Friendly 


“Centralize, for 


Friendly 


DENNIS HUDSON 
Vice President 
Agency Manager 





CUSTOM HOUSE BOND RATES 





Ordered Reduced By Superintendent 
Conway; Review of Situation Showed 
Rate Increases Not Justified 
Albert Conway, superintendent of in- 
surance of -New York, has ordered a 
reduction in rates for surety bonds which 
importers are required to file with feder- 
al authorities in connection with the im- 

portation of merchandise. 

In March, 1928, the Towner Rating 
Bureau filed with the superintendent of 
insurance on behalf of the surety com- 
panies a schedule of rates containing in- 
creased charges for a number of bonds 
in the custom house classification. Sub- 
sequently, complaint was made by the 
Merchants’ Association of New York. 
After investigation and hearings held 
before him the superintendent of  in- 
surance arrived at the conclusion that 
the increase in rates was without justi- 
fication. The order for the réduction 
followed. 

This reduction is made retroactive to 
the date of the increase, so that the in- 
suring public suffers no hardship as a 
result of the increased rates exacted from 
them while the higher schedule was in 
existence. 





NAT’L BUREAU FELLOWSHIP 





Offered for Study in Home Economics 
Dep’t of University of Chicago; 
Seventh in Series 
The National Bureau of Casualty & 
Surety Underwriters is offering a gradu- 
ate fellowship of $1,000 for the academic 
year beginning January 1, 1930, for a 
study in the home economics department 
of the University of Chicago of home 
safety as an index of good home man- 
agement. The study will be made under 
the guidance of an advisory committee 
which includes representatives of the 
American Home Economics Association, 
National Organization for Public Health 
Nursing and the National Safety Council. 
Applications for the fellowship, to 
which only those graduate students are 
eligible who have not more than a year 
more of graduate work before taking 
their doctorate, should be made to Al- 
bert W. Whitney, acting general man- 

ager of the National Bureau. 

This is the seventh of a series of grad- 
uate fellowships having to do with vari- 
ous phases of safety that have been 
maintained by the National Bureau. The 
most recent of theses published in this 
series is by Dr. Herbert J. Stack, holder 
of a fellowship at Columbia University 
last year, and is entitled, “Safety Educa- 
tion in the Secondary Schools.” 





GET TORNADO COMPENSATION 


School Teachers Who Were Injured 
During Storm Upheld By Virginia 
Industrial Commission In Request 
As a result of a hearing on review 
before the Virginia industrial commis- 
sion, the claims of Mts. Elizabeth B. 
Browning and Miss Mary Stark, Rap- 
pahannock county school teachers, for 
compensation based on injuries sustained 
by them when a school house in which 
they were teaching was destroyed by a 
tornado last May, have been allowed by 

the full commission. 

The claims of the teachers for finan- 
cial compensation for time lost from 
their educational duties and for medical 
expenses had been previously approved. 
at a first hearing of the case before 
Commissioner Charles G. Kizer. 

The defendants, the Rappahannock 
county school board, and the Fidelity & 
Casualty, insurance carrier, contended 
that the claimants were sufferers as a 
result of an unusual storm that consti- 
tuted an act of God and consequently 
the claims were not compensable under 
terms of the workmen’s compensation 
act. It is expected that an appeal will 
be taken from the commission’s ruling 
to the state supreme court. 


O’NEILL ON COAST TRIP 
Frank J. O’Neill, president, Royal In- 


demnity, is now on a,-visit to the Coast. 
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Applying Statistics to 
Automobile Accidents 


CONNECTICUT AS A _ PIONEER 





Miss Ethel Usher, Motor Vehicle Statis- 
tician, Points to Human Element 
As Chief Cause of Mishaps 





The work of the Connecticut Depart- 
ment of Motor Vehicles in gathering 
and applying automobile accident sta- 
tistics, long an item of considerable in- 
terest to automobile insurance under- 
writers and executives, was described in 
a thorough fashion recently by Miss 
Ethel Usher, the department’s statisti- 
cian, before the gathering of safety 
leaders in Chicago. Miss Usher stressed 
that the biggest reason for gathering 
such statistics was to get information 
which could be used in a practical man- 
ner or to determine the proper course 
of remedial action; in other words, that 
the application of statistics is as impor- 
tant if not more so at this time than the 
gathering of them. 

If the work of the Connecticut depart- 
ment has meant anything at all, it has 
developed the fact that the major causes 
of automobile accidents are directly 
traceable to human acts. Miss Usher 
said that the oft heard excuses of slip- 
pery pavements, glaring headlights, etc., 
are fast slipping into the discard. She 
felt that constructive publicity for the 
education of the public would go a long 
ways in the proper education of the pub- 
lic; that the press was apparently eager 
to co-operate in this respect if the ma- 
terial offered was based on special stud- 
ies rather than on the routine tables 
usually found in _ printed statistical 
pamphlets. Continuing she said: 

Importance of Correct Terminology 

“The terminology used in the presen- 
tation of statistics and other informa- 
tion is important. Terms such as ‘care- 
less’ and ‘reckless’ driving have become 
more or less ineffective, and do not pre- 
sent a definite picture of possible seri- 
ous results to the person hearing them, 
and have therefore lost the deterring ef- 
fect they should have. The term ‘dan- 
gerous’ driving instead is used in Lon- 
don and seems more expressive. It has 
been Connecticut’s experience that the 
power of suggestion through its termi- 
nology in its publicity is very great. 

“A statement given wide publicity 
some years ago was to the effect that 
the majority of all automobile collisions 
were with pedestrians. Obviously this 
statement was based on a study of only 
a small group, those resulting in per- 
sonal injury or fatality, because when all 
accidents in which automobiles are con- 
cerned are studied, the collisions be- 
tween two or more automobiles far out- 
number any other type. This perhaps 
suggests the need for uniformity of rec- 
ords as clearly as any other. Obviously 
there should be uniformity, but it seems 
logical to expect it in the bases, funda- 
mentals and interpretations rather than 
the methods of keeping the records. 

Misleading Data on Fatalities 

“Recently I heard of a town of fair 
size in which there had been no motor 
vehicle fatalities in the past year. After 
some little investigating it was learned 
that there had been fatalities, but that 
one was the result of a collision be- 
tween an automobile and a trolley car 
and therefore was not an automobile ac- 
cident. Another was because a child had 
suddenly darted from the curb into the 
street and was run over and therefore 
should not be counted. In many states 
and cities such accidents are included 
in the total count, and there is no dif- 
ficulty in those states in this respect. 

“Since there is consistent indication 
that the human element is responsible 
for the misuse of automobiles that causes 
accidents, it is safe to assume that the 
easier the task of traffic performance is 
made the less mental action is necessary, 
and hence fewer accidents. Therefore, 


in addition to the general studies and 
their application, it is also advisable to 
study specific problems and _ locations. 
Mechanical engineers improve their pro- 
ductions constantly so that less and less 
effort is necessary to safely operate the 
newer cars. Highways are being built 
on the basis of safety engineering, look- 
ing into the future as accurately. as pos- 
sible for some years.” 


Basis of Financial Responsibility Law 


Discussing a recent study of all acci- 
dents during the past few years made 
by the Connecticut motor vehicle de- 
partment in co-operation with the state 
highway department, Miss Usher said 
that in one city the plan of traffic man- 
agement was changed so thoroughly that 
an intersection of several streets which 
had been known as the “worst single 
spot in the state” was greatly improved 
by directing the flow of traffic entering 
the intersection at one time to the ro- 
tary system. The result, she pointed 
out, was that the number of accidents 
during the succeeding year was only half 
the former annual record. 

Reference was made by the speaker 
to the financial responsibility law in 
Connecticut and she had the following 


to say on its basis: “Because of the’ 


early conviction that the first causes of 
motor vehicle accidents were in the con- 
trol of the motor vehicle operator the 
emphasis in the establishment of sta- 
tistical, or rather records of motor ve- 
hicle accidents, was placed on the opera- 
tors’ file. Therefore, Connecticut has 
now a file of those operators whose in- 
fractions of the law or misdemeanors 
resulting in accidents have come to the 
attention of the department and these 
are kept in cumulative form. 

“This means that from time to time 
the driving record in Connecticut of any 
individual operator can be studied, used 
as evidence in court work, and as evi- 
dence in the department’s administering 
the suspension feature of the operators’ 
license law. It is on the basis of this 
record that Connecticut has ventured its 
financial responsibility law as an addi- 
tional safety movement. Practically all 
the other methods of gathering and ap- 
plying statistics on this subject are in 
use in other states where the conges- 
tion is such that they have been forced 
into action of some sort. Connecticut’s 
experience is probably no different than 
that in other states except that its rec- 
ords seem to cover a longer period.” 


= 


RATE REVISION ON JAN. 1, 1930 


The Compensation Inspection Rating 
Board of New York has decided that 
in view of the contemplated general 
rate revision to become effective on 
January 1, 1930, subject to insurance de- 
partment approval, the board will hold 
in abeyance the publication of rates for 
all policies effective on that date and 
thereafter. The members of the board 
are directed to postpone the issuance and 
delivery of new and renewal policies 
written to become effective January | 
or thereafter until further notice. The 
new manual of rates is expected to be 
published on or about November 15. 





FEDERAL SURETY IN SESSION 


The Federal Surety is holding its an- 
nual agency convention at the home of- 
fice in Davenport, Iowa, this week with 
about 150 attendance, including a party 
from New York City headed by F. T. 
Shipman, eastern vice-president. Presi- 
dent W. L. Taylor presided. 





NEW POST FOR F. B. POWER 

Frank B. Power, formerly with the 
National Surety, has joined the New 
York staff of the Alliance Casualty. 
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Utica Mutual to Pay 
Empire State’s Claims 

FOLLOWING LIQUIDATION ORDER 

Conway Assures Claimants of 100% 


Payment on Their Cases; John L. 
Train’s Comments 








Workmen’s compensation claimants 
who were insured by the Empire State 
Mutual of New York City, which was 
recently taken over by Albert Conway, 
state superintendent of insurance, for 
liquidation pursuant to an order of the 
Supreme Court made by Justice William 
Harmon Black, will receive 100% on all 
claims for workmen’s compensation, ac- 
cording to an announcement made by 
Superintendent Conway this week. 

The Utica Mutual of Utica, N. Y., one 
of the strongest mutual companies in the 
state, having assets of over $5,600,000 and 
a surplus to policyholders of over $1,- 
200,000 and which is fully able to assume 
all of the compensation liabilities of the 
Empire State Mutual, has signed a con- 
tract in and by which it has assumed 
and will immediately pay all compensa- 
tion claims due and will continue to pay 
all such claims until all claimants against 
the Empire State Mutual for workmen’s 
compensation are paid 100%. 

The Situation in Review 


In June, 1929, the Empire State Mu-. 
tual was found to be in a hazardous 
condition by Nathan Beckwith, an offi- 
cial examiner of the insurance depart- 
ment, and upon Mr. Beckwith’s report 
the superintendent applied to the Su- 
preme Court for an order directing liqui- 
dation. The Empire State Mutual op- 
posed the application, but Justice Will- 
iam Harmon Black held that it was for 
the best interests of the policyholders, 
creditors and the public that the Empire 
State Mutual be discontinued. 

The action of Mr. Conway in reinsur- 
ing the policy obligations of the Empire 
State Mutual is in conformity with the 
usual practice of the insurance depart- 
ment which provides for taking posses- 
sion before insolvency and reinsuring so 
that policyholders will sustain no losses. 
The successful conclusion of the con- 
tract with the Utica Mutual which. is 
being supported by the other mutual 
companies in New York State justifies 
the wisdom of Justice Black. 

John L. Train, general manager of the 
Utica Mutual, made known last Saturday 
that if there should be any deficit arising 
in the final liquidation of the affairs of 
the Empire State Mutual, a majority of 
the other mutual insurance companies 
transacting workmen’s compensation in- 
Surance in this state will contribute to 
the Utica Mutual their proportionate 
share of such deficit. This arrangement, 
therefore, affords protection not only to 
the claimants who will be paid 100%, 
but also secures the Utica Mutual as 
the reinsuring company. 

Mr. Train further said that he would 
notify all of the claimants of the Em- 
Pire State Mutual that the Utica Mutual 
would immediately commence and con- 
tinue the payment of compensation to 


claimants and the dependents of deceased 
claimants. 





WRITE LARGE BLANKET BOND 
Messrs. McCooey and Hickey of the 
Brooklyn branch of the Fidelity & De- 
Posit are being congratulated for their 
achievement last month in writing a 
ankers’ blanket bond line carrying a 
Premium of $11,500. This is said to be 
the largest annual premium paid to an 
merican sutety company by any bank 
in Brooklyn territory. : 


Ti, W. HEINRICH A SPEAKER 
ig W . Heinrich, assistant superintend- 
ae engineering division, Travelers, was 
€ speaker yesterday at the meeting of 
Si metropolitan chapter of the National 
Cl Bonet held at the Fraternity 

ub, New York. Mr. Heinrich’s topic 


Was “The Cz 
dente” Cause and Control of Acci- 
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New H. & A. Conference Committees 


The complete list of committee ap- 
pointments for the 1929-30 season of the 
Health & Accident Underwriters’ Con- 
ference, as selected by T. Leigh Thomp- 


son, president, are as follows: 

Auditing: L. J. Adelman, chairman, National 
Travelers’ Casualty Association; S. P. Deeds, 
Ohio State Life Insurance; T. O. Berge, North 
American Life & Casualty; A. A. Jekel, Reliable 
Life & Accident; Jacob Ernst, Reserve Mutual 
Casualty 

Constitution and by-laws: C. O. Pauley, chair- 
man, Great Northern Life; C. G. Traphagen, 
Time Insurance Co.; C. P. Waldron, Inter-State 
Business Men’s Accident Association; B. B. 
Paddock, Central Casualty; J. G. Ferguson, Con- 
tinental Life. 

Credentials: Loring Elliott, chairman, Physi- 
cians’ Casualty Association; D. G. Trone, Indi- 
ana Travelers’ Assurance; C. C. Inman, IIli- 
nois Mutual Casualty; J. W. Carson, Pilot Life; 
A. D. Johnson, United States Mutual. 

Educational and publicity: R. A. Brown, chair- 
man, Inter-State Business Men‘s Accident As- 
sociation; Glen Neale, Hardware Mutual Casu- 
alty; B. H. Vollertsen, National Casualty; W. 
C. Cartinhour, Provident L. & A.; R. W. Faulk- 
ner, Woodmen Accident. 

Entertainment: V. M. Ray, chairman, Hoosier 
Casualty; R. A. Gowdy, United Casualty; Ken- 
neth Patterson, Midland Casualty; L. L. Waters, 


National Accident; C. H. Stevenson, Norwich 
Union Indemnity; James Powell, Southern 
Surety. 


Grievance: C. S. Drake, chairman, Empire L. 
& A.; A. J. Alwin, Minnesota Commercial Men’s 
Association; E. G. Robinson, National Masonic 
Provident Association; R. L. McOuat, Business 
Men’s Indemnity; C. F. E. Peterson, Progressive 
Assurance Co. 


Legal: E. St. Clair, chairman, North American 
Accident; Earl C. Mills, Iowa State Traveling 
Men’s Association; D. E, C. Moore, Pacific Mu- 
tual Life; H. N. Lukins, Washington Fidelity 
National; Thomas Watters, Jr., Inter-State Busi- 
ness Men’s Accident Association. 


Legislative: James F. Ramey, chairman, Wash- 
ington Fidelity National; W. J. B. Janisch, Lum- 
bermens Mutual Casualty; H. S. Bean, Eastern 
Casualty; G. E. Tyrrell, Wisconsin Accident & 
Health; Ben Haughton, International Travelers; 
Gustaf Lindquist, Travelers- Equitable; C. a 
Hebbard, United Commercial Travelers; Grady 
Challes, Federal Surety; John J. Lentz, Ameri- 
can Insurance Union; J. W. Blunt, Monarch 
Accident. 

Manual: R. S. Hills, chairman, Massachusetts 
Bonding; L. N. Ambler, Massachusetts Bonding; 
Roger Billings, Fraternal Protective; J. W. Hor- 
ton, Pacific Mutual; F. C. Crittenden, associate 
member. 

Membership: Frank P. Proper, chairman, Em- 
ployers’ Reassurance Corp.; C. W. Young, Mon- 
arch Accident; R. J. Giles, Occidental Life; H. 
H. Stryker, First Reinsurance Co. of Hartford; 
N. L. Criss, Mutual Benefit H. & A. Associa- 
tion; T. C. Brownlee, Northwestern L. & A. 
Co.; W. Freeland Kendrick, Commonwealth Cas- 
ualty; Frank M. Feffer, Abraham Lincoln Life 
FE. E. Meares, St. Lawrence Life Association; 
J. V. Hardy, Southern Travelers Association 

Program and press: F. L. Barnes, chairman, 
Provident Life & Accident; W. E._ Brimstin, 
Federal Life; H. A. Woodward, Old Line Life; 
E. C. Bowlby, Fidelity H. & A. Co.; V. E. Nutt, 
Great Western Insurance Co. 

Reception: E. C. Budlong, chairman, Federal 
Life; J. Patterson, Midland Casualty; ] b 
Helby, Federal Casualty; A. E. Forrest, North 
American Accident. 

Resolutions: J. S. Irish, chairman, Iowa State 





~ Traveling Men’s Association; W. W. 
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: I Putney, 
Midwest Life; M. W. Hobart, Ministers Casu- 
alty Union; E. H. Speckman, Kentucky Central 
L. A.; Bunyan Davis, United Craftsman. 

Statistics: F. R. Parks, chairman, Loyal Pro- 
tective Insurance Co.; J. R. Leal, Inter-State 
Life & Accident; F. Edward Rushlow, United 
Life & Accident; L. M. Willson, Century In- 
demnity; J. Kelso Mairs, Boston Casualty. 

Taxation. and_ co-operation: W. Scherr, 
chairman, Inter-Ocean Casualty; W. C. Safford, 
American Liability & Surety; J. F. Ramey, 
Washington Fidelity National. 


WIN ADVERTISING HONORS 








Standard Accident’s Golden Opportunity 

Campaign Awarded Mailbag Trophy; 

R. J. Walker Its Creator 

All kinds of honors have been be- 
stowed upon the advertising department 
of the Standard Accident recently. Man- 
ager C. E. Rickerd was notified after 
the Direct Mail Advertising convention 
at Cleveland that the Standard’s exhibit 
(the Golden Opportunity campaign), 
ranked among the first fifty direct mail 
campaigns in the United States and will 
be held for exhibition at advertising 
clubs this winter under the auspices of 
the Graphic Arts Division of Philadel- 
phia. 

It was this same campaign which won 
for the Standard Accident the Mailbag 
trophy, emblematic of the outstanding 
direct advertising for the year. This 
campaign, incidentally, was created by 
Robert J. Walker, assistant advertising 
manager, who has made a fine success 
of his job since he joined forces with 
Manager Rickerd four years ago. 

It is interesting to note that Messrs. 
Rickerd and Walker and other members 
of their department were airplane pas- 
sengers to and from the Cleveland con- 
vention, thus indicating that they have 
gone strictly modern, not only in adver- 
tising but in their selection of transpor- 
tation facilities. 





Bay State H earing 


(Continued from Page 37) 


bile owners were convinced that the fig- 
ures on payments made were accurate, 
and that the payments themselves were 
not excessive or fraudulent; that the 
sum set aside for reserves was not ex- 
cessive, and that overhead expense and 
profits were reasonable. 

“I also do not think there will be any 
great difficulty with overhead and profit. 
If we can give the public figures on pay- 
ments made and on reserves, in which 
the public has confidence, I think it will 
be quite easy to assign a reasonable per- 
centage for overhead and profit which 
will meet with the approval both of the 
public and the companies.” 

Suggests New Tribunal 

Another suggestion made before the 

special commission was by Dunbar F. 
Carpenter of Boston, who said that an 
effective means of relieving the conges- 
tion of the courts was to establish a new 
tribunal consisting of a judge and two 
advisory laymen. Mr. Carpenter point- 
ed out that under this plan there would 
be twenty-five such courts presided over 
by five superior court justices and twen- 
ty district court judges. These would be 
established throughout the state. 
_ Creation of a department in the reg- 
istry of motor vehicles for the adminis- 
tration of a guarantee fund made up of 
contributions of motorists, for the pay- 
ment of damages to persons injured in 
motor vehicle accidents, was the sug- 
gestion advanced by George R, Nutter 
of the Boston Bar Association. 

Amplifying his suggestion, he said un- 
der his plan motorists would be required 
to contribute a fixed amount to the fund 
which would be in addition to the li- 
cense fee. He pointed out that under 
this scheme motorists could still take out 
insurance policies. 

Walter H. Bennett, secretary and 
counsel of the National Association of 
Insurance Agents, was the next speaker. 
He sketched the activities of other states 
in regard to automobile insurance and 
urged the commission, if it becomes sat- 
isfied that the present system is not sat- 
isfactory, to recommend making a new 
start. 
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More General Use Of 
Equity Rating Plan 


APPROVED BY NAT’L BUREAU 





May Apply in All States Except New 
York; Risks Must Pay Annual Pre- 
mium of $500 to Qualify 





In keeping with the recommendation 
of its reorganization committee the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters has decided to permit its 
member companies to use more gener- 
ally the plan of equity rating in all states 
except New York, where the companies 
are not allowed to deviate from the com- 
pensation and general liability tariffs. 

Equity rating, the National Bureau 
feels, serves its useful purpose when in- 
equalities develop in the matter of the 
application of the existing rating sys- 
tem, such as when the system produces 
a rate which does not fit the risk and 
injustice is done. The recommendation 
of the reorganization committee was that 
the plan should be utilized more freely 
and its scope extended; in this way much 
criticism of the bureau rating process 
could be eliminated. 

In order to qualify for an equity rate 
a risk must pay an annual premium of 
$500 or more. 





GT. EAST’N CAS. APPOINTMENTS 

The following agency appointments 
have been made by H. S. McKeag, 
general manager for the Great Eastern 


Casualty of Newark: Romeo M. Nas- 
tasia, Long Branch; George J. Wood, 
Irving B. Cohen and Horace I. Jones, 


Asbury Park; Charles J. O’Connor Co., 
Newark. 

Mr. McKeag plans to build up in New 
Jersey a large agency plant. 





LICENSED IN OHIO 
The Hudson Casualty has been li- 
censed in Ohio and has named R. A. 
Bryan of Cleveland as its general agent. 


Interest Earnings 


(Continued from Page 37) 
statement based upon outstanding pre- 
miums, either unearned premium re- 
serves or claim reserves, should not be 
credited to the policyholder and reflected 
in his rates. 

Similarly, he said that interest earn- 
ings on the capital and surplus, funds 
which have either been paid in by stock- 
holders or earned in past years of opera- 
tion of the company, belong to stock- 
holders and not to policyholders and 
should not properly be taken into con- 
sideration in the making of rates. 

In Mr. Flynn’s opinion a much clear- 
er way of looking at the problem is to 
consider the situation of the average in- 
dividual policyholder and to credit him 
with interest on his premium at a guar- 
anteed rate, from the time it is received 
until it is disbursed by the company in 
the form of management expense or 
claims. 


Earnings in Auto Collision Line 


Working out the problem from this 
standpoint in the automobile collision 
line, Mr. Flynn said that if a study were 
made of 10,000 policies of this form it 
might develop that the premium on some 
policies were paid on the effective date 
of the coverage; the premiums on others 
paid within forty-five or sixty days and 
on some policies the dates of premium 
collection extended to a material length 
of time after the insurance became ef- 
fective. Assuming that the premiums 
were collected sixty days after the poli- 
cies were written, he said that parts of 
these premiums would be disbursed for 
certain management expenses such as 
policy writing, inspection, etc., on or 
about the date of issuance of the con- 
tracts. Other expenses such as commis- 
sions would be met as premiums were 
paid. Still later, taxes, claim expenses 
and the balance of: administration ex- 
penses would be met. He continued by 
saying: 

“As a usual practice under this form 


of contract claims are paid soon after 
they are incurred. It is reasonable to 
assume that claims would occur on the 
average approximately six months after 
the issuance of the contract. In order 
to arrive at a rough estimate of the in- 
terest earnings on this line we may as- 
sume that premiums were collected two 
months after the contracts were written 
and that the average period which 
elapsed before the total of premiums 
was disbursed for either expenses or 
claims was six months from the date 
the contract became effective. The aver- 
age period, therefore, during which the 
carrier was in possession of premiums 
would be four months and interest would 
be earned on these premiums at a guar- 
anteed rate of interest for one-third of 
a year. If the guaranteed rate were, 
for example, 344%, the interest on each 
$100 of premium would be $1.16 2/3 or 
1-1/6%.” 

Reflected in N. Y. Compensation Rates 

Mr. Flynn pointed out that under pres- 
ent conditions interest earnings are re- 
flected to a certain extent in the mak- 
ing of New York state compensation 
rates. He said: “Permanent total dis- 
ability claims, fatal cases with depen- 
dents, and certain permanent partial 
non-dismemberment claims in New 
York state are reported in Schedule Z 
at an incurred cost which reflects the 
amount of actual payments to the date 
of valuation plus the reserve for future 
payments which is discounted for mor- 
tality and interest.” 

He did not feel, however, that all 
claim payments should be discounted so 
that rates might be based on what might 
be called discounted pure premiums. This 
would bring on an unwarranted compli- 
cation of the statistical mechanics, he 
said. 

Mr. Flynn’s conclusion was that the 
most sensible and practical solution of 
the problem appeared to be to treat the 
value of the interest factor in the va- 
rious lines of casualty rate making as 
a separate problem and not to intro- 
duce it into the rate-making procedure. 
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